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ELECTRIC STARTE 








Starts any car under any conditions “age ie <8 g If engine stalls in traffic this Starter 


—even in zero weather. SS propels car out of danger. 


SIX VOLTS 























If You Want Real Efficiency, Safety 
And Convenience—Demand This Starter [| 
On The Car You Buy i 


When you purchase an automobile — insist upon getting the GRAY & DAVIS 
Starter—the most efhcient and powerful Starter on the market—the Starter that wa 
accomplishes results unobtainable with any other Starter. Don’t take chances with iy 
experimental devices. Be certain and sure about the Starter, because it will either 





make or mar your automobile investment. The GRAY & DAVIS Starter has Bas 
proven its efficiency. It has been adopted by America’s leading car builders. Insist vi 
upon getting it with the car you buy. De 





teas What It Does eo 
2: _ “ The 6 Volt Battery i 
4 Starts any engine thousands of Over 40 car builders have ; ae ; | ner 

‘ Has suffi- adopted GRAY & DAViS Some Starters require an 18 volt Fig she 





times in succession. 


























battery. Others are ex ’ 
cient power to actually propel products for 1913. At the pained slic Pat ' The ripery | 
. : “é 4 < ad. + l 
acaramile. Overcomes ‘‘back N. Y. Automobile Show DAVIS¢ , her " 
bhygse piesa yong AVIS 6-Volt Electric Starter 
firing’’ and poor ignition. Turns 20 out of 42 makes of cars Se eacainak ale, 
the engine fast. enough to start hibited ‘ed GRAY is simpler than a magneto, has 
ei ge, i deeniadiadis WET ihe exhibited carrie : no complicated controls and 
a car up a7% ee aes tthier & DAVIS equipment. requires but a 6-volt battery. ey 
yas fies . Apel ; That’s the one big thi Wo, 
speed. Turns heaviest type of At the Salon, 77% of the ae i r—only . k lt i 
engine with ease. Absolutely cars were so equipped. Psion Se a re | 
a e ° - ¢ ¢ ° 4 
positive in operation. i | 
GRAY & DAVIS products possess utmost QUALITY. ‘The name “GRAY & DAVIS” is a guarantee of pe Ri | 
fs satisfaction and QUALITY. The fact that so many car manufacturers—experts who know most about auto- : 
ey mobiles—equip their cars with GRAY & DAVIS equipment is in itself, the highest possible tribute. “Uhere 
wats are cheaper Starters on the market, there are Starters possessing less quality than the GRAY & DAVIS Starter 
* but you are entitled to the dest—it is to your interest to demand the best. ‘Vherefore see that you get the 
vi simple, positive, efhcient GRAY & DAVIS 6 volt Electric Starter when you buy an automobile. 
We Shall Be Pleased To Forward Catalog and Further Information 
GRAY & DAVIS, Inc., 55 Lansdowne Street, BOSTON, MASS. 
Manufacturers of Automobile Lamps, Dynamos and Electric Starters 
bi, 
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Declaration of Policy 
mm MAXWELL MOTOR CO. 


(INCORPORATED) 








To the Automobile-Buying Public: 





THE MAXWELL MOTOR COMPANY has acquired by purchase and free from debt the assets of the late United States Motor Com- 
pany, consisting of the following plants equipped for the manufacture of automobiles and automobile parts and accessories. 

THE MAXWELL-BRISCOE PLANTS at Auburn; Maxwell-Briscoe plants at Tarrytown, N. Y.; Maxwell-Briscoe plants at Newcastle; 
Brush Manufacturing Company’s plants at Detroit; Alden-Sampson Company, Detroit ; 

STODDARD-DAYTON COMPANY’S PLANT at Dayton, Ohio; the Briscoe Manufacturing Company, Detroit ; 

THE COLUMBIA MOTOR COMPANY at Hartford, Conn., and twenty-four branch houses established in various cities throughout 


the country. 


ALSO THE ORGANIZATION AND BUSINESS of the Flanders Motor Company of Detroit. 


THIS AMALGAMATION IS AS IMPORTANT as any yet consummated in the automobile industry. 


The Maxwell Motor Company, 


as now constituted, starts with clean slate, a cash working capital of three million dollars, no bonded debts, no mortgages, plants free 


and clear, and with assets, facilities and personnel equal to any other similar organization. 


pared for business. 


The Maxwell Motor Company is now pre- 


WE STAND ON THE THRESHOLD OF TOMORROW and have no interest in the past save to give service to owners of cars 


manufactured by the plants we have acquired. 


That responsibility is established and assumed for all time. 


Our business now is the 


manufacture, the distribution and the development of popular types of motor cars requisite to supply the universal demand. 


CIVILIZATION REQUIRES an efficient, durable, low-priced vehicle for its transportation and its pleasure. 
Maxwell Motor Company to meet these requirements even to the minutest detail. 


It will be the policy of the 
We have the experience, the ingenuity, the capital 


and the equipment to achieve these results, and we pledge ourselves to their accomplishment. 


SO MUCH IN BRIEF to the public, all of which has for its direct object the establishment of an absolutely flawless organization through- 


out the United States. 


To the Dealers Selling Maxwell and Flanders: 





THIS CLAUSE IN OUR DECLARATION is as vital as State rights and 
must have equity for its basis. 
SEVERAL HUNDRED MAXWELL DEALERS have applied to handle 


the complete line of motor cars manufactured by the Maxwell Motor 


Company, the sixes and fours. To these dealers we say in the open 
territory it is our intention to have the full line of cars handled by one 
dealer. 


PRESENT MAXWELL AND PLANDERS DEALERS will be given con- 
sideration and an opportunity to handle the new line of cars manu- 
factured by the newly organized Maxwell Motor Company, providing 
that a readjustment of territory and other conditions can be brought 
about. T[lere are three illustrations: 

FIRST—IN TOLEDO the dealer who is selling Flanders cars and the dealer 
who is selling Maxwell cars combined their interests and thus acquired 
the sale of the complete line. In other instances the same arrangement 
between Maxwell and Flanders dealers in the same town has_ been 
effected with gratifying results and mutual benefit 

SECOND—IN DETROIT, where the Maxwell Motor Company had acquired 
a branch house, we turned over to the Flanders dealer all the good will 
and the business being done by the branch house. Thus this dealer 
acquired the right to sell the complete line of cars and a profitable and 
extensive repair parts business. 


THIRD—WE ARE 


READY to make similar arrangements with either 


Maxwell or Flanders dealers so that they may acquire these rights and 
privileges in connection with the complete line in many other important 
cities throughout the United States, wherever the United Motor Co. 
formerly operated Branch Houses. 

TO FURTHER OBVIATE CONFUSION and insure a proper readjust- 
ment of the territory of Maxwell and Flanders dealers so that each may 
enjoy the full benefits through the sale of our complete line of motor 
cars, each individual dealer should address himself to the manager in 
charge of sales of the Maxwell Motor Co. in his individual district. 
These sales managers are located in the following cities: 

RALPH COBURN, BOSTON DISTRICT; P. J. Pollock, Chicago District ; 
C. G. Jackson, St. Louis District; O. W. Klose, Minneapolis District; C. 
E. Stebbins, Kansas City District; J. W. Shelor, Dallas, Texas, District ; 
J. M. Opper, Omaha, Neb., District; Chas. Booth, Atlanta, Ga., District ; 
C. F. Redden, New York District; E. G. Oliver, Philadelphia District; A. 
Burwell, Jr., Charlotte, N. C., District; E. M. Green, Pittsburgh District ; 
Ff. B. Willis, Indianapolis, Ind., District; Frank Shaw, Memphis, Tenn., 
District; D. S. Eddins, Denver, Col., District; C. R: Newby, San Fran- 
cisco District; J. S. Conwell, Southern California District; L. H. Rose, 
Portland, Oregon, District; C. F. Stewart, Des Moines, Iowa, District. 

THESE DISTRICT SALES MANAGERS have been selected from the 
former Maxwell-Briscoe Motor organization and from the Flanders 
Motor organization. 


To the Present Owners of Maxwell, Stoddard, Everitt and Brush Cars: 





WE NOW ADDRESS OURSELVES to the more than one hundred thou 
sand owners of Stoddard-Daytons, Brushes, [veritts, Columbias, Samp 
sons and Maxwells now in use. While not legally obligated, the Maxwell 
Motor Company does recognize the moral obligation to every owner of a 
car made by the above-mentioned concerns, all of whose plants we have 
acquired. 

(OMPLETE FACTORY representing an investment of more than one 
million dollars in buildings, machinery, jigs, tools and fixtures, located in 
Newcastle, Indiana, the center of population of the United States and 
the center of ownership of these hundred thousand cars, has been set 
aside for the purpose of manufacturing and supplying the repair parts 
necessary to cater to owners. 

IN ADDITION TO THIS central manufacturing repair parts, factory, serv- 


- 


To the Prospective Buyers of Our New 


ice depots, all of which will carry a complete line of repair parts, have 
been established in the following cities: Boston, Chicago, St. Louis, 
Minneapolis, Kansas City, Dallas, Omaha, Atlanta, New York, Phila- 
delphia, Charlotte, N. C., Pittsburgh, Indianapolis, Memphis, Denver, San 
Francisco, Los Angeles, Portland, Oregon. These service depots will be 
operated under the supervision of the district sales managers of the 
foregoing cities 

REGULARLY APPOINTED DEALERS of the new Maxwell Motor Com 
pany will have the preference on the repair parts business of the earlier 
model Maxwell motor cars. The system will be comprehensive, the de 
liveries immediate, and any order can be filled. All dealers throughout 
the United States, therefore, can secure repair parts from these service 
statious or from Newcastle, Indiana, direct. 


Models : 





WITH A CAPACITY OF FIFTY THOUSAND CARS per annum, we are 
in a position to supply the buying public with the four types of motor 
cars now in general use: 

MAXWELL SIX—Model 50 (Seven Passenger Touring Car, $2,350), 
(heretofore Flanders Model) 

MAXWELL SIX—Model 4o (Five Passenger Touring Car, $1,550), 
(heretofore Flanders Model) 

MAXWELL—Model 35 (Four Cylinder Five Passenger Touring 
Car, $1,085). 

MAXWELL—Model 25 (Four Cylinder Five Passenger Touring 
Car. Price to be announced ) 


THIS QUARTET WILL ENABLE THE BUYER to select from a rang 


The Question of Immediate Delivery: 





IN THE PAST, CUSTOMERS HAVE SUFFERED from misrepresentation on the part of 


cial emt assment because of conditions beyond the control of manufacturers. 


finan arr 
THEREFORE, WE STATE to the customer and dealer alike that deliveries cannot be made 
05 


é) (four cylinder), June, 1913 
THIS IS DUE TO THE FACT that the big Dayton plant will not begin shipment on the 
first lot « ve thousand Model 25, May 15th 


Executive Officers 
President W. B. ANTHONY Comptroller 
ce-President ( \. FORSTER Commercial Manager 


WALTER E. FLANDERS 
I Vic 
CARL TUCKER lreasurer 


W F. McGUIR 


Deliveries on Maxwell Model 50 (six cylinder 


JAS. (¢ 
HARRY BRONNER 
\ 


of from five to seven passengers, and from four to six cylinders, and 
from 25 to 50 horsepower, completely equipped in each case with top, 
wind-shield, speedometers, lamps and horn. The sixes are electrically 
self-started and lighted 

IN RESPONSE TO PRESENT DEMANDS for the season of 1913 we art 
manufacturing the regular Maxwell Model 22 (a three-passenger road 
ster), the regular Maxwell Model 4o (a five-passenger touring car) and 
the popular Stoddard-Dayton Models 30, 38 and 48. 

THE MODEL 48 STODDARD will be equipped with electric self-starter 
and electric lights, Gray and Davis System, for $200.00 extra 

DELIVERIES on all of these Maxwell and Stoddard Models, can be made 


at once 
manufacturers as to delivery date ar lealers have been put to endless inconvenience and 
on the Mode 35 (four cylinder ind Models 40 i vlinder) unti \Lar 1913 n Model 
t lot of f thousand cars til March 15tl ind the pla t Detroit ment of the 
can be made at once, as the Flanders plant at Detroit is operating on full time. 


Board of Directors 
EUGENE MEYER.JR. WM.E. POTTER W. CATCHINGS 
HENRY SANDERSON GEO. H. BURR WM.J.MALONE) 
i. McGUIRI WALTER E, FLANDERS 


BRADY 


Gu..eral Executive Offices: 


THE MAXWELL MOTOR COMPANY, wooswitd' avenue Comer Warren, Detroit, Michigan, U.S. A. 
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The Panama Canal and the 
National Cash Register— 
two great time and money 
savers. 


Over one million merchants all over 
the world are saving time and 
money by the use of National Cash 


Registers. 


There is a kind and size of National 
which will save time and money 
for you. 





HE Panama Canal will 
shorten the water route 
9111 miles between New York 
City and San Francisco, and 
will reduce the time for the 
average steamship 47 days . 
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THE NATIONAL WwEEatty 


ROBERT J. COLLIER 
MARK SULLIVAN, ASSOCIATE EDITOR EDITOR 





STUART BENSON, ART EDITOR 
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Representing America 


| In his simple house in Passy, the French court visited Benjamin Franklin, content 
in the greatness of the man. At the present day we see America represented only 
by rich men who surround themselves with pomp at their own expense. 
] Our diplomats are not chosen because of those qualities that Franklin possessed, 
I | but primarily because of their financial ability to meet the pretentious requirements 
of the position. The system is wrong. We need men to represent America 
















































































HOW TO KEEP THE MONEY AT HOME 

T SEEMS EXTREMELY DOUBTFUL at the present writing it 

any very important legislation regarding the currency will be acted 

upon at the special session. Meanwhile the conditions which gave 
pith and moment to the proposals of the Monetary Commission may 
possibly make themselves acutely felt within the next year or two. By 
this we mean the undue control of the nation’s banking by powerful 
interests, centered in New York, and the deposit of huge sums of country- 
bank capital in New York banks. So long as these conditions obtain 
will it be difficult for the country’s banks and the country’s business out- 
side of New York to obtain in times of stress the accommodations they 
need. In the testimony submitted to the Pujo Committee there was a 
deadly parallel between the amounts of country-bank money on deposit 
or on loan in New York City and the loans of the New York City 
banks on Stock Exchange collateral. These sums and these loans on 
November 1 for each of the last five years showed as follows: 


ey: $585,469,000 $585,752,000 
a ae ree 611,702,000 699,303,000 
NNT haw ican ecaes 580,892,000 620,191,000 
OS re 682,999,000 645,938,000 
POS Seksck sue at 723,853,000 760,795,000 


These figures mean the money of Des Moines, Little Rock, and a thou- 
sand other towns and cities all shipped to New York to make stock specu- 
lation possible. Seven or eight hundred million dollars of country-bank 
money to keep alive stock gambling in New York City! The ostensible 
reason for sending these huge country-bank deposits to New 1urk is the 
extremely liquid nature of the loans made therewith and the ease with 
which this money may be withdrawn. but experience has shown that 
in three times out of five of severe strain in the last forty years these 
loans were not liquid, and the money could not be withdrawn at all. 
The real reas 1 for these huge deposits is that speculation on the 
exchanges is so profitable that the men who conduct these gigantic 
gambles are able to pay a rate of interest for short-time money which 
is impossible to the average merchant. The only way that these gam- 
bling operations can be profitable is by tremendous manipulation. And 
this manipulation is possible only by means of absolutely fraudulent 
“wash sales.” Actually these fictitious transactions at times make up 
three-fourths or more of the “sales” on the exchanges. Commissions 
on these form the larger part of the expenses of the manipulators and 
“pools,” although the average cost is not above $5 or $6 per 100 shares— 
less than one-sixteenth of one per cent. A Federal tax of another one- 
sixteenth of one per cent would practically abolish this swindling business. 
If it would not, a tax of one-eighth of one per cent surely would. No 
legitimate investor would for a moment object to such a tax—the trans- 
fer rate on the exchanges is already the lowest fee for the exchange of 
any kind of goods in the world. Such a tax would go far toward destroy- 
ing the profits of speculators and, therefore, speculation itself. It would 
probably mean also the return of upward of half a billion dollars to Des 
Moines, Little Rock, and the others, to the channels of legitimate business 
It would in no wise interfere with the free circulation of the nation’s 
bank capital or the flow of money where it is needed. But it would put 
an end to an artificial market for that money in one small section of New 
York City, and likewise do much to eradicate an evil almost universally 
recognized and universally condemned. 


GIVE US LIGHT 

HATEVER POSITION Mr. Witson takes about State rights, 

he must be clear-cut and definite beyond the shadow of a mis- 
understanding. The one impossible situation is the existence of the 
present twilight zone where no one sees his responsibility, and private 
interests have a clear field for aggrandizement. Most of the opponents 
of the extension of the Federal power are not really for State rights 
State rights would be equally menacing to their schemes, if the States 
exercised them. What they really want is the twilight zone, where there 
are no Government rights at all, but many private privileges. 


BY HIS DEEDS 
HIS LETTER was received from a lawyer in Washington, D. C 
enclosing the clippings referred to. We print it entire: 


As I should be very sorry to have a Scripps-McRae paper started in Washington 


or to see such a paper added to the burdens of any other community that has so 


far been spared, I am impelled to protest against the editorial praise of those papers 
Their generally low tone, their 
I could easily overlook, but 
standard that 
ir commenda 


on page 6 of your issue for February 8, 1913 
coarseness and crudity, are faults that, with CoLLier’s 
it seems to me that their rank and pe rsistent offenses 


you have insisted upon ought to be an insurmountable obstacle to yo 


against one 


tion. I refer to the large volume of medical advertising which they carry 
Immediately after reading the editorial paragraph referred to | sought a copy 
— —— Bryer 
Pore 





of one of the Scripps-McRae papers. A Cleveland “Press” of February 6, 


, 1913, 
was the only one | could readily procure. 


I enclose herewith thirty-one medical 
advertisements clipped from that issue. They include your old-time friend “Duffy's 
Pure Malt Whiskey,” “Bromo-Quinine,” “Pape’s Diapepsin,” “Murax,” “MacLaren’s 
Mustard Cerate,” “Vegets,” “Carter’s Little Liver Pills,” “Kellogy’s Sanitone 
Wafers,” “Dr. Miles’ Grand Dropsy Treatment,” “Tonsiline,” “Swissco,” “Stuart’s 
Calcium Wafers,” “Father John’s Medicine,” and “Swamp-Root.” Please note that 
no less than eight of the thirty-one are in such form as to conceal from the unso- 
phisticated the fact that they are advertisements and not news matter. 

You should be especially interested in the “clergyman” who wislies “to put those 
who need help on the right track,” to “Father John’s Medicine,” and in the “Great- 
est Nerve Vitalizer Known,” which is offered to cure “worry, cloudy brain, loss of 
ambition, loss of weight, effects of tobacco or drink, neuralgia, constipation, and 
loss of appetite.” 

In passing judgment upon the Scripps-McRae policy which admits these adver- 
tisements to the Cleveland “Press,” it should be borne in mind that Cleveland jis 
the largest city represented in its list of papers, and also that a few years ago the 
Cleveland “News” made a campaign against the more vicious forms of medical 
advertising that left a lasting local impression. As you state that you “are very 
familiar with his (Mr. Scripps’s) works, in the shape of some thirty or forty 
newspapers throughout the Middle West and the Pacific Coast,” I should be inter- 
ested to learn whether, if each is “an outpost of progress,” they are not also strong- 
holds of patent-medicine knavery. With much less complete acquaintance with 
these papers than you profess, my own experience suggests that, though they may 
all be “incubators of insurgency,” they all also foster, effectively and to their own 
considerable profit, at a later stage than that of incubation, a foul and numerous 
brood of nostrums. Medical and political quackery seem equally at home in their 
columns; perhaps because the readers to whom they cater are the natural prey 
of both. 


The line between the demagogue and a real popular leader is one not 
always easily distinguished. When a man sets out to preach popular 
welfare, how are we to know whether or not he is sincere? The average 
man will be watching him to find some way of testing his genuineness. 
It particularly behooves the honest progressive to avoid the appearance 
of evil and not to give intelligent people any grounds for suspicion. 


TWO PUBLIC SERVANTS 
UCH MEN as WuitMAN and Frank Moss, by courage and patience, 
are redeeming our country’s good name. The office of district attor- 
ney in New York has risen to the dignity of a national benefactor. The 
grueling job it is performing will prove of service to every municipality 
on the continent. The foes it is fighting are ancient enemies, and their 
battle line extends from the metropolis to the least and most lonely village. 


THE MAN WHO MONEY OUT OF IT 
N NEW YORK last week a man murdered his twelve-year-old 
daughter and wounded his wife. We quote from his confession as 


printed in the “Evening Mail’s” account of the tragedy: 


MADE 


I had had several drinks before coming home. 
I sat down by the side of my wife’s bed. . Then my wife woke up.... She 
ran into the hall. As she did so I fired one shot at her. She fell in a heap in the 
hall. I thought I had killed her. Turning back into the bedroom, I saw a move- 
ment underneath the bedclothes. By this time I was in a terrible temper and I fired 


I came home about midnight 


three shots into the bedclothes without looking to make sure who was there... . 


We wish we could bring about a state where no newspaper or reporter, 
in a case like this, would consider his story complete until he had found 
out the brand of whisky that the murderer drank, and got the name and 
photograph of the maker of it. There are a good many sad things about 
our civilization, but few more discouraging than the fact that in Balti- 
more and Louisville, men who make whisky and use all the arts of trade 
to stimulate its consumption are able, by virtue of their money, to escape 
the odium which attaches to all others, like gamblers and panders, who 
stimulate crime and profit by exploiting human weakness. 
GOVERNMENT MERCY 

NITY BY CITY the Government is making a survey and census of 

A the social evil in the United States. It has charted 250 cities, and 
will proceed to cover the nation as soon as the $200,000 separate appro- 
priation for the suppression of the white-slave traffic is passed by the 
Appropriations Committee in the House of Representatives, of which 
Congressman FirzGerALp of Brooklyn is chairman. When its work 1s 
completed, we shall know the dimensions of the force with which we 
It has placed this work in charge of the Department of 
He is about to launch 
over and above the investigation, prosecution, and pre- 


are contending. 
Justice and in the hands of STANLEY W. FINcH. 
a rescue work 
He believes that the surest way to 
\lready he has employed 
in one of his offices certain girls who have been turned from the life. 
He will place others at work handling the data and literature of the 
They mail this material to the 

Further, he has them write 


vention work already under way. 
girl is to set her to save other girls. 


fend 


Save a 


social evil for a campaign of education. 


various brothels to the individual girls 
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\s the 


Government proceeds with its work of enumeration, obtaining the ad- 


other girls in the life, their friends, and urge them to step out. 


dresses of disorderly houses, and the names and descriptions of inmates, 
it encounters many such girls ready to leave the life. The plan aims 
to keep the girl in line with honest work, giving her the same chance to 
reform that her partner in sin, the man, always has open to him. Of 
course such a plan will not reach the immense numbers of girls who are 
mentally defective and seriously diseased. In the case of the girls 
willing and able to reform, good women in the community will be 
urged to look out for particular individuals, giving them companionship 
and restraining them from returning to the old life. 


PULLING TOGETHER 


adel there was held in New York City a conference of the 
delegates appointed by the Governors of the Eastern and Middle 


States, and called by the New York Milk Committee, to consider im- 


provement of State laws for the control of milk production and handling, 
and for the suppression of bovine tuberculosis. On the first day the fol- 
lowing topics were scheduled for discussion : 


1. Should the inspection of dairy farms be a function of State authorities rather 
than of city authorities? 

2. If the inspection of dairy farms should be a function of State authorities, 
where should the State control be centralized? 

3. What should be the scope of such State control? 

4. How much of this work can the State Department of Health perform to 
advantage ? 

5. How much of this work can the State Department of Agriculture and Cattk 
Bureau perform to advantage? 

6. Administrative functions and powers of State centralized control 

7. Shall State control extend over the manufacture and handling of milk products? 

8. What should be the organization for carrying out centralized State milk control ? 

g. Should dairy herds be classified or graded? 

10. Should dairy buildings, equipment, and methods be classified or graded? 

11. Should milk as delivered on the market be classified and graded? 

12. Should Federal authorities exercise supervision over dairies and stations mak 
ing interstate shipment of milk? 

13. What should be the duties of the municipal and town Boards of Health in the 
control of the milk supply? 


These questions are important to all sections. With the problems of milk 
supply for cities becoming every year more complicated, 
action is of the highest importance. It only remains to follow it up with 
the proper legislation in individual States. 
woman suffrage in Ohio, one placard that was posted everywhere read 


such concerted 
In the recent campaign for 


When it comes to the milk supply, the suffrage is not outside the home; it’s inside 
the baby. 
LUCK 

IGHT BELOW half a column of frantic jingoism about what out 

nation ought to hasten to do to Mexico, a recent issue of th 
New York “American” 
Prophet and His Fate.” In squib number one Mr. Hears? screams fot 
a chance to hear the ‘wholesome sound” of tl 
roar,” rather than the 
and the Cabinet. In the second he sighs, strikes an attitude, and ex 


daringly places an editorial on “The Fals« 
ie “cannon’s opening 


“sound of revelry by night” from the President 


claims: “How unfortunate that people cannot tell, in time, the differ 


ence between a real apostle and a false prophet!” Unfortunate for the 

people, but how fortunate for Mr. Hearst! 
BLITHE BUT UNTECHNICAI 

UR NEWS EDITOR, with the impetuosity of his kind, rashly 

has declared that the water supply for Los Angeles will “siphon” 

itself across a hill 850 feet high. It now appears that this was a loos 


\ gentleman in Wash 


and untechnical use of a perfectly good word. 


ington, D. C., writes sarcastically of our “blithe assumption of positiv: 
knowledge. .’ and observes: 

It had always pre viously been supposed that the atmospheric pressure that caus« 
water to rise in a siphon would not force a stream higher than something lik 
thirty-two and a fraction feet (as 1 remember roughly 


\ schoolmaster in Kalamazoo remembers it even more roughly—almost 


scathingly: “We have a right to expect the editors of such a national 


weekly tO possess at least a common-school education Phe oracl 


Britannica sp aks more soc thine) _ but holds out no hop. for a favol 
able decision if the case were to be carried to the higher courts 


TM aiGebite the weter of an eadedictt ac! ley and followin 
contour of the sides are sometimes called siphons, though they do not depet 
the principle of the above construction 
lo Settle the 1 atter out of court, the news edito1 agrec to retract 
“siphon,” pleading that all he longed to convey to the public was th« 
Startling fact that the Los Angeles aqueduct is a gravity system thi 
out, and that ter is expected to flow, without pumping, through the 
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huge pipe shown in the photograph and over the high hill, also shown 


in the photograph. And still blithely, still untechnically, he concludes: 
‘Arguing with an expert about when a siphon is or‘isn’t is surely one 


of the saddest ways to spend a lovely afternoon.” 


INSPIRATION 
I> THERE A FINER TEST of greatness than that of Duty? It 
might be said of Captain Scorr as TENNyYsON wrote of another great 
Englishman, the Duke of Wellington: 
Not once or twice in our fair island story, 
The path of duty was the way to glory: 
He, that ever following her commands, 
On with toil of heart and knees and hands, 
Thro’ the long gorge to the far light has won 
His path upward, and prevail’d, 
Shall find the toppling crags of Duty scaled 
\re close upon the shining tablelands 
To which our God Himself is moon and sun. 


Such was he: his work is done, 


But while the races of mankind endure, 

Let his great example stand 

Colossal, seen of every land, 

And keep the soldier firm, the statesman pure; 

Till in all lands and thro’ all human story 

The path of duty be the way to glory. 
The explorer never attained the sort of rewards that come with medals 
and resolutions of commendation. But he reached the “shining table- 
lands.” There can be no higher achievement than to inspire one’s 
fellow men to face life bravely. 


COMPARATIVE LITERATURE 
,. RT OF STREET CAR which has gained steadily in use during 
recent years is that in which one pays the conductor a fare imme- 
diately upon getting on board. 
front to make clear the scheme. 
PAY AS YOU ENTER. 
In Philadelphia it runs: 
FARE READY, PLEASE 
In Boston the corner waiter is greeted by the announcement that the 


Such cars have an inscription upon the 
In New York this reads: 


approaching conveyance is a 
PREPAYMENT CAR. 


ON A LATE TRAIN . 

Hl LONG TRAIN OF CARS was steadily driving westward 

through a night of darkness. In the last seat of the last car, 
which was otherwise empty of people, sat a man and a woman. The 
light of the overhead cluster of gas jets was not so strong but the dark 
night poured in upon the two through the car window at the girl’s right 
hand. Her profile was white against the heavy northern sky. They 
were young enough for that journey to have been the beginning of all 
But they were silent as those who have reached the end 
Now and again she looked out into the 


eood things. 
of sweet experience together. 
night with its sudden brightness of station lamps and the returning dark- 
ness which was behind and around all the little flickering lights of the 
countryside \gain and again the brakeman wearily droned the name of 
some way station, where the train crunched and groaned on its brakes 
for an instant and then recovered its motion. The beat and rhythm of 
the wheels, the deserted car, and the all-surrounding presence of the 
night would have silenced travelers of more buoyant spirit. To those 
two it was but the setting for their inner mood, which no dance of lights 
could have quickened. More often than she turned and peered, unsee 
ing, into the outer darkness, he turned toward her and looked intently at 


He had often been 


the sweetest face life had ever brought near to his. 
moved by that clear, firm profile, with the tender droop at the corner of 
the mouth, where the perfect curve of the lips began. He saw again 
those eves of gentleness that had learned to live with sorrow till the 
liquid fullness of their gaze was wistful on the gladdest day. Once he 
hat hand which had often lain soft and throbbing 
his, like a captured bird with its beating heart. And at the touch her 
It had always been so with her that the light 


ouched her hand—t 


es were filled with tears 


est touch awakened her to swift responses, to ardor and suffusion of 


olor through all her being \s quickly as he had reached out in his 

longing he withdrew his hand from the contact, which gave a pain more 

keen than a bloy Even so he was too late. But soon she returned to 

er silent b ding and wistfulness of waiting for the journey to be ended. 

Sudden] each of them. the train jerked itself to a halt, the brakeman 
d himself to his announcement, the man said good-by 
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Every second time fire bursts out in the center of an American 
or Canadian city it is because some cowardly scoundrel wants 
his insurance money. By the admission of almost all fire in- 
surance men in private, and by the plain evidence of their ‘‘ex- 
at least half the money they pay out is paid 
This money, on the surface, belongs to 
In reality, it is simply public money on deposit. 
The payment of this money to the fire crook is one of the chief 
reasons why insurance costs the honest man in America more 
than eight times what it costs the honest man in Europe. If 
our banks paid out a large part of their deposited money to 
forgers and green goods men, bank rates to the honest might 


perience tables,’’ 
to fraud and crime. 
the companies. 


also be eight times what they are. 


N EVERY city in the world there are certain “risks” 
—both buildings and individuals—which, for the 
safety of the public, should be denied all insurance. 

The most distinctive feature of American fire insurance 
is that in America almost all such risks—in the trade 
vernacular they are known as “rotten risks’—obtain 
insurance and obtain it freely. 

First of all, what is a “rotten risk’? 

A building may be, physically, a “rotten risk.” If 
there is in your town some old barracks or factory so 
wretchedly constructed, or so dry and tumble-down 
from age, or so dangerous from the business carried 
on in it that, to keep it safe from fire, its owner or 
tenant must watch it every minute, it is physically a 
“rotten risk.” It is, in general, too, a “conflagration 
breeder”: if it takes fire it may burn the town. And, 
normally, no company will want to insure it. To charge 
it five times the rate of the safe factory can help but 
little. For the insurance company well knows that 
every dollar of insurance it grants will mean that by 
so much will the watchfulness of the owner or tenant 
be relaxed. And, as a result, that town may have a 
holocaust, in which there may be eaten up all the pre- 
miums which that conflagration-breeding, fire-trap fac- 
tory could pay in fifty years. 

There is, second, the risk that is morally rotten 
The New York sweater may, as an entire class, here 
serve for the type. 


THE RISK THAT IS MORALLY ROTTEN 


bg YOU are a New Yorker of sufficient means to own 
a brick or brownstone dwelling of your own, the 
probability that a fire will burn it out is, by insurance 
calculation, about 1,667 to 1. Your house is a gilt 
edged “preferred risk.” Every company will fight for the 
chance to insure it at 8% cents a $100 per annum, or to 
insure its contents at 13% cents. But, if your house is 
in a district that has gradually been engulfed by the 
demesne of the sweatshop, and you have had to aban 
don that house for another; if your former library and 
drawing room are filled witl 
chines which may not be paid for, making 
which may have to be sold at a loss, the new tenant in 
the selfsame house will have to pay 
his insurance. And, normally, no insurance company 
will want him at that The physical hazard is no 
greater; manufactured clothing is not mort 


people working at ma 


garments 


from $4 to $7 for 


combustible 
than books and papers. It is the insurance which really 
1 
b 


makes the sweater’s stock inflammable 
The sweater i it f the risk that is w 1 rot 
ten. And class for tog from the aah hotel in the 
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But were our banks so 


ance tax. 


whatever! 


town that has gone dry to the planing mill in the town 
that has ceased to build, every town or city has its own 
morally rotten risk. A standard “rotten risk” is the 
person who has had two, or four—or twenty—previous 
fires, none of which he could explain. He is known as 
a “repeater.’ And no company will, normally, want to 
insure him. 

But the agent or broker will want intensely to insure 
the “rotten risk,” and for good reasons. Here [ must 
repeat in part from article three: 


HOW THE ROTTEN RISK “GETS OVER” 


HE higher the insurance rate, the larger is the agent’s 

or broker’s commission; and he has to pay no losses. 
If he has a $50 commission from the insurance of the 
safe factory, he may have $250 from the fire trap. At 
New York commission rates, the placing of $10,000 on a 
gilt-edged New York house will net the broker about 
$10. If he can place $10,000 on New York sweatshops, 
his commission will be anywhere from $150 to $360. And, 
for reasons that will be apparent later, the “repeater” 
may be the most profitable to him of all—if the agent 
or broker can have his way. 

But can he? He can and he does. 

The fire insurance broker is, in almost all American 
cities, absolutely a free lance. He can carry what busi 
ness he can get or control to any company he chooses 
gilt-edged 
“preferred” business worth, to the companies, $200,000, 


And there are brokers who can bestow a 


$300,000, $500,000 a year 
The fire insurance agent is, in America, still the cet 

tificated representative of the company. But, in Amet 

ica, one agent may represent ten, twenty, fifty companies. 
At bottom, the 
position of broker and agent is almost the same. In 
New York they can hardly be distinguished \ great 
his $ 300,000 or $500,000 in pre 

miums to bestow Both agent and broker are abso- 
lutely at one in this: only through them can the com- 
panies get the business. And both alike must want to 
insure those risks which pay them the big commissions. 


x 


His loyalty is in like measure divided 
igent may also have 
ery community there are the thousand safe 


or “preferred” risks—‘“those honest, careful, and law 
respecting people’—to quote the president of the Na 


tional Board of Fire Underwriters himself—‘who do 

t have fires, and who constitute the great majority.’ 

Every company wants to insure then And there ar 

also the five or ten or twenty dangerous, hazardous, oO! 

rotten risk which the agent or broker is hungering 

to insure There is 1 py f that the sweater and the 
i i int ill tl i 


our insurance companies open their doors wider. 


they are making, have doubled in fifteen years. 
great insurance companies, far from raising any voice of 
united protest, have practically nothing to say about arson 
To judge, indeed, from all the official reports 
and utterances of American fire insurance, the crime of arson 
is, in the year 1913, all but nonexistent! 
should be so it is the purpose of this article to make plain 


mulcted, even for one week, they would have it on the first page 
of every newspaper; they would see to it that they obtained due 
legal protection, or they would close their doors. 


Every year 
Directly 


or indirectly, the honest man pays an ever-increasing insur- 
The number of our fire crooks, and the millions 


Yet our 


And why this 


peater’s” previous fires may have been accidents. The 
average agent or broker will want to think they were. 
The crooked agent or broker will not greatly care. The 
broker and agent have the bestowal of good and evil 
together. Both alike hold it to bea first principle that 
that company which will not take its fair share of their 
sort of risks shall, in the main, whistle for the other 
sort. And the wise company does exactly as they want 
it to do. 

The company could with virtue say that it is under 
no compulsion. The agent could with virtue deny that 
he exerts any. This is all he does: when he sends in 
his list of “preferreds” he occasionally inserts a risk 
of the other sort. If the company throws it back on 
him, the company knows, and he knows, where he is not 
going to send his next “preferreds.” 

In a city like New York the broker’s placing clerk 
goes “down the line” from one company to another. 
He, too, has his list of “preferreds.” 

“We want them all right!” says the company’s “coun- 
terman”; “but that tough lad in the middle there— 
you'll have to drop that out.” 

“Oh, no!” says the placing clerk, and takes them all 
back together. If that company does not accept them, 
he knows that the next one will. And so the “tough 


one’’—the “rotten risk’—gets over. 


THE ROTTEN RISK FROM THE INSIDE 


WELL-KNOWN New York loss adjuster was re 
cently speaking with a laugh of the last New York 
“T could have told 
them some things to ask,” he said. Evidently some one 
had been telling them some things to ask. But always 
that line of inquiry stops at the beginning 

‘And is it, as a practical matter, necessary tor every 
local agent that expects his company to take some haz- 
ardous risks that are in his locality ?”—the question was 
put to Edgar J. Tapping of Milwaukee, ex-president o! 
the National Association of Local Agents—“is it neces- 
sary that he secure that company a certain percentage 


Insurance Investigating Committee. 


of preferred business ?” 

The answer is direct and without evasions: “That 1s 
the rule.” (Page 2860. ) 

The question was put to John G. Eckert, one of the 
most powerful of New York brokers: “There are some 
lines that the brokers bring in which the companies do 
not want, if it were left to their own motion?” ‘ 

\gain there was a plain answer: “That is true 


John A. Stoddart. the New York representative 0 
the Hartford, the largest general insurance company 11 
” 
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America, was one of those who testified for the com- 
panies. 

“As a matter of fact,” he was asked, “they [the com- 
panies] do carry poor risks?” (Page 1442.) 

A—“Yes.” 

Q.—“And isn’t it a fact that they do that for the rea- 
son that if they would not take that class of risks from 
the agents they would not get that preferred business?” 

A—‘“There is an element in that.” And to add some- 
thing from testimony given by Mr. Stoddart a few mo- 
ments before (page 1441): “The objection of the com- 
pany might not be very strong. And he [the broker or 
local agent] might be able to offset it in some way.” 

Alexander H. Wray, the president of the Commercial 
Union Fire and the manager of two great Anglo- 
American companies, the Palatine and the Commercial 
Union Assurance, was also put on the stand. 

“Tf,” he testified, “a certain class during a period of 
years shows profitable results, we note that, of course, 
and the reverse. But if the reverse is true, and we lose 
money every year, we do not always decline to insure 
those properties.” This is the literal answer of a 
prominent business man, the president of one company 
and the manager of two more. 

Q.—‘“But you get away from them if you can?” 

A.—“Yes, we minimize our holdings, of course, on the 
unprofitable ones.” 

Q.—‘“And the reason you take what you do is largely 
because of the way the business is done through local 
agents ?” 

If the answer is an evasion, it is none the less an 
answer : 

“We have to do the business as a whole, yes, through 
local agents.” (Page 2008.) 


NO ROTTEN, NO PREFERRED 


“TT IS they who control the business,” is the finding 

of the last New York Insurance Commission. “It is 
in their power to make or ruin a company’s business. . . . 
It is he (the agent) who virtually decides what risks the 
company shall take and what it shall refuse.” 

It has been put academically by Professor Zartman of 
Yale (“Readings in Insurance,” pages 210 and 211): 
“He pits one company against the other. . The com 
pany can take all or refuse all; for the local agent will 
not allow it to pick the good and refuse the bad.” But 
the professor puts it on the basis of insufficient rates, 
which, with all respect to the academic, is plainly absurd, 
for it is the companies which make the rates. Any in 
surance man who will talk in confidence will tell you 
if it is a question of rates! 

“There is not a manager of an insurance company in 
the United States to-day who could change it,” says 
Captain Conway of the Cincinnati Underwriters’ Salvage 
Corps. “He would like to if he could. He cannot say to 
his local agent as a general proposition: ‘I won't take 
this risk you have written.’ For if he did, the local agent 
would drop his company from his list. The companies 
are powerless.” Precisely proportionate to the amount 
of business he commands is the control of the agent or 
broker. The big ones can insure anything they want. 

Everyone in the fire insurance business in America 
knows that these are the conditions which rule. It has 
been proven a hundred times. But simply to make it a 
matter of public record, I put the thing once more to 
the test during the writing of this article 


5 —— 


In New York’s upper East Side there is what is 
known to the insurance world as “The East 1ooth 
Street Fire-Bug Zone.” The whole district is marked 
on the map books of the great majority of companies 
“K, O.2—‘Keep Off.” In one block between First 
and Second Avenues there have been 122 fires since 
January, 1909. In the most notorious building in that 
block—a group of combined stores and tenement 
houses—there have been sixteen. It would seem to 
be a fair inference, then, that a company which 
would place any money on No. —— East rooth Street 
would place it anywhere. And for the time I took 
the above address as my own. 





A TEST IN THE FIRE-BUG ZONE 


. WAS not necessary to have any property thereat, or 
to rent an empty room, or even to have a card above 
a letter box. I knew perfectly well that, as household 
insurance is written by the New York agent and broker, 
no one would send to see if any such tenant of No. 

- East 100th Street existed. The sole point was that, 
since | lived at such an address, I was, for all that 
any seller of insurance could know, a fire bug in good 
caste myself. If I was not, I was at least entirely likely 
to be burned out by my fellow tenants; in fact, on the 
day when this was written a fire took place next door. 
In any case I was a risk which was rotten of the rotten 
Was any further insurance at such an address obtain- 
able? 

The first tests were made among the small local sellers 
of insurance. 

One—apparently reputable—was in doubt at once. 
He said he would do what he could. But no policy 
ever arrived. 

A second, notoriously disreputable, was in doubt about 
the majority of companies, but guaranteed a $500 policy 
from a great English company. Again, however, the 
policy did not arrive—this time owing perhaps to the 
fact that within a week the broker in question was ar- 
rested and indicted for arson. 

A third local insurance seller in his turn guaranteed 
a policy for $500 on the same English company. His 
agency was much larger than cither of the first. And 
in due course the policy was delivered. But it was quite 
plain that among those smaller insurance sellers little 
more was to be expected. 


THE BIG BROKER CRACKS THE WHIP 


Negi of visits to the downtown head offices of 
4 the companies themselves seemed to promise even 
less. In the offices of Alexander H. Wray’s companies, the 
Palatine and the Commercial Union, all insurance for 
“the East 1rooths” was refused point-blank. In the office 
of the Pheenix of London, “No. - East tooth” was an 
address which simply wasn't open to argument. The 
Home, as I had been informed months before by one 
of its high officials, touched absolutely nothing it couldn't 
be sure of. No avail to apply to it! 

At least this would have been the inference had I not 
already begun to make my application in some of the 
offices of the real masters of American insurance, the 
great agencies and brokerages. From that of Joerns & 
French | obtained a $1,000 policy on the Home without 


the slightest difficulty. The young man at the counter 


of Joerns & French waxed facetious over “No. East 
rooth Street,” but the policy was delivered. 








rom the brokerage of Samuels, Cornwall & Stevens 
| obtained a fire-bug policy for $500 on the Commer- 
cial Union. I had the broker’s legal “binder” for it in 
my pocket when I was refused by the Commercial Union 
itself. And the broker’s label bore the device: “Be sure 
you have enough insurance.” 

From the great brokerage house of Benedict & Bene- 
dict—with more humorous remarks on the East 1ooth 
Street district—another $500 policy was obtained on the 
Liverpool and London and Globe. John A. Eckert & 
Co. supplied one for $500 on the Providence Washing- 
ton. But for the fact that investigators from the New 
York Fire Department chose that particular week to 
issue a report on insurance and arson in New York, 
the test might have been carried on indefinitely. But 
nothing more could have been proved by carrying it 
further. The Commercial Union advertises itself to be 
the largest insurance company in the world. The Home 
does the largest purely fire insurance business in America. 
The Liverpool and London and Globe does the largest busi- 
ness in New York. Its American manager is the chair- 
man of the New York Board of Fire Underwriters. And 
when the big broker cracked the whip, though nothing 
was said, of course, of “rotten risks,” all these great com- 
panies alike opened their part of the public’s insurance 
treasury to a risk so rotten that it was an insurance joke! 





THE TREATY OF THE ROTTEN RISK 


APTAIN CONWAY says that “the companies are 

powerless.” If so, it is only because they are willing 
to be. If they chose to stand together, if even twenty of 
the largest would stand together, they could end the flat 
commission system, this control by the insurance mid- 
dlemen, and the whole business of the rotten risk to- 
gether. They are pewerless only because they “have 
made terms with the situation.” And in the great city, 
for the writing of the rotten risk, there are all the elabo- 
rate arrangements of a perfected business. 

If the rotten risk is a big one, no company can be 
expected to take it all. It is spread around. Propor- 
tionate to the amount of “preferred” business the broker 
brings to them, the companies he favors allow him a 
$250, or a $500, or a $1,000 “accommodation line” ; which 
means that at any time he can procure that amount of 
insurance from each of them without a question. And 
since in a city like New York or Chicago there are al- 
most 200 companies, even the biggest rotten risk is in 
general soon provided. The broker who controls a gilt- 
edged business of $500,000 or more can demand “accom- 
modation lines” of $2,000 and $3,000. He can and does 
“put over” all the little rotten risks he wants. 

If one company, despite the spreading around, finds 
that it is too heavily loaded, part of its rotten business 
can be reinsured. The reinsurance company having to 
pay no 22 per cent for agency expenses—it has only its 
office and ledgers—can digest four times as much “rot- 
ten stuff” as the ordinary or “line” company. By the 
prostitution of our “surplus line” laws the rotten risk 
can also be sent out of the State or out of the country 
altogether. A great New York brokerage may send its 
worst business halfway around the world. 

But the point is that there is a brokerage to handle it. 
“No risk is so dangerous,” says the manager of the 
Springfield Fire and Marine, “or its owner so disreputa- 
ble that some broker will not undertake to find a com- 
pany that will insure it.’ And if he have the “preferred 


Continued on page 21 
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property which 
had no exist- 
ence. It was 
supposed, how- 
ever, to exist— 
in the worst 
building of the 
most notorious 


of New York’s 
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O A FARSIGHTED observer the 
most important thing about the 
present session of Congress is 

that itshas beem the tneubator of a grave 
constitutional dispute about an issue which 
is as old as the Country itself—State rights 
versus Federal rights. This issue was just 
to the front during the closing days of the 
present session. It will recede into the 
background during the special session which 
will be called to consider the tariff only. 
But it will come to the front again just as 
soon as the next regular session begins. 
If Woodrow Wilson takes the State-rights 
side, that side will probably win, tempo- 
rarily; but there will follow something that 
may approach the nature of a constitutional 
crisis, and most inevitably there will be a 
general revision of the Federal Constitu- 
tion, and the first constitutional convention 
since 1780. 


The Twilight Zone 


HE quarrel is not really between the 

State right to regulate and Federal 
right to regulate; it is between some kind 
of regulation and no regulation at all. The 
trouble is neither with State rights nor with 
Federal rights; the trouble is with the twi- 
light zone, where neither Government pre- 
vails, and special privilege has its refuge. 
When it is a question of the Federal Gov- 
ernment’s right to regulate the price of elec- 
tricity developed on the Coosa River, spe- 
cial privilege is furiously on the side of 
State rights. When it is a question of the 
State of Georgia's right to regulate the 
liquor traffic within its own borders, then 
special privilege steps nimbly over on the 
side of Federal rights. 


Antiquated 
T NEED not be surprising that a defini- 
tion of “interstate commerce” and of 


State rights and of Federal rights, which 
was formulated at a time when there was 
no railroad, no telephone, no telegraph, and 
Franklin had only just discovered the first 
fundamental fact about electricity—that such 
a definition should be inadequate at a time 
when electric power can be developed on 
the Connecticut River in Massachusetts and 
be used to run mills in Vermont, New 
Hampshire, Maine, Connecticut, Rhode 
Island, and New York. The Constitution 
will have to catch up with invention. 
For Example 

ENATOR McLEAN of Connecticut in 

troduced a bill to prevent or 
the killing of migratory birds 
in the course of a year from Louisiana to 
Maine and back again. 
ment which commanded the friendly ad 


regulate 
which pass 


He made an argu 


miration of the Senate. At the end many 


excellent Senators admitted it is a 
where, obviously, the 

But, these 
he Constitution which gives 


rights 


Casc 
States can't regulate 
effectively. Senators said, there 
is nothing in t 
the Federal 
migratory birds, and 
do about it is just nothing at all. 


Government ans over 


so the only thing t 


venerable Senators may throw up thet 


hands and be content: so may some judges 


Some 


Comment on Congress 


By MARK SULLIVAN 


But if the American people have one char- 
acteristic more marked than another, it is 
a devotion to effectiveness which will not 
long tolerate such supine helplessness in 
government. 


The People of Colorado 


€& YVERNOR E. M. AMMONS of 
Colorado, in the course of a noisy 
telegram to William I°. McCombs, National 
Democratic chairman, says: 

We think we have the right to know if Presi- 
dent Wilson is considering the appointment of the 
most obnoxious Republican in the United States, 
Walter L. Fisher, as Secretary of the Interior. 

There is in this an assumption — that 
William F. McCombs is the custodian of 
Woodrow Wilson’s mind, which is pretty 
strong, but let that pass. 

This appointment would be a slap in the face 
of every Colorado citizen. 

“Every Colorado citizen” is a rather large 
term. We find the Delta (Colo.) County 
Stockmen’s Association passing resolutions 
favoring conservation and the [ederal con- 
trol of forest reserves, and indorsing the 
National \ssociation. We 
find similar resolutions passed by the Colo- 
Live Stock Association, and in the 
Colorado Springs “Gazette” for February 9 
we find these sentences : 


Conservation 


rado 


Every Big Business interest in Colorado and 
throughout the West is secretly backing Governor 
Ammons and those other politicians of his ilk who 
are seeking the destruction of the National Con 
servation Service... . 

Big Business does not fear State conservation, 
but it has learned that Federal conservation has 
teeth: ..2- 

Colorado, as well as the entire nation, faces a 
very grave peril under the guise of State rights. 
Big Business has already begun a well-planned at- 
tack on the service... . 

Our own guess is that if the issue were 
submitted to the people of Colorado, they 
would vote in favor of the present system 
of conservation. 
tician in Massachusetts known as “the Big 
Wind”; he is dead, and the title is vacant 
now, if wants to 
Governor Ammons. 


There used to be a poli 


anyone bestow it on 


A Hint to the Democrats 


F  "ypuescyp eigen tax on inheritances is 
more just, more easily collected, more 
remunerative, and more popular than an 
income tax. 


He Said Nothing 


HES words occurred in the course 

of a letter from Congressinan Edward 
T. Taylor of Colorado to Governor Ammons 
of the printed 
more for amusement than for value: 


saine State. ‘The sentence 1s 


\t the interview of Senator Thomas and myselit 
with Governor Wilson last Monday, | presented 
as forcibly | could the injury the present pol 
icy (conservation ) inflicting upon Western de 
velopment, but he gave us no intimation whatever 
of his appr 1 or disapproval of existing con 
ditions 


\ good many Democratic politicians 1n 


Washington must have smiled when they 


read thi The pel onal characteristic of 


WW 


Wilson that has been most discussed since 
his election is his capacity to keep his own 
counsel, do his own thinking, and come to 
his own conclusions. He is what the poli- 
ticians call “ta good listener.” 


Don’t Do This 
N THI Denver (Colo.) “Post” not long 
ago appeared these headlines: 


COLORADO 
THEIR 
MOUSLY 


MEMBERS OF CONGRESS MUST PROTECT 
WARES ; STATE REPRESENTATIVES UNANI- 
ADOPT RESOLUTION AIMED PARTICULARLY AT 
SENATOR THOMAS, DECLARING TARIFF ON SUGAR, 


WOOL, LEAD, AND ZINC MUST ‘NOT BE REDUCED. 
The resolution of the Colorado 


Legislature, upon which the Denver * Post” 
based these sensational headlines, read thus: 


exact 


Resolved, By the House of Representatives, the 
Senate concurring, that the Nineteenth General 
\ssembly of Colorado expresses itself as being in 
hearty sympathy and accord with tariff revision, 
but is opposed to any material reduction in the 
present schedules which shall protect the prod- 
ucts of other States at the expense of those in 
Colorado; that we believe the reductions should 
be as fair and equitable and thorough as may be, 
that the interest of this or any other State should 
not be discriminated against. 


There seems a good deal of disagreement 
Neverthe- 
less, every friend of tariff revision and the 
Democratic party must wish that this reso- 
lution had never been passed. 


here between headline and fact. 


The Demo- 
cratic party is about to begin the business 
of undoing an ancient graft; it is a difficult 
business, and those engaged in it should be 
as free as possible from disturbance by their 
home communities. 


A Herring Across the Trail 


HI agitation to get the Democratic 

party to take up the subject of free- 
ing the Philippines is of mixed origin. It 
is composed of about one part sincere altru- 
ists who are gravely troubled about having 
a subject colony under the American flag, 
and three parts farseeing persons who would 
be glad to frustrate the Democratic pro- 
tariff reduction, revi- 
sion, trust regulation, and other domestic 
reforms. 


grain of currency 
These shrewd persons would like 
to involve the Democratic party in a fatal 
row over the Philippines. This subject is 
full of danger; the future of the Philip- 
pines ought to wait until some very vital 
matters affecting our own future are dis- 
posed of. Inasmuch as knowledge of Philip- 
pine affairs is very limited, both in Congress 
and throughout the might be 
Bill is put upon its 
able, impartial commius- 


country, if 
Jones 
to have an 


well, before the 
Passage, 
sion go to the Philippines, report to Con 
eress, and thus give a foundation for dis- 
cussion of a question which was entirely 


overlooked in the last campaign. 


Within Ten Years 
phrase: The Commis 


egret nen, thi 
sion Form of G;overnment 


This combination of 


for States. 
words 
idea only imperfectly; of the change it im 
The Ameri 
can people have seen too much of efficiency 
in busine 


plies you will hear more soon. 


ss to continue content with mon 


trous inefficieneyv in government. 
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Federal soldiers looking down from the eaves of the National Palace at the carnage in the Zocalo; a photograph taken only fifteen minutes after the week’s first battle—the 
encounter in which General Reyes and 250 other soldiers and noncombatants were killed. From the Palace roof Federal troops swept the square with machine guns 





Mexico’s Capitol 
a Battlefield 


N GRAPHIC style, the photographer 

retells this week the story of the first 
day's battle in Mexico City. Following 
the attack upon the Palace, President 
Madero rode up San Francisco Street 
and through the Zocalo unharmed, 
though in an attempt to assassinate him 
one of his guards was killed. After 
being repulsed in their attack upon the 
Palace, the insurgents stormed the Ar 





senal and compelled its surrender within 
a few hours. With the Palace as one 
headquarters and the Arsenal as another, 
a bloody civil war has been waged in 





the center of a crowded city. 

\ strict censorship put upon dis 
patches has added to the difficulty of 
estimating the extent of the slaughter, 


Francisco de la Barra 


ing, Mr. Taft's official warning to 
but it is believed that in the first ten Madero is that this country regards 
turn of affairs in Mexico with 
“extreme pessimism.” 


days of the fighting nearly 2,000 persons the 
have been killed—a large proportion of 
them noncombatants That some of One of the greatest disappoint 
these were Americans, and that in the 
conflict bullets and shells made the tion of the combatants to accept 
\merican consulate and the embassy the diplomat Francisco Léon de la 
house untenantable, were circumstances Barra 
that caused President Taft and_ his 


ments to optimism was the hesita 


as a provisional President 
until a more peaceful choice of a 
Diaz or a Maderist executive could 

consider intervention and order wat be 
President Madero risked his life by riding to the Palace while ships, marines, and troops in readiness 
the bullets were whizzing. A guard was killed by assassins for possible summons. At this writ 


Cabinet to hold midnight meetings to 
made He had served as pro 
visional President before, in the 
crisis preceding Madero’s election 
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. The roof walls of the Ciudadela( Arsenal) also became parapets of a fortress, but the resistance here was feeble, and after a little exchange of hot lead and three extended 


parleys the garrison surrendered and enlisted against Madero. The Arsenal then became the citadel of the insurgents, and from here they began shelling the Palace 
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Curiosity Cost Them 
Their Lives 


HE photograph reproduced above has been 

used as an argument for intervention, and 
as such prabably has had more weight in some 
quarters than many columns of editorials coun- 
seling prudence. We reproduce it simply as a 
matter of news. It gives an idea of the ferocity 
of the first encounter, when the insurgents 
charged upon the Palace. The half-dazed spec- 
tators who were attracted to the Zocalo by the 
first shots of the battle found themselves in a 
hail of lead from rifles and rapid-fire guns. 





Posts, instead of being refuges, became like 
burial stones ‘beside heaps of the slain. The 
huge cylinder shown in this picture is the base 
of one of the square’s big lamp-posts, and be- 
side it lie noncombatants whose curiosity cost 
them their lives. 


In the Trenches 
Before Adrianople 


HE news from Constantinople comes now 
jumbled and in flashes. One rumor is later 
discounted or denied;*another is made more 
emphatic. A story that Enver Bey has been 


stabbed is followed by a contradiction; then 


MLL I, 
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comes a cable that he is dead, that his troops 
on the Sea of Marmora have been beaten back 
with terrible losses, and that the Turkish armies 
are as ready to fight one another as the enemy 

The chief source of satisfaction the Turks 
have found is the stanch defense of the garri- 
son of Adrianople. (he commander’s boast 
that every man of his company will die before 
he will surrender appears to be solemnly be 
lieved. His troops, despite the approaching 
danger of starvation, sortie out of Adrianople 
and spiritedly attack the hesiegers. 

The photograph below shows how the Bul- 
garian soldiers outside of the city intrench them 
selves to meet these charges. 
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Last Week, a 
Squad; | 
Next Week, an 
Army 


S 


HIS little squad is the American 

suffrage “army” as it appeared 

on the march along a country road 

ten miles out of Trenton, N. J. The 

pilgrim sisters cheerfully have faced 

a whole calendar full of assorted 

i weather in the past two weeks; and 
y now, as they draw near to the Capi- 

tol, the squad is rapidly being re- 

















cruited into a regiment. By the don militants, determined to force 
time the head of the column moves Lloyd-George to receive them as a 
down Pennsylvania Avenue, Wash- deputation in the House of Com- 
ington, on March 3, the regiment mons. All thirty have been spend- 
will have attained the numerical ing fourteen days in jail as a result 
strength of an army. Suffrage of their impetuosity. 
leaders believe that the number in The British public did not worry 
line will be at least 10,000. in advance for nothing—the Parlia- 
The portrait photograph is of mentary action that the militants 
Miss Jeanette Rankin of Missoula, describe as “the great betrayal” has 
if Mont., the army’s official speaker. been followed by the most daring 
depredations of years. The newly 
Ja iling the sees word, . ”" 3ashibazoukesses, ” 
las appeared as if required to fit 
‘*Bashibazoukesses’’ warriors even more reckless and 
resolute than “militants.” 
HE photograph in the circle at One English suffrage leader is 
the right is of a suffragist quoted as advising her comrades to 
whose call at her country’s capital “make London unbearable!” This 
was not so heartily welcomed as the advice appears to have been taken 
visits of sister suffragists in Amer as a slogan; and so many win- 
ica have been. It isa characteristic dows have been smashed that the 
portrait of “General” Mrs. Drum glass factories might well begin to 


mond, who, with thirty other Lon share their profits with the Cause 









Hostilities 
Renewed . 
in West Virginia 



























HE correspondent who forwards this pic 

ture writes that “even grandmothers” are 
arming in the West Virginia coal-field war of 
miners and mine guards. It might be a posed 
photograph and yet represent truly enough the 
intensity of a struggle that has lasted longer 
than the Balkan War and has been as bitterly 
contested. Six companies of militia recently 
were called into the field following a day in 
which skirmishes at Wahcoma, Mucklow, and 
Ronda ended with sixteen combatants killed 
and forty seriously wounded. In the fight at 
Mucklow the mine guards tried to prevent the 
strikers from gaining a hillside position com 
manding the town. The deadly effectiveness of 
the guards’ machine guns was matched against 
the miners’ rifle sharpshooting, and after 
fighting all afternoon the guards had to retreat 
\s a result of the new outbreaks, nearly 150 
arrests were made. The strikers object to 
the mine-guard system and to exploitation by 
company stores, and demand higher wages 
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A Marble Antique 
and a Municipal Skyscraper 


EW YORK is a city of unnumbered contrasts, but 
this grouping of its own municipal buildings in 
City Hall Park is the newest and one of the most startling 


background. The skyscraper is now so near completion 
that some of the city departments will be occupying offices 
in it early in May. In this larger picture the cupola of 
the old City Hall hides one of the most remarkable fea 
tures of the skyscraper: a street tunnels squarely through 


the center of the new structure; and a second remarkabli 
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\ marble hall of 1812, the foreground—a steel and granite 


monument to the skill and ingenuity of a new century. the 
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contrast is furnished when through the archway 
of this most modern of municipal buildings 
emerges one of those relics of primitive trans- 
portation, a New York horse car. 


A Basement on 


the Fourth Floor 


—S plot upon which the skyscraper stands 
is a triangle with one corner sheared off 
and a street slicing through the middle. A year 
and a half and $1,500,000 were required to finish 
the foundations. Because a subway station and 
the loops of a street-car terminal required under 
ground space in the building, it was necessary to 
assign the “basement” to the fourth level. The 
main building is twenty-five stories high; the 
tower brings the total to thirty-two; and the 
statue of Civic Fame will find herself six hun 
dred feet above the street level. The build 
ing cost $12,000,000. The Mayor's office will 
remain in the old City Hall, but nearly all of 
the city departments will have headquarters in 


the new building. 


Restoring a 
Beautiful Antique 


EANWHILE the venerable little hall that 

has the beauty of an old print is being 
patched and made fireproof in a process of res 
toration that has been going on for nearly four 
vears and may not end until 1914. Huge tim 
bers a hundred years old had rotted until there 
was danger that the whole building might col 
lapse. Beautiful old carvings in marble had 
been covered with coats of paint, and clumsy) 
alterations had ruined many of the building’s 
early-day attractions. Mrs. Russell Sage sup 
plied $65,000 and the city $15,000 to a fund to 


ave the hall and restore it to its 1812 designs 
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WHO WILL WIN THE PENNANT? 


Some Facts Bearing on the Question That Is Upper- 
most in the Mind of Every Fan 


sora 
Waki 


HO will win the 

pennant? ‘That 

question is now 
uppermost in the mind of 
every major league fan. 
Can the Boston Red Sox 
repeat in the American 
League? Will the New 
York Giants be able to 
win the National League 
honors for the third time 
in succession? I wish | 
knew the correct solutions 
of the above momentous 
questions. If I did | 
wouldn't have to umpire. 
Very shortly a lot of rash 
predictions concerning the 
outcome of the two races 
will be made. Some of the 
prophecies may pan out, 
but they will be largely a matter of guessing. 
to figure out the 
and dissension keep many a team 
to form. 

Far be it from me to make predictions in this article. 
I may have decided opinions, but I am going to keep 
them to myself. I am simply going to make straight 
statements of facts. You can juggle and rejuggle the 
facts and then make your own selections. They will 
probably be.every bit as good as any I might make. 

It is my opinion that the coming campaigns will be 
thrillers. I look for a lot of surprises, more than the 
usual number of disappointments, and probably several 
more or less serious explosions. 

Now is the time for some of the clubs to make a fin 
showing, for they may be making a very poor showing 


It is hard 
Injuries, illness, 
from running true 


“dope” in baseball. 


before the races are very old. 
M'ALEER INTENDS TO REPEAT 


URING the Christmas holidays I spent several days 
at Youngstown, Ohio, visiting my mother. Jimmy 
McAleer, the president of the Boston American League 
team, had also dropped into the city for a visit of a few 
days with relatives and friends. I happened to bump 
into him at the Elks Club one evening. After we had 
exchanged greetings he remarked: 
“Well, I see the critics claim my team is not strong 
enough to repeat.” 
“T’'ve been reading such comment in the papers,” | 
replied. 
“What do you think about the club?” 
“It is a mighty strong bunch of players,” 
“Strong inquired 


I answered 


enough to win?” Jimmy with 
grin. 

“It won last year,” I answered. 

“Well, I know most people think Jake and his boys 
can't repeat, but I feel sure folks will be just as sur 


prised next fall as they were last year. Where do you 


figure the team might be strengthened?” continued 
Jimmy. 
“I guess Walter Johnson or Ed Walsh wouldn't 


weaken your team, Mac,” I replied. 

“If I had either one of thase fellows I would start 
counting the world’s series receipts right now. It would 
be a walk away. All I ask is that Jake will be lucky 
enough to have some twirler who didn't show so well 
last year pitch just about three-fourths as well as John 
son or Walsh, and we will win sure.” 

Thus it can be seen that President McAleer believes 
notwithstanding 
That the Boston club will be a hard one to 
beat seems certain. 


his boys can repeat, 
contrary 


opinions to the 


The team is evenly balanced, and 
a club with 
enough batting strength to win a majority of the games 
with just fair pitching. With high-class twirling the 
team is a very formidable aggregation. 


harmony reigned supreme last year. It is 


TO woon’'s BIG JOB 


EHIND the bat it is well fortified 

Cady, Nunamaker, and Thomas it has a quartet of 
receivers who are able to hold their own with any catch 
ing staff in the league. The infield, consisting of Stahl, 
Gardner, Waene r, and Yerkes, is an excellent ons An 
outfield, composed of Hooper, Speaker, and Lewis, would 
be hard to improve upon, and in Henrickson the club has 
a corking good extra outfielder. 


In Carrigan 


The team could use a high-class utility infielder and 
another good pitchet Two such players would make 
President McAleet and Manager Stahl feel considerably 
better. Aninjurvy t | 
with the chances 


March 1 


» shortstop Wagner would work havox 


f the team. Under the present condi 


An old league-winning manager in a new place and three ambitious new 
Chance of the Yankees, Miller Huggins of the St. Louis Nationals, Joe Tinker of the 
Cincinnati Reds, and Johnny Evers of the Chicago Cubs (left to right) 
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tions it would be well-nigh impossible to fill the breach. 
It would be the height of folly to expect Joe Wood 
to come through with as wonderful a performance in 
1913 as he gave last year. He will undoubtedly be one 
of the winning pitchers of the Johnsonian organization 
this summer, but there is scarcely a chance that he will 
record as many victories for the Red Sox as hé won 
last year. That means that some other pitcher must 
take up part of the burden. Charley Hall, the “Ready 
Rescuer,’ must also show to advantage again, and Ray 
Collins, the lone southpaw on the club, must come back 
with another good year. Buck O’Brien, of 
whom so much was expected last year, may be ripe for 


Possibly 
a good season. He was picked as a wonder last year, 
but proved a big disappointment. It is a well-known 
fact that he has the ability, but there was something 
lacking that was essential. 

| look for Hugh Bedient to be a tower of strength to 
the Boston club this summer. I don’t bank merely on 
Bedient’s great work in the world’s series, but rather on 
the excellent form he displayed during the 
entire “Babe” Adams 


summer of I912. 


managers — Frank 





By 
BILLY EVANS 


Umpire of the American League 


about baseball he will still 
be the same old master. 
John Coombs is also just 
as good as ever. As in 
the case of Joe Wood, it 
would be asking too much 
to expect veteran Eddie 
Plank to repeat his won- 
derful 1912 performance. 
However, he is still a 
great pitcher, and will win 
many a game. In Houck, 
3rown, and Pennock, Mack 
appears to haye three high- 
class youngsters. They 
are destined to be stars 
just about the time that 
his veterans begin to slip. 
In catcher Schang,  se- 
cured from Buffalo, I un- 
derstand Mack has picked 
up a prize, and he can use a good catcher. Don't think 
for a minute that the foxy Connie has a team that can- 
not come back. The stuff is there. 

That wonderful infield, composed of Baker, Barry, 
Collins, and MelInniss, is enough to make any club 
feared. ; 

Clarke Griffith has a herculean task ahead of him. 
Perhaps no manager in the history of baseball ever 
made such a wonderful showing as did the “Old Fox” 
with the lowly Nationals. He took a team that was 
never figured in the running, made a pennant contender 
of it, and finished a good second. 1 fear Griffith has 
done too much in too short a time to make his task 
for this summer anything but a difficult one. 


CLARKE GRIFFITH HAS WALTER JOHNSON 


HREE or-four years ago, when seventh was a posi- 
tion of honor in Washington, I often heard fans 

tell how satisfied. they would be if the team ever 
finished fifth, and how “nutty” they would be if it ever 
got into the first division. It got 

into the first division last summer, 


starred in the 1909 series as the sensational | (errr eecmeneeeees but the fans were not satisfied 
youngster, and “King’’ Cole came through then with a first-division team. 
with the hest performance of any Cub They wanted the pennant. Since 


pitcher in 1910, and then both of them 


faded. I do not look for any such perform- 
ance by Hugh Bedient. The pitching of 


Time 
and again last year he showed me as much, 
if not more, “stuff” than he had on tap dut 
ing the world’s series. 


| HIE critics constantly refer to Joe Wood 
a 


s “Smoky Joe” because of his tremen 


that youngster was not a mere flash. 


i ala 


DON’T OVERLOOK CONNII MACK 


dous speed, and rightly so. Seldom is there 
much comment about Bedient’s “swift,” 
which is comedian Nick Altrock’s synonym 
for speed, but he is practically as fast as the 
great Joe Wood. He does not look nearly 
as speedy as Wood because of his peculiar 
delivery, which, by the way, vastly increases 
his effectiveness. Just as he reaches the 
height of his pitching motion he seems to 
come almost to a dead stop, with his right 
arm extended high in the air. 


iin i 


hen before 
the batter realizes it the motion is completed E 
and the ball is almost on top of him. This 
peculiar half stop makes it all the more diffi 
cult to time Bedient's spec d. 





‘Mili 
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One day late last year when I was sitting 
on the bench in Philadelphia prior to the beginning of a 
game, discussing baseball in general with Connie Mack, 
he made the following remarks about his team and its 
chances: “What I must get if I want to be in the race 
next year is a couple of outfielders. 


Murphy's loss was 
a terrible blow to the chances of the 


\thletics ; much 
It is surprising the numbe 
f games we lost simply through the absence of Dan's 
slugging 


‘reater than anyone thinks 


Physicians say his knee will probably never 
get strong again, so my crying need is outfielders.’ 

much as if 
needed to bolster up his 
ddie Murphy of the 


It looks very Mack secured the players 


Walsh and 


Baltimore team in the International 


team in Jimmy 


I 


eague. Both look like real major league ball players 
here has been some doubt about their ability to hit 
ut I believe that both bovs will come through with 
enough hitting strength to cinch their positions 

Chief Bender is still a wonderful pitcher, despite all 
reports to the contrary If the Chief will just think 








Griffith finished second last year, 
he has néthing to shoot at now 
hut the pennant. If he had fin- 
ished fourth Washington fans 
probably would have been just as 
well satisfied, and they would not 
be expecting so much of him. A 
finish in the fourth position would 
have given him third, second, and 
first to aspire to. Now he must 
finish first to improve on his won- 
derful showing of last year. 

In Walter Johnson, Griffith has 
one of the greatest pitchers that 
ever threw a ball, but one great 
pitcher cannot carry a team to a 
pennant. Bob Groome should be 
one of the best pitchers in the 
until last year 
did he meet with the success his 
ability deserved. The veteran 
om Hughes is still a wonderful 
twirler when his arm is right. In 


RE 


business, but ‘not 


Cashion, Washington possesses a 
pitcher with as much stuff as any 
twirler living. However, he lacks 

control. To be in the running a 
team needs three pitchers that are Griffith 
Cashion simply must 
deliver if Griffith is to realize his ambition, the winning 


going fine. 
could use another good pitcher. 


a pennant 


CLEVELAND WILL BE STRONGER 


YECOND BASE is also worrying Griffith. Morgan is 

a clever fielder, but shy with the stick. Laporte is a 
lf Griffith could only 
two he would have a wonder. 


K 
good sticker, but shy in the field 


combine the best in the 


Eddie Foster must continue his phenomenal work, as 
he was a big factor in the team’s showing. If Shanks 
can increase his batting strength Griffith need not worry 
about his outfield. But the Nationals’ manager certainly 
has his work cut out for him if he satisfy the 
Washingtonians, wl have now had a taste of a real 
ball team “ 

Cleveland is sure to be stronger than last year. Chap- 
man looks like a grand shortstop, and Johnson ought to 
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fill the bill at first. These two players are wonderfully 
fast, and have injected some speed into the club, a phase 
in which it has always been sadly lacking. Cleveland 
fans must not expect too much of Manager Birming- 
ham and his Naps. The fact that the team won twenty- 
one out of the last twenty-seven games last fall is liable 
to bring about too high expectations. Cleveland’s back- 
stopping department is an uncertainty, and a couple of 
pitchers could be used to advantage. Gregg is a sure 
enough star, and Blanding gives great promise. In the 
outfield Jackson is the real thing. However, Manager 
Birmingham is a wise chap. 

In a recent interview he said that the Naps would not 
finish worse than sixth; that he knew there were better 
and worse teams in the league. 


WHITE SOX ALWAYS TROUBLESOME 


"THE Chicago White Sox are sure to be a troublesome 
team, especially when Walsh is on the mound. Bill 
Lang, White, Benz, and Scott are also hard men to beat 
when they are right. In Kuhnand Schalk, Comiskey has 
picked up two of the best young catchers that have 
broken into the American League in years. Borton 
seems to be the hard-hitting first baseman needed to 
round out the infield, and John Collins is sure to hit the 
ball harder and oftener if he is played in the out- 
field. The Sox will give every one of their opponents a 
battle. 

Hughey Jennings will probably need a couple of years 
to reconstruct the Tigers. Some of his great old stars 
are fading fast, and youngsters to take their places can- 
not be developed overnight. Jennings appears to have 
picked up a very capable outfielder in Veach. But the 
Tigers are an attraction regardless of what position they 
hold. The sensational Bush at short, the clever Stanage 
behind the bat, the antics of Jennings on the coaching 
lines, and the swatting of those premier bingle artists, 
Crawford and Cobb, always attract the fans. 


CHANCE WILL INSTILL FIGHTING SPIRIT 


ANAGER CHANCE will surely revolutionize 
things in New York 
thing very wonderful from him this season, consid 


It is foolish to expect any- 


ering his material, but one thing is sure—he will in 
still the fighting spirit into his team. That will make 
every game a real battle, no matter who wins. And that 
is what the New York fans want—a fighting team. 

At St. Louis George Stovall is taking a long chance 
with the youngsters. He has allowed practically all the 
old members of the team to get away, with the excep 
tion of Bobby Wallace. Recently he disposed of Jimmy 
Stephens, the only veteran catcher he had. Unless Stovall 
puts over a deal that gives him a catcher from another 


major league club, his veteran receiver when the season 


opens will have been a big leaguer only two months 


n the National 


League. There are a lot of things concerning the com 


Now let us consider the situation 


ing season for Manager McGraw of the Giants to 


ponder over | enable the Gaants to be at the top 
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The fans will soon be yelling at the sight of plays like these 
— the recruits already are sliding to bases, trying 
out their throwing arms, and hoping to make 
good in the Southern training camps 


Marquard must show much of the form he displayed 
last year, the veteran Mathewson must be able to come 
back for the “steenth” time, and the youthful Tesreau 
must duplicate his wonderful first-year record. Un- 
doubtedly McGraw realizes that Pittsburgh is sure to 
give him sturdy opposition. 

The Pittsburgh ball club is a great aggregation. Every 
National Leaguer I talked to last year had nothing but 
praise for the Pirates. All Manager Clarke needs is 


consistent work in the box. A big year by Marty 
O’Toole, who certainly has the stuff, would tend to 
enhance the chances of the Pirates wonderfully. In 


Cooper, secured from Columbus, they appear to have a 
star. 

At the time of the world’s series Billy Friel, who 
managed Columbus last year, said the young man was a 
big leaguer in every way. 

Johnny Evers is liable to find the going in Chicago 
far from smooth. The combined brain work of Evers, 
Chance, and Tinker is sure to be missed. The Cubs’ pitch- 
ing staff is also liable to give Johnny a lot of thought. 


TINKER IS IN A HARD SPOT 


[> “ARCELY think Tinker will be able to finish higher 

with the Reds than O'Day did, which was fourth. | 
really believe that the former umpire did well to land 
the Reds where he did. I have often heard O’Day say 
that the club lacked pitching strength; that many a time 
last year he did not have a single dependable pitcher on 
his staff. 

All the other clubs have made every effort to strengthen 
themselves, but little can be learned relative to the new 
men until they have been thoroughly tried out 

If prior to the beginning of the season of 1912 I had 
been asked my opinion of the American League race, 
and Il had been willing to commit myself, which of 
course I would not, | would have responded: “Why, the 
Athletics in a walk.” 

Possibly the Athletics would have won if Chief Ben 
der, the hero of the 1911 world’s series, had not suf 
fered a complete reversal of form; if Cy Morgan had 
not paid more attention to his automobile than to the 
pitcher’s box; if Danny Murphy had not received an 

: ; 


injury to his knee in June that kept him out of the run 


ning for the rest of the year; if an injury to Jack 
Barry had not affected his work in all departments; if 
illness had not put crimps in Rube Oldring and Ira 
homas; and if Eddie Collins had not had a _ battins 
lump during the seaso1 

If some one had suggeste | Washington l year ago, 
would have brought a smil> and the reply that Wéasl 


venth, or that sixth place 


Li ia 


would be a wonderful showing for them to make. | 
thought possibly the Senators, with Griffith fighting for 
every point and Walter Johnson going good, might head 
the second division. I also contemplated what a hero 
Griffith would be if he came through with a team that 
finished fifth, but if anybody had had the audacity to 
even suggest a year ago that the Washington Club 
would finish in the first division, there would have been 
doubts about his sanity. If anyone had been reckless 
enough to say that they would finish second, he would 
have been allowed to write his own ticket for a bet of 
any amount. Yet that is just what they did. 


A YEAR AGO IN THE NATIONAL LEAGUE 


N THE National League I had a decided liking for 

the chances of the Pittsburgh team to win the 1912 
honors. While I got to see the National League clubs in 
action only every now and then during 1911, the Pirates 
looked like a mighty high-class aggregation to me. 
Early in the spring of 1912 I saw the Pittsburgh club 
play several times, and in each instance they played 
brilliant ball. 

On the other hand, when I saw the Giants play, they 
did not do as well as the Pirates. I saw them win 
twice, and saw Pittsburgh defeated twice, yet the Pirates 
looked like the stronger team. The two New York 
victories were due largely to the superb pitching of 
Mathewson and Marquard, rather than to the general 
excellence of the club. A year ago I would have picked 
the Pirates to win and the Giants as the runner-up. 
Therefore, if I had really made any predictions last 
spring, my average at the close of the season would 
not have been a very imposing one. Instead of Phila- 
delphia winning the pennant in the American League, 
it finished a good third. And while I picked the 
Pirates to win in the National and the Giants to finish 
second, the outcome was just the reverse 

Interest in both races is sure to be considerably in- 
creased by the number of new managers that take hold. 
In the National there will be four. Johnny Evers will 
rule at Chicago, Joe Tinker at Cincinnati, Miller Hug- 


gins at St. Louis, and George Stallings at Boston. 


ie American League, Joe Birmingham will lead 
' , 


Cleveland's hopes, and Frank Chance will look 
after the forlorn Yankees 


HE work of Evers and Tinker will be watched very 
closely. While members of the Chicago Cubs, both 
of them wert 
ers. It will 
cess they meet with as managers. It is a peculiar coin- 


ziven credit for being the brainiest of play- 


ve decidedly interesting to note what suc- 


cidence that three members of the famous Cub infield 


ire now managers, and that Evers is the manager 0! 





the club on which he was once a “private,” while Frank 
Chance, for whom he played, has shifted his affections 
to the American League Baseball is chuck full of un- 
certainties. If you rely implicitly on the “dope,” there 
is no telling what may happen to you 
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ISS ELEANOR GATES, the author of 
“The Poor Little Rich Girl,” which met 
with instantaneous success in New York, 
belongs to the California School of writers. She 
was in the same class at Stanford with the 
Brothers Irwin, and she wrote for several of the 
San Francisco papers before her novels appeared. 
Much of her girlhood was spent in a sod house 
on the prairie—she is the author of “The Plow 
Woman” and “The Biography of a Prairie Girl” 
and it is not difficult to see where some of 
the real feeling came from which is found in 
the play. : 
This particular little rich girl was poor in all 
those things which come so easily to children who 
can get right down to the ground and eat that 
peck of dirt without which no free-born Ameri 
can child can ever grow up to be good and great 
She lived in a little velvet-lined case, like some- 
thing in a jeweler’s shop, surrounded by serv- 
ants and governesses and people who would never 
let her do anything for herself. Her mother had 
a society bee buzzing in her bonnet—in the next 
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‘makes faces’ 


The old organ grinder who 
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The 


Rich Girl 


She Lost Her ‘‘ Silver Spoon’’ 


By ARTHUR RUHL 





Poor 


Little 


and Rejoiced 


act, where we see everything as it is, we actually 
hear him buzz—and her father was too busy down 
in Wall Street making money to pay attention to 
anything else. 

One evening, when her father and mother were 
having a dinner party, the ignorant and _ selfish 
nurse, who wanted to go downstairs and _ talk 
with the policeman or flirt with the footman or 
something, gave the little girl medicine to put her 
to sleep. It was the wrong medicine and it nearly 
finished her for good and all. As soon as she 
swallows it the stage goes dark, there is a wild 
squeaking and shrilling from the violins—vividly 
suggestive of the sensations of losing conscious- 
ness—and when the lights come on again we are 
in the fantastic land of the little girl's delirium, 
where she gets outdoors at last, and barefoot. 
too, and has somebody to play with, but where 
also she is fighting hard to get well and escape 
the ills and bothers which now, in visible shapes, 
pursue her. 

The deceitful governess appears as the Snake 
in the Grass she really is, and the nurse actually 





































ee wired 


has two faces, one on the back of the head and 
one where a face usually is, and when she “dances 
attendance” she actually does dance, jigging about 
most absurdly. The gossipy footman does have huge 
ears, and the level-headed policeman proves that his 
head is level by standing on it, quite easily, and, 
feeling that he ought to keep a sharp eye out for 
trouble, he picks a fine bright eye off the counter 
where such things are sold and marches off with 
it content. The little girl’s mother tries to take 
her in her arms, but the social bee, buzzing away 
for dear life, pushes in between. Her father tries to 
reach her, but he is harnessed to his absurd money- 
making machine which he must grind all day. 

There is a third act in which we see Gwendolen 
in her own bed, getting well, with Father and 
Mother, escaped now from the Bee and the 
Money-Making Machine, hovering about her and 
ready, as soon as she is strong énough, to take 
her off into the country. 

Miss Gates has not only accomplished the delicate 
task of maintaining successfully the note of fantasy 
but has written a thoroughly delightful play. 





————— 


I 


The Second e 
Fu-Manchu Story 


By SAX ROHMER 


Illustrated by 
J. C. Coll 


HE most promising lad at the yard,” said Inspec- 

tor Weymouth; and his usually gruff voice 

had softened strangely. 
Nayland Smith struck his right fist into the palm of 
his left hand and swore under his breath, striding up 
and down the neat little room. No one spoke for a 
moment, and in the silence I could hear the whispering 
of the Thames outside—of the Thames which had so 
many strange secrets to tell and now was burdened 
with another. 

He lay prone upon the deal table—this latest of the 
rivers dead—dressed in rough sailor garb, and, to all 
outward seeming, a seaman of nondescript nationality 
—such as is no stranger in Wapping and Shadwell. 
His dark, curly hair clung clammily about the brown 
forehead: his skin was stained, they told me. He wore 
a gold ring in one ear, and three fingers of the left 
hand were missing. 

“Tt was almost the same with Mason.” The River 
Police Inspector was speaking. “Three weeks ago, on 
a Wednesday, he went off in his own time on some 
funny business down St. George’s way—and Thursday 
night the ten o'clock boat got the grapnel on him off 
Hanover Hole. His first two fingers on the right hand 
were clean gone and his left hand was mutilated 
frightfully.” 

He paused, and glanced at Smith. 

“That lascar, too,” he continued, “that you 
down to see, sir—you remember his hands?” 

Smith nodded 

“He was not a lascar,” he said shortly. “He was 
a dacoit.” 


came 


YILENCE fell again. 

I turned to the array of objects lying on the table 
those which had been found in the dead man’s clothing. 
None of them were noteworthy, except that which had 
been found thrust into the loose neck of his shirt. 
This last it was which had led the police to send for 
Nayland Smith; for it constituted the first clue which 
had come to light pointing to the authors of these 
mysterious tragedies. 

It was a Chinese pigtail. That alone was sufficiently 
remarkable; but it was rendered more so by the fact 
that the plaited queue was a false one, being attached 
to a most ingenious bald wig. 

“You’re sure it wasn’t part of a Chinese make-up?” 
questioned Weymouth, his eye on the strange relic. 
“Poor Cadby was clever at disguise.” 

Smith snatched the wig from my hands, with a cer- 
tain irritation, and tried to fit it on the dead detective. 

“Too small by inches!” he jerked; “and look how it’s 
padded in the crown. This thing was made for a most 
abnormal head.” 

He threw it down and fell to pacing the room again. 

“Where did you find him—exactly?” he asked. 

“Limehouse Reach—under Commercial Dock 
exactly an hour ago.” 

“And you last saw him at eight o'clock last night 
—to Weymouth. 

“Eight to a quarter past.” 


Pier— 


“You think he has been dead nearly twenty-four 
hours, Petrie?” 
“Roughly—twenty-four hours,” I replied 


“Then, we know that Cadby was on the track of the 
Fu-Manchu group; that he followed up some clue which 
led him to the neighborhood of old Ratcliffe Highway ; 
and that he died the same night. You are sure that is 
where he was going?” 

“Yes,” said Weymouth. “He was jea 
anything away, poor chap; it meant a big lift for him 
if he pulled the case off; but he gave me to understand 
that he expected to spend last night in that district 
He left the yard about eight, as I’ve said, to go to his 
rooms and dress for the job.” 

“Did he keep any record of his cases?” 

“Of course! 


lous ot giving 


He was most particular. Cadby was a 


You'll want to see his book 


man with ambitions, sir! 


Wait while I get his address It's somewhere in 
Brixton.” 

He went to the telephone, and Inspector Ryman 
covered up the dead man’s face 

Nayland Smith was palpably excited 

“He almost succeeded where we have failed, Petrie!” 


18 

















he said. “There is no doubt in my mind that he was 
hot on the track of Fu-Manchu! Poor Mason had 
probably blundered on the scent, too, and met with 
a similar fate. Without other evidence, the fact that 
they both died in the same way as the dacoit would 
be conclusive; for we know that Fu-Manchu killed the 
dacoit !” 

“What is the meaning of the mutilated hands, Smith?” 

“God knows! Cadby’s death was from 
you say?” 

“There are no other marks of violence.” 

“But he was a very strong swimmer, doctor!” in- 
terrupted Inspector Ryman. “Why, he pulled off the 
quarter-mile championship at the Crystal Palace, last 
year! Cadby wasn’t a man easy to drown. And as for 
Mason, he was an R. N. R. and like a fish in the water !” 


drowning, 


“ MITH shrugged his shoulders helplessly. 

“Let us hope that one day we shall know how they 
died,” he said, simply. 

Weymouth returned from the telephone. 

“The address is No— Cold Harbor Lane,” he re- 
ported. “I shall not be able to come along, but you 
can't miss it—it’s down beside the Brixton Police Sta- 
tion. There’s no family, fortunately: he was quite 
alone in the world. His case book isn’t in the Ameri 
can desk, which you'll find in his sitting room; it’s in 
the cupboard in the corner—top shelf. 
keys, all intact. 

Smith nodded. 


Here are his 
I think this is the cupboard key.” 


“Come on, Petrie!” he said. “We haven't a second 
to waste!” 

Our cab was waiting, and in a few seconds we wert 
speeding along Wapping High Strect. We 


had gone no more than a few hundred yards 
T think, when Smith suddenly slapped his open 
hand down on his knee. 

“That pigtail!” he cried. “I have left it be 
hind! We must have it, Petrie! Stop! Stop!” 

The cab was pulled up, and Smith alighted 

“Don't wait for me!” he directed hurriedly. * 
“Here—take Weymouth’s card. 
where he said the book was? 
Come straight on to Scotland Yard and mect = // 
me there.” 

“But, Smith,’ | protested, “a few minutes / 
can make no difference!’ | 


Remember 


It’s all we want F Ziff 


\t the moment I paid little attention to her words, 
for such beliefs are common, unfortunately; but when 
she was sufficiently composed I went on to explain 
what I thought necessary. And now the old lady’s 
embarrassment took precedence of her sorrow, and 
presently the truth came out. 

“There’s a—young lady—in his rooms, sir 

' started. This might mean little or might 
much. 

“She came and waited for him last night, doctor— 
from ten until half past—and this morning again. She 
came the third time about an hour ago, 
upstairs since!” 

“Do you know her, Mrs. Dolan?” 

Mrs. Dolan grew embarrassed again. 


yy 


mean 


and has been 


“Well, doctor,” she said, wiping her eyes the while, “I 
do! And God knows he was a 
good lad and I like a mother 
to him—but she is not thc 
girl I should have liked a son 
of mine to take up with!” 








“Can't it!” he snapped. “Do you suppose ZZ | ; 
Fu-Manchu is going to leave evidence like that / Lj Y ee  - {ii 
lying about? It’s a thousand to one he has it / oa? j 7 Ih 
already, but there is just a bare chance! ; l, 

H\ 
cy MY drive that night I remember noth i! | 
ing, for so lost in thought was I that the \ 

cab was outside the house for which | was bee \ Z 
bound ere I realized that we had quitted the a | { if, 
purlieus of Wapping. Yet I had had leisure 4 | Fs 
to review the whole troop of events which \ Y ay 2 
had crowded my life since the return of Nay ia ‘ ™%. ie ee 
land Smith from Burma. Mentally I had 4) 
looked again upon the dead Sir Crichton One last glimpse I ie he: A 
Davey, and with Smith had waited in the dark had of the fixed, 7, 
for the dreadful thing that had killed him. Now, green eyes, and with 4 
with those remorseless memories jostling in my a scream I was 
mind, I was entering the house of Fu-Manchu’s unable to repress 
last victim; and the shadow of that giant evil I dropped 
seemed to lie upon it like a palpable cloud dropped—dropped  ~—“ = ee * - 
Cadby’s old landlady greeted me with a quee1 
mixture of fear and embarrassment in her manner \t any other time this would have been amusing; 


“and I regret that I bring 
Cadby.” 

“don't tell me 
And divining something of the 


“T am Dr. Petrie,” I said, 
bad news respecting Mr. 
“Oh! sir!’ she cried, 


has happened to him!” 


that anything 


mission on which I was come, for such sad duty often 
falls to the lot of the medical man: “Oh! the poor 
brave lad!” And again: “Oh! the poor brave ‘lad !” 

Indeed, I respected the dead man’s memory mort 
than ever from that hour ince the sorrow of the 
worthy old soul was quite pathetic, and spoke el 
quently for the unhappy cause of it 

“There wa a terrible vailin it the ( ! 
house last night, doctor, at | heard it again to-night 
a second before you knocked Poor lad It w the 

ume when his mother died 


now, it might be serious. Mrs. Dolan’s account of the 


significant—for perhaps tt 


followers was 


wailing became suddenly 
meant that Fu-Manchu’s dacoit 
watching the house, to give warning of any stranger's 
approach! It was unlikely that I should forget the 
her of Fu-Manchu’s servants. Was 


com- 


one of 


dark eyes of anot 
that beautiful lure of men, even now in the house, 
pleting her evil work? 


“IT should never have allowed her in his rooms— 


began Mrs. Dolan again. Then there was an _ intef- 
ruption 

\ soft rustling reached my eat intimately feminine. 
lhe girl was stealing down! 

[ leaped out into the hall; and she turned ind fled 
blindly before m«¢ back up tne stairs! lak ng three 
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steps at a time, I followed her, bounded into the room 
above almost at her heels, and stood with my back to 
the door. 

She cowered against the desk by the window, a slim 
figure in a clinging silk gown, which alone explained 
Mrs. Dolan’s distrust. The gaslight was turned very 
low and her hat shadowed her face, but could not hide 
its startling beauty; could not mar the brilliancy of the 
skin, nor dim the wonderful eyes of this 
Delilah. For it was she! 

“So I came in time!” I said grimly, and turned the 
key in the lock. 

“Oh!” she panted at that, and stood facing me, 
leaning back with her jewel-laden hands clutching the 
desk edge. 

“Give me whatever you have removed from here,” | 
said sternly, “and then prepare to accompany me.” 

She took a step forward, her eyes wide with fear, 
her lips parted. 

“T have taken nothing!” she said. Her breast was 
heaving tumultuously. “Oh! let me go! please let me 
go!” and impulsively she threw herself forward, press 
ing clasped hands against my shoulder and looking up 
into my face with passionate pleading. 


modern 


T IS with some shame that I confess how her charm 

enveloped me like a magic cloud. Unfamiliar with the 
complex Oriental temperament, I had laughed at Nay 
land Smith when he had spoken of this girl’s infatua- 
tion. “Love in the East,” he had said, “is like the con- 
juror’s mango tree; it is born, grows, and flowers at 
the touch of a hand.” Now in her face I read con- 
firmation of his words. Her clothes or her hair ex- 
haled a faint perfume. Like all Fu-Manchu’s servants, 
she was perfectly chosen for her peculiar duties. Her 
beauty was wholly intoxicating. 

But I thrust her away. 

“You have no claim to mercy!” I said. “Do not 
count upon any. What have you taken from here?” 

She grasped the lapels of my coat. I felt how she 
trembled. 

“T will tell you all I can—all I dare!” she panted, 
eagerly, fearfully. “I should know how to deal with 
your friend, but with you—I am lost! If you could 
only understand—you would not be so cruel!” Her 
slight accent added charm to the musical voice. “I 
am not free, as your English women are. What I do 
I must do, for it is the will of my master—and I am 
only a slave! Ah! you are not a man if you can give 
me to the police! You have no heart if you can forget 
that I tried to save you once!” 

I had feared that plea; for, in her own Oriental 
fashion, she certainly had tried to save me from a 
deadly peril once—at the expense of my friend. But 
I had feared the plea—for I did not know how to 
meet it. How could I give her up, perhaps to stand 
her trial for murder? And now | fell silent, and she 
saw why I was silent. 

“IT may deserve no mercy—I may be even as bad as 
you think; but what have you to do with the police? 


ds It is not your 
~ E  Cakeill work to hound 
“a “ a woman to 

Yi =—=Z death! Could 

Z 

Ye se you ever look 


another woman 
in the eyes—one 
that you loved, 
and know that 
she trusted you 

if you had 
done such a 


thing? Ah! | 
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I managed to turn, 
to raise my 
throbbing head; 
and I saw the 
strangest sight 
which that night 
yet had offered 


have no friend in all the world, or 1 
here! 


should not be 
Do not be my enemy, my judge, and make me 
worse than I am; be my friend, and save me 
him!” 
fanned my cheek. 

\t that moment I honestly would have given half of 
my worldly possessions to have been spared the de- 


from 
The beautiful face was close to mine; her breath 
“Have mercy on me!” 


cision which I knew I must come to. After all, what 
proof had I that she was a willing accomplice of Dr. 
fu-Manchu? 
her code 


Furthermore, she was an Oriental, and 

must necessarily be different from mine. 

Irreconcilable as the thing may be with Western ideas. 

Nayland Smith had really told me that he believed the 

girl to be a slave. Then there remained that other 
reason why I loathed the idea of becoming her cap- 
tor. It was almost tantamount to betrayal! Must | 
soil my hands with such work now? 


HUS—I suppose—her seductive beauty arguing 
against my sense of right. The jeweled fingers 
grasped my shoulders nervously, and her slim body 
quivered against mine as she watched me with all 
her soul in her eyes—in an abandonment of pleading 
Then I remembered the fate of the man in 
whose room we stood. 

“You lured Cadby to his 
shook her off. 

“No! no!” she cried wildly, clutching at me. “No! 
I swear by the holy name I did not! I did not! I 


despair. 


death!” I said—and 


watched him—spied upon him—yes! 
But listen—it was because he would 
not be warned that he met his death! 
/ could not save him! Ah! I am not 
so bad as that! I will tell you—I 
have taken his notebook and torn out 
the last pages and burned them! 
Look! in the grate! The book was 
[ came twice 
There! will 


too big to steal away 
and could not find it! 
you let me go?” 

“Tf you will tell me where and how 


Fu-Manchu—yes 
Her hands dropped and_ sh« 


to seize Dr. 
took 
a backward step. A new terror was 
upon her. 

I dare not!” 

‘Then you would—if you dared?” 
She was watching me intently 


“I dare not! 


“Not if you would go to find him!” she said. 

And with all that I thought her to be, and stern 
servant of Justice that I would have had myself, I felt 
the hot blood leap to my cheek at all which the words 
implied. She grasped my arm. 

“Could you hide me from him if I came to you— 
and told you all I know?” 

“The authorities—” 

“Ah!” Her eyes flashed. “They can put me 
on the rack if they choose, but never one word 
would I speak! Never one little word!” 

She threw up her head scornfully. Then the 
proud glance softened again. 

“But I will speak for you!” 

Closer she came, and closer, until she could 
whisper in my ear. 

“Hide me from your police—from him— 


ly from everybody; and I will no longer be his 
slave!” 

iH My heart was beating with painful rapidity : 

vy I had not counted on this warring with a 


woman; moreover, it was harder than I could 
have dreamed of. For some time I had been 
aware that by the charm of her personality 
and the art of her pleading she had brought 
me down from my judgment seat—had made it 
all but impossible for me to give her up to jus- 
fil tice. Now, I was disarmed—but in a quan- 
dary. What should I do? What could I do? 
| I turned away from her and walked to the 
} hearth, in which some paper ash lay and yet 
‘emitted a faint smell. 
Not more than ten seconds elapsed, I am con- 
/  fident, from the time that I stepped across the 
42 room until I glanced back. But she had gone! 
: As I leaped to the door, the key turned gently 
from the outside. 

“Ma ’alesh!” came 
whisper; “but I am afraid to 
trust you—yet! Be comforted, 
for there is one near who would 
have killed you had I wished it! 
Remember—I will come to you 
whenever you will take me and 
hide me!” 


her soft 


Light footsteps pattered down 
the stairs. I heard a stifled cry 
from Mrs. Dolan as the myste- 
rious visitor ran past her. The 
front door opened and closed. 


“QHEN-YAN’S is a dope shop 
in one of the burrows off 
the old Ratcliffe Highway,” said 
Inspector Weymouth. “Singa- 
pore Charlie’s they call it. It’s 
f a center for some of the Chi- 
nese societies, I believe, but all 
sorts of opium smokers use it. 
There have never been any complaints that I know of. 
I don’t understand this.” i 
We stood in his room at New Scotland Yard, bend- 
ing over a sheet of foolscap upon which were arranged 
some burned fragments from poor Cadby’s grate; for so 
hurriedly had the girl done her work that combustion 
had not been complete. 


“What do we make of this?” said Smith. “‘. .. Hunch- 
back... lascar went up... unlike... others... not 
return . till Shen-Yan’ (there is no doubt about the 
name, | think) ‘turned me... booming sound .. . lascar 
in... mortuary | could ident- ... not for...days... 
or suspici- Tuesday night in a different make- ... 
snatch | eae 


“The pigtail again!” rapped Weymouth. 

“She evidently burned the to-out pages all to- 
gether,” continued Smith. “They lay flat, and this was 
in the middle! I see the hand of retributive justice 
in that inspector! Now—we have a reference to a 
hunchback, and what amounts to this: A 
lascar (among several other persons) went up some- 
where, presumably upstairs—at Shen-Yan’s—and did not 
come down again. Cadby, who was there disguised, 
noted a booming sound. Later, he identified the lascar 
in some mortuary. We have no means of fixing the 
date of this visit to Shen-Yan's, but I feel inclined to 
put down the ‘lascar’ as the dacoit who was murdered 
by Fu-Manchu! 


follows 


It is sheer supposition, however. But 
that Cadby meant to pay another visit to the place in 
a different ‘make-up’ or disguise is evident, and that 
the Tuesday night proposed was last night is a 
reasonable deduction. The reference to a_ pigtail is 
principally interesting because of what was found on 
Cadby’s body.” 


NSPECTOR WEYMOUTH nodded affirmatively, and 
Smith glanced at his watch 
“Exactly 10.23,” he said. “I will trouble you, inspector, 
for the freedom of your fancy wardrobe. There is time 
to spend an hour in the company of Shen-Yan’s opium 
fiends!” 
Weymouth raised his eyebrows 
“It might be risky. What about 
Nayland Smith laughed 


“Worse than 


an official visit ?” 


useless! By your showing the 
place is open to inspection. No against guile! 
We are dealing with a Chinaman, with the incarnate 
essence of Eastern subtlety, with the most stupendous 
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own 
guile 






















“Indeed There Is 


a Difference!” 


Leave it to the judgment of 
your guest—to your ow sense of 
taste—and prove how Avg a differ- 
ence there is between 


Heinz Baked Beans 


—which are oven-baked—and the ordinary 
canned beans which are merely boiled or 
steamed. 



































Truly, there’s no comparison. The 
reason why Heinz Baked Beans are such 
prime favorites among the 


57 Varieties 


—why they are the choice in millions of homes to- 
day—is because Heinz Baked Beans are the very 
choicest selected beans, baked in the old-fashioned 
way till they’ re so tender and flavory that the 
palate can’t resist them. They’ve far more nutri- 
ment, too. And Heinz Tomato Sauce, known 
the world over, adds a zest beyond description. 


The United States Government forbids the 
use of the word ‘‘Baked”’ on the tins of beans that 
are not baked. Heinz Baked Beans are baked 


and labeled ‘‘Baked.’’ 
There are four kinds of Heinz Baked Beans: 
Heinz Baked Beans with Pork and 


Tomato Sauce. 

Heinz Baked Pork and Beans without 
Tomato Sauce—(Boston Style). 

Heinz Baked Beans in Tomato Sauce 
without Pork —(Vegetarian). 

Heinz Baked Red Kidney Beans. 





Others of the 57 Varieties are: 


Tomato Ketchup, India Relish, Euchred 
Pickle, Chili Sauce, Mince Meat, 








Peanut Butter, Grape Fruit Marmalade. 
H. J. Heinz Co. 


Over 50,000 Visitors Inspect the Heinz Model 
Pure Food Kitchens Every Year 


“$4 
Ate 







BAKED BEANS 
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The Problem of the)“Semi-pro’ 


By WILL 


HE journalist has always in his pack 

a sheaf of stories which he cannot 

print for lack of visible and final 
proof. Some of them, indeed, are proved 
to his entire personal satisfaction; but the 
evidence would not stand the test of legal 
scrutiny. Some, again, are mere gossip; 
yet the experienced reporter is likely to 
believe them also in a general way. He 
knows that in nine cases out of ten there 
is a basis of truth for gossip. The truth 
gets twisted and exaggerated by much 
telling and retelling; it gathers picturesque 
detail as it goes along; but the kernel is 
there. “What everybody says must be 
true” is more nearly sound than most gen- 
eral statements. 

I begin with this defense because I am 
putting forth a story which has no basis 
other than gossip—but the kind of gossip 
which the old reporter recognizes as 
standing on truth. It has to do with the 
Thorpe case—the return of the Olympic 
Committee of the prizes given to our 
greatest all-round athlete because he has 
confessed to playing two seasons of “bush- 
league” professional baseball. 

I was with the American team at the 
Olympic games; and during our three 
weeks’ stay in Stockholm I visited back 
and forth a great deal with the athletes 
and athletic followers of the twenty-six 
other nations who went to Sweden last 
summer. And if there is anything in 
gossip, not more than one Olympic winner 
in four, American or European, would 
stand the same close scrutiny which our 
committee has given to the record of 
Thorpe. To begin with Thorpe himself: 
that he had played a certain amount of 
“summer baseball” was known to many 
of the other athletes. They mentioned it 
quite as a matter of fact. None knew the 
details; none could name the team or the 
league; but all “had heard it.” There 
was nothing startling in that, however, 
because we had much better gossip about 
others. We had with us, in fact, an ele- 
ment which the reporters, at least, men- 
tioned commonly as the “semi-pros.” Some 
of them, young men of less than mod- 
erate circumstances, have lived for years 
without any visible means of support. 
Yet they have managed, all this time, to 
keep themselves well-nourished enough 
to run or jump nearly every week—at 
outdoor games in summer and indoor 
games in winter. Just how? An experi- 
enced sporting reporter e xplained the sim- 
plest part of the process. “You see,” he 
said, “when a committee wants one of 
them very badly, it can arrange to pay 
his expenses on a Vanderbilt and St. Regis 
scale—assume that he’ll go to the best 
hotels, and eat the most expensive food 
If he wants to go to a cheaper hotel, and 
eat plainly, he can save the difference. 
There’s almost a salary in that !” Re- 
member, I’m quoting only gossip. 


COLLEGIANS THE REAL 


HESE athletes were well known to us 
all; their position in the athletic world 

was clearly understood. It was a kind 
irony of fate, however, that they showed 
rather poorly at the games. Not one of 
them—for Thorpe was never included in 
this class—took a first place. In _ the 
nature of things, the school and univer- 
sity contingent is far less touched with 
professionalism than the other classes. 
Run along the summaries from the short 
distances to the long: Craig, just out of 
the University of Michigan and now an 
efficiency engineer, won the two sprints; 
Reidpath, an undergraduate of Syracuse 
University, won the four hundred meters ; 
Meredith of Mercersburg Academy won 
the eight hundred and broke a record; 
Kelly of the University of Southern Cali- 
fornia won the hurdles; Richards of the 
Brigham Young University won the high 
jump; Gutterson of the University of 
Vermont won the broad jump. I don’t 
say, either, that all these men were quite 
simon-pure; there is a suspicion that at 
least one of them has played with “ex- 
pense money.” At any rate, none of them 
belongs to the class of “recruited” ath- 
letes. so common in our colleges twenty 


AMATEURS 


years ago. So far as I could find, all had 
rone to college at the expense of their 
parents, in order to prepare themselves 
for the world. Craig, in fact, had been 
doing so well in his profession since he 
left college that his conte ting at Stock- 
holm was a real sacrifice to patriotism 
ind sport. This happy result, however, 
was a trick of fate Those young men 


IRWIN 


who have no visible means of 
except athletics took as good records to 
Stockholm as did the college element. 

All this sounds like good material for 
the British press. It would be, 
the other nations, including the 
in the same boat—if we go by 
met an enthusiastic South Afric in, and 
asked him about their team. “Simon- pure 
amateurs—oh, in a manner of t speaking,” 
he said frankly. “Of course, - has run 
races in Johannesburg for money, and — 
has had his bits from expenses. But still, 
they have regular occupations, you know.” 
Then I looked over the French. That 
Gallic team was a source of continual 
amusement to the more intense Anglo- 
Saxons. On the way up from Berlin, with 
the meet only two days away, they were 
buying fruit and cigarettes from the win- 
dows of their special coach, and they all 
drank copiously of red wine at luncheon, 
Asa consequence, a great many of them 
blew up mid-course of their events. And 
their amateur standing, it appears, they 
take in the same haphazard spirit. “You 
see,” said an Anglo-Frenchman who 
should know, “they couldn’t be out-and- 
out professionals if they wanted to. No 
one but a boxer, a fencer, or a wrestler 
could make a living from athletics in 
France. They run for fun. If the prize 
is a medal or a few louis, it’s all the same 
to them. Run for money? Oh, certainly! 
Nearly every one of them at times! But 
they’ re amateur in spirit, just the same, 
because they’re not living by it.’ 


support 


were not 
British, 
gossip. [ 


AMONG OTHER NATIONS 


HEN there were the Finns. The plucky 

little Finnish team was the glory of 
that meet, even if we Americans were the 
victors in the essential events. Now ath- 
letics in Finland belongs to the people; 
the contestants were young carpenters, 
mechanics, blacksmiths, living small and 
tight. To such men an occasional twenty 
kroners comes very handy. And—going 
by gossip again—the Finnish team was 
tarred with the same stick as the French. 
I heard little gossip, of one kind or the 
other, about the German track athletes. 
But it seems next to certainty that many 
of the wrestlers from Austria-Hungary, 
from Russia, and perhaps from Belgium, 
have occasionally turned their abilities 
into a little money. 

Proceeding then to the English: such 
university athletes as Jackson and Baker 
are undoubtedly gentiemen amateurs in 
the strictest definition of the term. The 
Oxford and Cambridge varsity man is 
perhaps the only person in the sporting 
world whose simon-pure standing we can 
take at face value. About the other Eng- 
lishmen, however, I heard exactly the 
same gossip as I heard about our Ameri- 
cans. This man or that had no visible 
means of support except athletics. This 
man or that commonly extracted excess 
expe nse money out of athletic clubs. The 
gossip is not without substantial support, 
either. The London “Mirror,” comment- 
ing upon the Thorpe incident, has ac- 
knowledged that the English sent to 
Stockholm several men whose pure ama- 
teur standing is in grave doubt. 

Concerning our hosts, the Swedes—the 
winners on paper of the meet—there 1s 
less gossip to report. Sport in Sweden is 
very new. The craze began when Ernie 
Hjertberg returned from America, some 
five or six years ago. The Government 
has more or less taken the matter in 
hand, and has done all in its power to 
make the rank and file of young Swedes 
amateur athletes. Almost all movements 
toward the good are unco pure in the be- 
ginning. Yet will any of the Swedes as- 
sert that among their Olympic athletes 
there was none who never jumped on 
ski for a consideration? Will any 0! 
the Teutonic or Scandinavian authorities 
swear that no member of their gymnastic 
teams ever taught in a gymnasium for a 
salary 

I | iw no morals from all this: I state 
but the facts. General athletics all the 
world over seem to tend toward semi- 
professionalism, and will, I suspect, 5° 
lone as athletic meets draw gate money. 
It is easy to keep the rank and file of 
our mediocre boy athletes, who will never 
run a hundred under 11 nor jump higher 
than 5 feet 6, simon-pure amateurs. 3ut 
when it comes to a champion with the 
capacity for 
and a money value as a drawing card, 
job becomes infinitely harder 
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The Business of Arson 


( Continued from page 9) 


risks” to barter find his company or com- 
panies he does! 

These articles will not be worth the 
reading if they do not prove beyond 
question how small, how almost infinitely 
small, is the number of those who are 
giving us at least half our fires. In 1911, 
the last year of record, one-quarter of 
New York’s fires of any note were given 
it by “repeaters.” Many of them may 
have been—and some of them doubtless 
were—the most honest people in the world. 
But all had had at least one fire in the 
previous ten years; scores had had frorn 
four to nine and ten. More than one- 
quarter of New York’s big fires were 
caused by less than six hundred people 
belonging to one class of “rotten risk” 
alone! The total cost to New York of its 
“repeaters” is now more than $11,000,000 
a year. And New York’s criminal fire tax 
is, per capita, much less than the average. 

These articles will not be worth the 
reading if they do not show how well 
known—at any rate how thoroughly sus- 
pect—are a great proportion of our rotten 
risks. As this is written, in every insur- 
ance office in the United States and Can- 
ada there are men who could go out 
through their town or State and, by cut- 
ting off less than fifty policies in the 
thousand and halving the insurance on 
fifty more, lower our fire loss, with all 
its unreckoned miseries, by $100,000,000. 

The fifty policies are not cut off. Far 
from it, every day and everywhere insur- 
ance is now being passed knowingly and 
shamelessly over the counters of a hun- 
dred agencies and brokerages that can 
only be likened to the deliberate supply- 
ing of the yegg with his nitroglycerin 
and the dynamiter with his bomb. Amer- 
ica is the “land of fires” most largely 
because it is the land of the rotten risk; 
or rather—for every country has the 
rotten risk, if it were insured—because it 
is the land of the treaty which makes 
its insurance possible. 


ASSESSING THEM FIRST AND BURNING 
THEM AFTERWARD 


OW plainly the roiten risk cannot pay 

its own losses. The broker and agent 

will not pay them. The company itself 

will not want to pay them. On what finan- 

cial basis, then, can any treaty be possible? 

On the unfettered power of the com- 

panies to make rates—herein is the full 
iniquity. 

Your conflagration-breeding, fire-trap/ 
factory cannot pay its own losses. Yet 
since the agent or broker insists on its 
insurance—its bill of costs can be, and is, 
assessed upon the whole community which 
its insurance puts in danger. 

You have a “repeater” in your town 
who has had four fires, and the agents 
are still insuring him? (In the last arson 
case noted by the writer it came out inci- 
dentally that one local agent had carried 
the accused through five fires and another 
through six.) Be of easy mind. For in 
a doubled “base rate” your town has paid, 
or will pay for him, twice over. 

The sweater of the tenements cannot 
pay his own losses? But his 
neighbors can be made to help to pay 
them. Let a sweater move irito the rooms 
or the building next door; he will get 
his insurance; and at the same time the 
New York Insurance Exchange, as will be 
shown by examples enough, will raise the 
Price of insurance to all those wretched 
tenement dwellers who now have an added 
“exposure hazard”! Every year a certain 
number of people are burned to death 
in such “exposure hazards.” You assess 
them first and burn them afterward. And, 
again, class for class, “rotten risk’ for 
“rotten risk,” this holds equally true for 
every town and city in the country 


helpless 


NURSERIES O 


ARSON 


HE local agent knows his town. He 

knows the thousand “honest, careful, 
law-respecting people” and the ten of 
twenty or fifty who ought to be denied all 
msurance. And there are records of local 
agents who have never denied anyone in 
surance in all their lives. The local agent 
hears all the gossip of his town. If 


, atter 
he has written a policy, something “queer” 
is learned as to that policy holder's previ 
Ous record, the agent will hear of it If 
it is known that the business of Jones, 
the butcher, is in a bad way, and he is 
“needing a fire,” the agent will hear of it; 


and he can prevent the coming fire by 
canceling. As Lyman M. Drake, a great 
Chicago ascent. has put it: “The local 


agent has more control over the fire loss 
of the country than any other person.” 
It is plain and manifest that he has. And 
in a town of 14,000 people the writer has 
had an agent “who cancels” pointed out 
to him as a curiosity. If the agent can- 
cels, he must give back his commission. 
And only those agents cancel who set the 
company’s interest above their own. In 
one arson case now pending the agent 
involved had canceled exactly two policies 
in fifty years 

If the risk is not rotten in the begin- 
ning, it can be made so by overinsurance. 
And, as will later be shown at length, in 
America overinsurance has come to be 
the insurance seller’s special privilege. 
from the windows of their skyscraper 
home offices the New York companies 
can look out over miles of tenements 
which by overinsurance—averaging 500 
per cent—and overinsurance urged with 
the knowledge and consent of the com- 
panies themselves, have been turned into 
the greatest nurseries of arson the world 
has ever known. 


FIRES, ONE A MONTH 


HE crook is insured and the fire-bug 

repeater is reinsured. When the local 
agent or broker goes into active, if silent, 
partnership with the fire crook—and, as 
every fire marshal and county prosecu- 
tor will tell you, arson can never become 
chronic save through such collusion—if 
the agent or broker is a “business getter” 
the company can afford to wink at a few 
fires; but he must let them come judi- 
ciously. A single metropolitan broker 
has given one branch insurance office 
eight of its fires in succession. But that 
sort of thing makes for awkwardness all 
around. If he had let them come, say, 
only one a month, and distributed them 
evenly among his companies, nothing need 
have been said. For example, here is the 
record of the fires given by a New Jersey 
agent merely to one of his smaller com- 
panies during the twelve months pre- 
ceding the beginning of these articles: 

1910—July 10, August 24, September 22, 
October 7, November 10, December 4 

191i—January 16, February 23, March 
11, 18, April 12, May 1, 17, 22, June 29, 
July 20. 

Admittedly, they bunch somewhat dur- 
ing March and May. But there are often 
circumstances over which the agent has 
no control. I am not able to bring the 
fire record of the agent in question down 
to date. Enough that at the time of 
writing, late in 1912, he was still issuing 
insurance actively and in good standing, 
not only for the above company but for 
several others 

If the agent is worth cultivating, the 
company that wants the cream of his 
“preferreds’ must expect to overpay its 
there is no advertisement that 
will bring in business quicker. For ex- 
ample, still taking the agent above, in one 
of his fires in the fall of 1912 a great 
New York company paid a loss of $6,400 
on a house which, with a 100-foot lot, had 
just been bought at sheriff's sale for 
$3,500. And why not overpay? It’s other 
people’s money, at the worst. 

If the fire is particularly “raw,” the 
company which wants the criminal broker’s 
or agent’s favor must do its part to help 
in “getting it out of the way.” Unless the 
fire is a very large one, it will pay up, so 
that the position of any other companies 
which possibly might fight the claim will 
be proportionately weakened. Or, when 
carrying the loss alone, it will pay simply 
because the agent or broker wants it paid; 
to have a loss unpaid makes him trouble 
every minute. i f 


losses: 


Again, to go for our ex- 
ample only to the agent above, in August, 


1912, he was able to get payments made 
even over the heads of those who were 
preparing one of his cases for criminal 
prosecution. For losses to be paid against 
the orders of the fire marshal is common 
There are two such cases now pending 


in New Jersey \ particularly flagrant 
case was cited in the November bulletin 
issued by the fire marshal of Ohio. Som«e 


times the criminal is able to use his in 
urance money t hire the lawver v! 

defends his arson charge! 

HE COMPA? IN COI N 

H agents and bro must be the 
K rarest excepti ns! s our com 
pames are ¢ ympelled their loss 
records you will know lighly excep 
tional they art But gent and 
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URE -- SIMPLE --SAVING 


is this Unique Oiling System 


Oil is cheaper than parts. 

So the Hupmobile engineers have devised an ingenious system, illustrated 
in detail above, whereby oil is positively fed to every part and point 
where it is needed. 

The Hupmobile system is force-feed, a system peculiar to this car and one 
that has distinct advantages over both the pump and splash systems. 

It escapes the complication of the pump, because the motor flywheel itself 
supplies the pressure; and the uncertainty of the splash, because tubes 
and ducts of ample size carry the oil directly to bearings, gears and 
moving surfaces. 

The flywheel, running in oil, throws the oil upward by centrifugal force 
into a copper tube, with sufficient pressure to carry it along to the 
regulator and distributing points. 





Referring to the illustration, you see that the oil is conducted to the main 
crankshaft bearing by three tubes; and by means of ducts drilled in the 
crankshaft itself, to the crank pin bearings. 

The oil spray from these, as the shaft revolves, lubricates the camshaft, and 
the cylinders under ordinary conditions; but as an added precaution, 
separate leads are provided to conduct oil directly to the cylinders, fore- 
ing it into the hollow piston pins and into liberal grooves around the 
pistons. 

So much for the efficiency of the motor oiling. 

Now we come to the economy of this system. 

The flywheel, as it revolves, casts some of the oil to the rear, into the transmission gear 


case; and the transmission gears, in turn splash it through a pocket and tube, to 
the universal joint. 

Thus but one kind of lubricant, instead of three, is required for motor, transmission 
and universal. 

The oil constantly returns to the crank case basin, to be circulated and used again; but 
the passage of sediment, dirt or grit is prevented by several filtering screens; and 
the flywheel is surrounded by a pan, with perforations at such height that sediment 
cannot be drawn up from the main oil basin. 

A regulator connected with the throttle controls the oil fed to the motor, so that the 
proper quantity is automatically used at all motor speeds. 

Engineering ingenuity has not devised a system of lubrication more simple or efficient 
or economical; yet this is the system of the $975 Hupmobile. 

This oiling system is typical of the high class construction found throughout the Hupmobile. 

It is another bit of design that justifies our belief that the Hupmobile is, in its class, the 
best car in the world, 


HUPP MOTOR CAR CO., 1230 Milwaukee Ave., Detroit, Mich. 





Hupmobile “32” Touring Car, fully equipped, $975 


F. O. B. Detroit, including equipment of windshield, mohair top with envelope, Jiffy curtains, quick 


ietachable rims, rear shock absorber, gas headlights, Prest-o-lite tank, oil lan 
peeds forward and reverse, sliding gears Four cylinder motor, 3'4-inch bore and 5 
iretor; wheelbase, 106 inches; 32x 3%-inchtires. Standard color, black. Trit 


Three 
s-inch stroke; Zenith 
ings, black and nickel. 
“32” 6-pass. Touring Car, fully eq., $1175 f.o.b. Detroit 
“32” Roadster, fully equipped, $975 f.o.b. Detroit 
“32” Delivery, fully equipped, $1075 f.o.b. Detroit 
“20” H.P. Runabout, fully equipped, $750 f.o.b. Detroit 


ps, tools and horn 
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The Business of Arson 66 KODAK’ 
(Continued from page 21 


thing into the offices of the great com-_ tile insurance, the underwriting of mer- | 
panies which employ them—nine com-_ chandise, first in the holds of Pheenician | 
panies in all appear merely in the cases galleys, then ashore, in store and ware- I : 
mentioned above—and which in public as- house. Mercantile insurance has come S our Registered 
sembly deplore the inexplicable increase down through two thousand years and 
of fire losses in America! spread to every corner of the world. By d 

There are companies which are said the testimony of foreign insurance men, an common-law 
to destroy, and for good reason, all but it is profitable enough with them. In 1911, 
the merest index of their loss records, the last year of record, mercantile insur- d M k 
A great Anglo-American company, per- ance was pronounced to be unprofitable al- I rade- ar and 
haps the most shameless and cynical in most everywhere in America outside of 
the business, is alleged to be among the New York ( rity.” b . h 
number. During the preparation of these OP AS LE ee ae ee cannot e rg t- 
articles I have crossed the paths of its THE CORRUPTION OF A CONTINENT 

. . - . . . 

rotten risks time out of mind. A few 6 hry years ago you would be told that full a li d . 
months ago what is known as the Brant- if companies could not make money on y pp e CX- 
sraunstein band of fire bugs was broken anything else, they could make it on dwell- 
up. It specialized on New York tene- ing houses. But we now have States d f 
ment fires. Most of its policies had been where dwelling-house insurance has “gone cept to oo S O 
handled by one East Side broker in par- bad.” “I should be very glad, indeed,” 
ticular. Upon the arrest of Brant and _ testified John H. Stoddart of the Hart- m f: 
Braunstein, indeed, he fled the country. ford before the New York Insurance In- our anu acture, 
And it was the great Anglo-American  vestigating Committee of 1911, “if some- 
company above mentioned —it will be body should come along and take every f d ] . a ] 
named in its own place—which had sup- dwelling we have in the State of —— off J a dealer tries to sel 
plied him with the largest number of his our hands.” The blank is left because 
policies. I went to that company with a there are half a dozen other States which you, under the Kodak 
mere rough estimate of his fire record. might no less fairly have been named. 
With it I offered data on two other “fire But there will be profits in dwelling-house " " 
brokers,” as firemen call them, of the same insurance for fifty years to come. And name, a camera or 
variety, and I requested, or rather chal- the modern American office and loft a 
lenged, the company in question to aid in building is showing itself to be the most films, oF other goods 
their exposure and prosecution. “We profitable risk in the world. That is, as 
cannot serve you in the way you pro- one class is ruined and lost, another is f m \ 
pose,” was the response, “because we do found. eae not of our anutac- 
not think it a wise course to pursue.” Phen, you say, this is simply the story 

To take the last forty years, in fact, Of the corrupting and debauching of a ture, you can be sure 
there is only one case discoverable where continent’ Phat is exactly _ what the 
a company has prosecuted an agent for Writer means it to be. And if the evi- h h > h fe 1 
collusion in arson, and none where there dence of our own continent is not enough, that he as an inferior 
has been a prosecution of a broker. If, there is still testimony to draw upon in ° ] h h ° 
in the accomplishment of the perfect work London and Hamburg.  Tlifteen years articie that & is try- 


of the rotten risk, the collusion of agent 0 a given proportion of American risks 


and broker is bad enough, theirs at least Of all kinds could be sent across the At- ing to market on the 
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iylr? Cocoa is not merely 
a beverage to satisfy thirst. 
It is all nourishment — the 
kind of wholesome food- 
drink that supplies energy 
for work or play. 


The flavor, too, remember, of 


° 


is as different from other 
cocoas as one coffee is dif- 
ferent from another. It is 

special blend of se- 
lected cocoa beans, grown in 
different countries, and the 
careful roasting of these beans 
that give to ja Cocoa its 
unusually delightful flavor. 


64 Irving Place 
New York 








is not the worst. lantic. If a big American company (by 
which is meant any company, native or 7 ° 
THE RATES GIVE THE POWER foreign, registered and doing business in | Kodak reputation. 
VERINSURANCE. the absence of all. America) would act as a “warranty com- 


attempt at appraisals, overpayments, P@"Y, and cover ten per cent of the i ad 
criminal collusion, and losses settled in  @™ount, the rest of the risk would be If it isn’t an Eastman, 
the very face of the law—must all this not taken bier ed Rd the , pi seem os it isn’t a Kodak. 
merely give the fire crook every chance, S'OUPS of England anc sabe oar dh ms 
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; _ 3 pre ; 7ds H rill look at 
but everywhere be doubling his numbers ? 1913, where the Lloyds shinny ee ce 
let le uid ; eth <i an American risk at all, he is content with | EASTMAN KODAK CoO., 
hat is exactly what has taken place. '  enet “ena? the tas Gane peecntpicis s 
rem. eanerts, 46 Has been acid above, “OO EE Ee vee ee tee ROCHESTER, N. Y., The Kodak City, 
. only if he has his fifty or sixty. In other | 
estimate that his numbers have doubled ’ : . ot i 
: a , ’ > words, whatever rottenness the American | 
in the last fifteen years—or since 1808. : : . > i co: Cn | 
Parallel with this there has run another iSk contained in 1898, that rottenness has | 
a a oe. Seon since then, in the accountancy estimate of | See Furniture Book Brook 
phenomenon which may seem insignificant ee . ; ee $ 
on the surface, but which, rightly under the foreigner, been increased by fourfold, | fer See Stee af Rock 
ney 7 ggne ls saad ic ainieca, Of it May de five. Chairs, Settees, Ocker 
stood, has its own tremendous significance. But simply take the evidence of the last bl N 10 
se . . > s ak ast 
Since 1808 there has been no real insur- ‘= wenrethe years since “the San Fran Tables, Couches 0. 
ry: . S12 « «< Jc « uf a 
ance rate war. rhe great companies Can cisco raise” gave the rotten risk its per- 1 
write what rotten risks they like without fect opportunity These are also our ph 
fear that before the end of the year they weate of “hve “prevention” fire preven- | | 
see byt era —— re meee: _ tion preached in every newspaper, taught | — = 
atoengh ean Gale “ore irene la l€ in every second school, — put in prac- | 
< ‘Ss 5 - oO ; ) . 4 - us css ° » = 
: y : , : tice, as anyone can see at the next street 
Try it—10c, 15c¢, 25c pkgs. ae . ‘ ‘ “ate 1 ’ ; : ary 
MM teres put _ -% wg  eaygennnig Saree, oo ~— corner, in half our new building construc- | 
lave found that they can raise them al- . ee Te ac : ' » whe 
Bet |||] LT | most at will. In 1906, in what is known 0™ If ever there was a time when our | 
4%, na St at W . yO, I What 18 Know! fire loss should have been held at least at 
as “the San Francisco raise,” the com- evens. here it has been. And—where the | 
ni Enter the panies learned that they possessed the joss for the six years ending in 1902 was | 
= & power when needed to increase insurance  ¢R47 o90,000—that since 1906 (with no 
Ll’ A nt rates to the entire country with a single great conflagration included) is $1,358,- 
: ; , gre agri $1,358, p i 
motion. And for the rotten risk the Retail Price $16.00 
au : ; six years since then have seen its very . : 
i apogee ! 7 2A large part—and by yon odds = most ur ac 0 rice $850 50 
a ~ ° ' hazardous part, physically—of mercantile: 1n- ry 
cr D>. =)|— But in one way the thing can be fol- surance consists in_the insurance of factories. 
= Sr lowed not for merely six years or fifteen, Our eres at New England Factory Mutual for this beautifully designed Master-BuiLtT rocker— 
o> ° ° - ra” : Companies have for seventy-five years gradually made of finest quarter-sa wed aroke ‘ 
ee; er = but or nearly forty. When in any class been taking over this branch of insurance. Here, cushion, Height, 35 inches; v 
[=~ Bremen £, > of insurance you have created one fire bug too, the first step is the absolute refusal to touc h 21 : et eee and finis 7! 
is the Gateway to in every two hundred or five hundred or — the morally dangerous. Such rotten risks being with @ screw driver ket 
aie . Ba eliminated, the Factory Mutual then says: “You the dealer's profit of from 25 . 
Continental Europe one thousand insurers, you must, finally, iad akon have @ factory tat 6 sate. 1f it 10 taki ait tee ea 
the ber to which will be sont vou for It put rates so high that a great proportion not so built and protected now, you must make FURNITURE BOOK FREE 
3 —“HOW TO SEE GERMANY, AUS- | of the honest will no longer insure (the . oe We —— no fire “are ind are showing 100 Brooks MasreRr-BuiLT pieces; furniture 
TRIA and SWITZERLAND,” by P. G. L © eis — ye “ cas wo i yreeders. gain, 1% we have no agents an for every room in the house 64 pages filled with 
_ apa ge guide telling what to see and crook is always willing enough ), and you brokers, we appraise and inspect And we insist illustrations. Get this book and our offer—write today 
: Spit camadeons tuck ot 10 pnen, 80h ane > ; Can no longer profitably do business with on the right to do this whenever we choose — BROOKS MFG. COMPANY 
illustrations and all particulars how you can { | that class And whole great classes have at vine sour mT S yen. If aM a 1103 Sidney St., Saginaw, Michigan 
Bias Se oe wear! cooatln eee: hegun to “go bad” already. one-fiftieth of what you paid before. If not you av 
ers of the BALTIMORF-SOUTHAMPTON- cannot have it at any price Every Piece 
BREMEN SERVICE of the NORTH GER- THE FARMER GOES BAD FIRST Ty ri I ry Mutuals, beg y th | | 
MAN LLOYD. Write today to The va a, i utt - s, beginning with GUARANTEED 
—_—. ° cotton, worsted, anc jute mi Ss, now cover some 
€ A. SCHUMACHER & CO., GENERAL AGENTS feimae years ago to the ifisurance ¢. ss.<000,cco worth of mille, warehotises, 
135 S. Charles St. Baltimore, Md. company the American farmer was machine shops, and factories—even tenements | 
the “preferred” of the ‘ ‘pre ferred.” To- Phe y ~~ pe omy one case "er ++ Dhar life | wean 
—_—— —_ ———_——_Y by fire. 1e aterson anc yrontc n- —— ~ ats 
day the average stock company can no i ot , - : - ore - oe a or - 7 
longer write him. It is notthatthe farmer that did more than anything else to halt the 
is less honest than the city man. He is re. pong Baltimore and San Francisco they 
, . . > eve se of t a Ip like monuments 
probably more honest. But becau e of the What sllest such siendards heve ween fre lnenes 
ready fire department the city fire crook’s in best be shown from statistics gathered for 





Mace loss will, in general, be only partial, while the New_York Insurance Commission of 1910 
the farmer’s will be total. Therefore the by W; I Westover, secretary of the a ms 


. Electric Company of Schenectady He took . ° 
. 1 ) 
farmer had to be abandoned first the five American stock fire insurance companies Learn a Paying Profession 
ps Insurance had its beginnings in mercan- which, in 1909, had $1,000,000,000 or more at that assures you a good income and position for lif 
OO a 1 ne S ns I Their losses ran from $ 74.000 to For seventeen years we have successfully taught 
The vast majority of our farmers have of $ 3,00 The five largest ‘Mt utuals,” carry 
course simpl becn taken over by mutual, o ! risks of $1 mong them, had PHO O RAPHY 
, . mply oe tates 
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“ranger, insurance companies Sucl companies sses of $ ,20 insurance can be either Pp 
appraise and inspect ind the one rotten risk the greatest neeivable force for good building Photo-Engraving and Three-Color Work 
But They Are in the two hundred or fiv ndred t thou ind the protection of life and property, or it can Our graduates earn large salaries We assist 
| and is searched for ands throwr ‘ . c busines that lives by fires America has them to secure these positions Learn how you can 
nails ies wen the rid the best nd the worst be ome successful Terms easy—living inexpensiv 
DeFINnning e Write for catalogue—NOW 





ILLINOIS COLLEGE OF PHOTOGRAPHY 
949 Wabash Avenue, Effingham, Illinois 
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| { ae y as “Do more than ask for Grape — 
he Pd Juice—say WELCH’S 
‘ess sy and GET IT!” 


- | ROM a dozen bottles in 1869 the present grape juice i 
f | hero: 3 . industry has grown. ‘The first grape juice offered for q 
Bs  _ sale was “put up” by Dr. Welch, and was then called 

, 0 i lh “unfermented wine.” 
| KS _ , The Welch ideals that were back of the original idea have 

: ks proven practicable. Dr. C. E. Welch, who was associated with 
’ 2 his father in those first days, shares with his sons the owner- 
. ship and management of the business today. © 
S i As the pioneer work and advertising of WELCH’S brought results, 7 
» : others entered’ the field, and to many of the “others” grape juice is a pe 
. side line. With us it is everything. We study, think and work to one end— ses 


the production of 


ae | 
Saya 


ks 





A 
¢ 9 os 
| | ch’s 3 
“fhe National Drink” Cos 
Our advertising had to be educational. Perhaps, like many others, you have ty fo 
We had to create the market. Because of gone to a dealer, thinking ‘‘Welch’s,” but Ce 
- this, and because the ideal of our business in ordering have said ‘“‘grape juice,’’ with : 
wail she; has been adhered to, “grape juice’’ and disappointing results when you opened the 
re Ray. “Welch's Grape Juice’ are synonymous to a package. 
i large number of people. Y our dealer, if he is worthy of confidence, 
. 10 The increasing popularity of grape juice will give you what you ask for. He may 
7g 3 for household use and as a beverage requires have some “‘grape juice”’ to ‘‘work off,” or a 
. 4 that you discriminate. We say: “‘Do more larger profit may cause him to push “‘grape 
° = than ask for grape juice—say WELCH’S juice’’—but if you say “WELCH’S” 


and GET IT!” We no longer say ‘‘Welch’s you ought to get it. It is hard to 
Grape Juice, the National Drink,” but find a dependable dealer who does 
“‘Welch’s, the National Drink.”’ not have Welch’s. So we say: 


ORS “Do more than ask for Grape Juice— 
a Oy say WELCH’S and GET IT!” 





ma The Concords for Welch's must pass as particular through improved methods (many of them 
‘ a test as you would make in selecting them for table exclusive with us) Welch’s supplies the 
| ‘ use. Our inspection begins with the vineyards, and we pure, fresh juice of the choicest Concords. 
ie 7 pay a bonus for grapes that meet our quality standard, From cluster to bottle the process is 
" : rejecting all others. We wash our grapes and go to clean, quick and sanitary at every 
3 other extremes to secure cleanliness. No one could be step. 
| z ; more careful. Buy Welch's by the case and keep 
: a. ‘The Welch process is a development. By experi- a supply in the house. Make it your 
D : F ence and by experiments in our laboratory we know that first thought when you entertain. 
—* 


If unable to get WELCH’S of your dealer, we will send a trial dozen pints for $3, 
express prepaid east of Omaha t-oz. bottle by mail, 10 sooklet of recipes free. 


The Welch Grape Juice Co., Westfield, N. Y. 


Welch’s, the National Drink, is recommended in the Westfield ( Mass.) Book of Pure Foods. 








sist , : 1 gk eas) LL See MOLL B} “MY HUTA UNIY wit WUD STP Quyytt TUTTE gg games en TE ag Nit TA NU 
can dai of gee ? Savers bc 52 bg Bele ED 5 Oy 
' om - ; * ‘ Xt. ’ : ‘4 x ~4, 
| Oe aa (¥ Pate teeise. 6% eds 
Wawa |S en C=} 5d maces ES 562 Fete’ 
oli Fisnvutii eave asses I ech orl tere set cot Mrs Sa tates CO AU ar QU Da oC ett TTS, vi beeee esate tT be eT th rer occ 











40 
Dainty 
Volumes 
7,000 
Pages 








Binding 


Large 
Clear 
Type 





Handsome 


Booklovers |" 
Shakespeare 





SWEEPING CUT IN PRICE 











40-VOLUMES—40 


Actual size, 7x5 in. 


No deposit. 
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The 

University 
iety 

New York 


You may send, 
prepaid, for my ex- 
amination, a set of 
the BOOKLOVERS 


pointed you may return it 


$2.00 a month. 


Having arranged for prompt delivery of another large edition 
of the BOOKLOVERS SHAKESPEARE, and desiring to 
open the season with new stock exclusively, we offer without 
reserve every set now on hand. 
fect condition, but here and there a volume shows slight signs 
of handling or perhaps its cover is a trifle discolored. 
person in a hundred ‘would ‘notice these blemishes and most 
publishers would trust to their passing unnoticed. Our method, 


Some of these sets are in per- 


Not one 


however, is to forestall possible 
criticism, and offer the books at a 
sweeping cut in price, a cut which 
more than offsets any slight 
imperfections. Such a bargain 
may never again be in your reach, 





Every Word Shakespeare Wrote 











The BOOKLOVERS is admitted- 
ly the best Shakespeare in existence. 
It is printed in large type and with 
ample margins, from new and perfect 
plates, on pure white paper of a very 
high grade. There are 40 dainty vol- 
umes of great beauty, 7x5 inches (just 
the size for easy handling) 7,000 pages 
in all, handsomely and durably bound 
in half-leather and superbly illus- 
trated. There are 40 full-page plates 
in colors and 400 reproductions of 
rare woodcuts. The mere handling 
of these charming volumes affords a 


. keen sense of artistic satisfaction. 


“If a friend should desire to make me a 
present of a fine Shakespeare, and allow 
me to select the edition, L should beg him 
to give me the Booklovers. I have care- 
fully examined it and think it superior in 
many respects, artistically as well as criti- 
cally.—E. D. Phillips, Principal Manual 
Training School, Kansas City, Mo. 


No Other Edition Contains 


all of the following valuable features. They make 
Shakespeare easy to read, to understand and to 
appreciate, 

4 in which you can find in- 
Topical Index stantly any desired passage 
in the plays and poems. 

one on the plays and char- 
Critical Comments acters. They are se- 
lected from the writings of Coleridge, Hazlitt, } 
Dowden, Furnivall, Goethe and many other 
world-tamed Shakespearean scholars. 
4 A complete one in each volume, 
Glossaries explaining every difficult, doubt- 
ful or obsolete word. 


Two Sets of Notes One for the general 


reader and a supple- 
mentary set for students. 


Arguments These give acondensed story of each 


blay in clear and interesting prose. 


Study Methods which furnish the equiva 


lent of a college course of 
Shakespearean study. 


Life of Shakespc are by Dr. Israel Gol 


lance, with critical 
essays by Walter Bagehot, Leslie Stephen, Thomas | 








Spencer Baynes and Richard Grant White. 








YOU GET THE ENTIRE SET FOR $1.00 


Examination costs nothing 
An entire 40-volume set of the BOOKLOVERS SHAKESPEARE will be 


sent for examination, prepaid to any address, if you will fill up and return 
promptly the coupon in the corner. 
you ample time for a careful, intelligent and unprejudiced examination of 
the set in the comfort and privacy of your own home. 
at our expense. j 
we know you will be—that the BOOKLOVERS SHAKESPEARE 
is without a peer, you retain possession of the entire 40-volume set 

and send us $1.00 only. 
Can anything be fairer than this proposition? 


We allow 


We ask for no money now. 


If you are disap- 
If you are satisfied—and 


The balance may be paid at the rate of 


YOU MUST ACT QUICKLY 











SHAKESPEARE in 
halt-leather binding at 
your special price of $25.00. 
It the books are satistactory, I 
shall pay you $1.00 within five 
days after their receipt, and $2.00 
each month thereatter for 12 months. 
If they are not, I shall nottfy you. 


pon at once, 
respond e 





agerly to this opportunity. 
the BOOKLOVERS when sold through agents is $58.00. 
You can get a set now for $25.00, and you have the privi- 
lege of paying for it a little each month. 
tary on this fact would only weaken its importance. 





You will probably miss your chance if you don’t send the cou- 


as many keen and intelligent bargain hunters will 
The regular price of 


Any commen- 


The University Society 
44-60 East 23d Street New York 























The Business of Arson 


(Concluded from page 22) 


000,000, an increase of $500,000,000! An 
increase of fire loss of $500,000,000 also 
means, as nearly as it can be calculated, an 
increased death list in fires of about 8,000. 
And if ever a country lost $500,000,000 
through risks that reeked with rottenness, 
you have the record here. 

3ut—an increase of $500,000,000—no fire 
insurance companies on earth could stand 
up under that? The little companies and 
the weak companies cannot. In the words 
of the manager of one of the big ones: 
“You can count their bleaching skeletons 
along the trail!” They have gone down 
in dozens. As for the big ones, you may 
read their statement in the annual insur- 
ance review for 1911* of the New York 
“Journal of Commerce,” where, writes its 
expert suavely: “In the fire insurance busi- 
ness the past five years have been a period 
of exceptional prosperity!” As for the 
local agent, in 1912 almost every local 
agent in the East was given a readjust- 
ment of commission which is expected to 
increase their incomes by 20 per cent. 

Now, come back to the implied question 
with which this article began: Why do 
the great companies which give the law 
in our fire insurance world say practically 
nothing about arson whatever? Why 
have practically all the official utterances 
of American fire insurance been silent 
upon the subject? 

The question answers itself. Let any- 
one talk arson—and he is talking “rotten 
risk.” If he does that, it is not merely the 
responsibility of the fire crook that becomes 
apparent, but that of the agent and the 
broker and the companies—not all, but the 
great majority—who have here come to- 
gether in this “treaty of the rotten risk.” 


COMPANY SILENCE 


HE companies, through their great 

officials, have no choice but to be 
silent. And how far that silence can 
really go was proven during the sittings 
of the recent New York Insurance In- 
vestigating Committee. 

The ten preceding years had seen the 
growth in New York of a condition prob- 
ably the most scandalous ever known in the 
history of insurance. It has been alluded 
to already. In England’s era of “the 
coffin ship” the broker who procured the 
rotten policy at least stopped short of ex- 
acting an additional profit when the ship 
went down. That is what the great ma- 
jority of New York’s brokers have been 


1That for 1912 is not yet to hand. But the 


showing would be much the same. 


doing for a decade—they have c 
exploitation of the rotten risk t 
gree further, and are sharing in the 
on its fires. 

Not a man called on to give evidence 
before that State Investigating Committee 
but knew that all this was so. And the 
whisper was: “Is it going to come out? 
Is anybody going to talk? And what will 
be said if it does come out?” Man after 
man, the president and the vice president 
and the managers of great companies, all 
were given their opportunity, but—how 
make money if you offend the broker ?— 
none of them said a word! It did not 
come out. After those most anxious of 
sittings were over, all could dryly lick 
their chops together in mutual congratu- 
lation. Perhaps there would be no more 
bad going now for another ten years. 
And Mr. A. W. Damon, then president 
of the National Board of Fire Under- 
writers, said in his annual address: 

“There has been no other year in the 
history of fire insurance when it, as a 
profession, has been so subjected to the 
scrutiny of those who sought to criticize 
and condemn its operations, but, on the 
whole, it has been well for us that these 
investigations were made, for they brought 
forth unquestionable testimony of the 
cleanness of the conduct of the business 
and the value of it to the community.” 
Let us now go out once more and raise 
the rates! 

These are the men who in their united 
interests enjoy a practical charter of mo- 
nopoly; who have been given a power of 
taxing almost equal to that of the nation 
itself ; who are allowed to sell something 
that is dangerous even when sold under 
the most conscientious, the most careful 
of conditions; who have, virtually, been 
trusted with the protection of the lives 
and property of this country. I know well 
that there are agents and brokers who 
are conscientious, that there are companies 
which are careful. I have every reason 
of personal friendship for knowing it. But 
in the battle here to be fought, no individ- 
ual consideration can be allowed to weigh. 
It is the whole great, iniquitous system 
that is wrong. 
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To allow for two special numbers, an 
Inauguration Number on March 8 and an 
Easter Number on March 15, the series 
on “The Business of Arson” will be inter- 
rupted until the issue of March 22, when 
the fifth article, “Feeding Our Fire Bugs,’ 
will appear. 




















The Effect of the Series 


Praise from the ‘‘ North 


| American”’ 





OR years the excess of fire losses in 

this country, as compared with others, 
has been a national scandal; but it has 
been explained upon such plausible theo- 
ries as “American carelessness,” “poor 
building construction,” “exceptional indus- 
trial activity,” and even the singularities 
of the climate. Now comes an expert 
who has spent eighteen months in study- 
ing the grisly records, and he shows the 
falsity of every such excuse. 

Arthur E. McFarlane has in the cur- 
rent number of Corrier’s WEEKLY the 
first of a series of articles on “The Busi 
ness of Arson,” than which there has 
never been, we think, a more damning 
presentation of facts and figures. 


—Editorial in Philadelphia (Pa.) North 
American, February 7. 
Approval from an Insurance 
| Company 
GLens FaAuts, N. Y., Feb. 6, 1913. 















P. F. Cottier & Son, 
ENTLEMEN—(For attention of Mr. 
Arthur E. McFarlane.) 1 am in re 
ceipt of the first article on the subject 
of “Arson,” and I am glad that you have 
finally got the subject whipped into shape. 
The total of the various series which you 
propose publishing would indicate that it 
will be an exceedingly interesting subject 
I appreciate the fact that it’s difficult to 
describe the subject in a manner that is 
entertaining and will hold the reader’s in- 
terest closely without slight exag- 
geration in some instances 
Altogether we are so well pleased with 
the first article that we are disposed to 


some 


help along the good which publicity must 
bring to the whole subject that we will be 
glad to have you request your Business 
Department to ship to the Glens Falls 
Insurance Company 3,000 copies of the 
issue containing this first article, “Burn- 
ing Up Our Money,” and to forward us 
a bill for the same, for which we will be 
pleased to remit. We will give the same 
circulation among our agents and in 
other directions where perhaps CoLLrer’s 
may not reach. 

If all your other articles are as good as 
your first one, you have made a very able 
presentation of an exceedingly deplorable 
condition, and we have no doubt that much 
good will come from your work in this 
line E. W. West, Secretary. 


Glad and Proud to Help 
PEOPLE’S NATIONAL FIRE IN- 
SURANCE COMPANY 


PHILADELPHIA, Feb. 6, 1913. 


DEAR Mr. 


F you will send me two thousand copies 

of your poster on the subject of the 
arson articles, I shall be very glad to send 
same, at my expense, to our 2,000 agents 
in all parts of the country. I strongly 
approve of your sending copies of these 
to the directors of our company, and I 
hope that all other companies have been 
favored in the same way 

[ have already written to the “Western 
Underwriter” and the “Insurance Field” 
and one or two other insurance papers, 
advising them that your articles ought to 
be widely commented upon, and calling 
attention to the fact that, while neces- 
sarily, the companies must be criticized 
for their shortcomings, yet the spirit and 
purpose of the whole movement is to help 


McFARLANE: 
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Night Courage 


It isn’t a question of whether or 
not you dare—the time will come \ 
when you have got to dare. There’s | 
something in you—some moral fibre ff | 
bequeathed by generations of brave Hh 


ancestors — which, in the crisis, Ml 
makes you rise above fear and prove fii 
true to the final test of manhood. Hn 

The question is, will you face [iii 
danger unarmed—a weakling, im- Hi 
potent—or will you face it doubly 
armed—armed with an efficient 
weapon and with the courage and | 
steadiness which come from know- 
ing that you are armed ? 


IVER JOHNSON jf 
ional REVOLVER [I 


It is Accident Proof—you can ““Ham- 
merthe Hammer.” Equipped through- 
out with permanent- -tension, unbreak- 
able wire springs. Accurate, hard hit- 
ting and superbly finished. 

Send for Catalog A 
$6 at Hardware and Sporting Goods Stores 
Iver Johnson’s Arms & Cycle Works 
146 River Street, Fitchburg, Mass. 


San Francisco: 
Phil B. Bekeart Co. 
717 Market Street 


New York: 
99 Chambers St. 
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HAMMER 
THE HAMMER 


$92.50 — Our Price 
for Next 30 Days! 


We now offer the Edwards “Steelcote’” Garage 
(1913 Model), direct-from-factory, for $92.50. But to 
protect ourselves from advancing prices of steel, we set a 
time limit upon the offer. We guarantee this record price 
for 0 days only, Just now we can save you $35 or more. 


Edwards * sess GARAGE 


Quickly Set Up Any Place 

An artistic, fireproof steel structure for private us Gives 
absolute prote ction fre om sneak thieves, joy riders . aire , light 
hing, accidents, carelessne etc. Saves $20 to $3 0 monthly in 
garage rent, Saves time, we ark, worry out trouble, Comes 7 ady 
to set up. ~~ Pp arte cut and fitted Simple, « omplote direc 
tions furnishes olutely rust-pre Joints ped 
manently tig “ ‘te tically inde weed tible 
Ample room for larg at ons ae a erie nt. 
the larges at make rs of po wble fireproof building 
delivery and satisfaction guar snteed. Postal 
brings new 56page illustrated Garage Book by 





Made by one of 
Prompt, safe 
sent today 
return mail: 
THE EDWARDS MANUFACTURING co. 
633-683 Eggleston Ave. Cincinnati, Ohio 
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tie of the Sistas 


(Concluded from page 24) 


the entire American people, the insur- 
ance men included, and, consequently, is 
deserving of friendly and helpful com- 
ment. Please let me know if there is any- 
thing I can do for you or for CoLLier’s to 
help the good work along. I do not be- 
lieve that you yourself realize how splen- 
didly you have summed up the situation 
and touched the sore spots, and [ am cer- 
tainly glad and proud if I have had a 
small share in helping you to a correct 
understanding of this situation, to which 
even underwriters themselves have been 
blind. 

The many years’ fight I have made for 
fire prevention, and especially a recogni- 
tion of the moral-hazard feature of the 
enormous loss ratio, is at last bearing 
fruit in the older and more conservative 
insurance circles. You know I have been 
laughed at, scoffed at, and hammered for 
my crusade against the crime of fire, but 
many of “those who came to scoff re- 
mained to pray,” and from various parts of 
the country I hear that the work we have 
undertaken on this moral-hazard question 
is going to be seriously recognized. 

Sincerely yours, 

Louis S. AmMonson (President). 


Helpful to State Fire Marshal 


STATE OF NEw York 
DEPARTMENT OF STATE FirE MARSHAL 
ALBANY, N. Y., Feb. 5, 1913. 


Epiror CoLitier’s: 
HAVE read with a great deal of in- 
terest your articles in relation to the 
fire waste. I assure you they have been 
of great help to me in the discharge of 
my duties here which have to a large ex- 
tent had to do with such matters. The 
articles have been intensely interesting, 
show great labor and care, and deserve 
the widest publicity. They should also 
be brought to the attention of State fire 
marshals throughout the Union. 
GeorcE F. Roescu, 
Deputy State Fire Marshal. 


Of Especial Chicago Interest 
OLLIER’S WEEKLY for February 8 


begins the publication of a series of 
articles by Arthur E. McFarlane on “The 
Business of Arson” which should prove in- 
structive and which are of especial inter- 
est locally because of recent activities of 
States Attorney Hoyne.... There are 
to be eight more articles in the series, and 
from the promise of the first they will 
all be well worth reading by every honest 
business man and every thinking citizen. 
—Editorial in the “Inter Ocean,” Chicago. 


From Upton Sinclair 

225 W. Sixty-ninth Street, 

New York, Feb. 12, 1913. 
Epitor CoLvier’s: 

ERE is an interesting little personal 
against fires. I have recently spent a 
month in Paris, and in that time I neither 
saw nor heard a fire engine. I spent two 
months in London, and in that time I 
neither saw nor heard a fire engine. In 
a total of ten months abroad I saw one 
fire. And now, spending two months in 
New York, I speak the literal truth that 
every other day, and often every day, I 
see or hear the fire engines going up the 
avenue. Upton SINCLAIR 


° , <a 
An Architect’s Opinion 
422 Sixteenth Street, 
WASHINGTON, D. C., 
Eprtor CoLuier’s: 
ULLY for Co..ier’s and for Mr. Mc- 
Farlane! That “Business of Arson” 
is splendid and is bound to bear great fruit 
and to start the correction of a terrible 
evil. My hat is off to you, and, in course 
of time, the entire country will feel and 
acknowledge its indebtedness to you. 
lo anyone as familiar with fire 


Feb. 10, 1913. 





as I’ve 
I have gone after the insurance 
and our lax laws with 
never had the time—nor the means, not 
the ability, for that matter—to get the de 
and produce the real goods 
the guilty ones right down as Mr. 
lane has done. 
you back of him! Surely is CoLvier’s a 
| National Journal. It starts things and ac 
complishes them. I believe it has more 
reforms to its credit than any other jour 
nal perhaps in the world. 

Not only is my hat off, but, by 


tails 
| Mclar 


und 


~ he ad is most re verently bowed. 
Architect. 


.W. Fitzpatrick, Consulting 











fact to contribute to your campaign | 


been, the facts were perfectly patent, and 
people | 
a sharp stick, but | 
and pin 


More power to him with | 


You Are Judged 








By What You Read 











_regrettable decisions. 


By concentrating their 











‘It is unique among the weeklies, combining in one 
magazine scores of others, and thus has become indis- 
pensable to the busy man who would know what is tak- 
ing place in the world around him. 





as surely as by the company you keep. What you 
read makes itself manifest in what you say. 

Be fair and just to yourself. You know that 
there is always more than one side to every question, 
and that unless you know a// sides you are deceiving 
yourself and are apt to form unfair conclusions. 

Most Americans want to be fair-minded toward 
public men and public affairs. 
| Their intelligence, therefore, should not be sat- 
isied with half-truths that often lead to hasty and 
They can know a// the facts in 
‘the world’s news even though time and expense for- 
bid the reading of innumerable publications. 
reading. 
thoughtful persons are now concentrating on 


The fiterary Digest 


“ALL THE PERIODICALS IN ONE” 


How? 
Nearly 300,000 





’? Hon. W. J. Bryan 








Current Topics 
Foreign Comment 
Invention 

Book Reviews 
Politics 

Science 





Each. week it selects the 
important news as reported 
in the leading newspapers, 
periodicals, and magazines, 
and with specialized _ skill 
makes it understandable from 
every angle. 

It is an ever-ready, fair and 
careful record of whatever is 
‘new and worth-while in hu- 
man endeavor. It shows the 
tendency of statecraft in all 
countries, the careers of men 
who are making history; it 
presents the news and views of 
men and movements notable 
| to-day and shaping to-morrow. 





“The Literary Digest” 


pages; 


Religion 

Literature and Drama 
Wit and Humor 

The Week’s Best 


Cartoons 
Sports and Pastimes 


Intwo hours’ reading week- 
ly, youcan get an exact knowl- 
edge of public opinion the 
world over. You will be able 
not only to ta/k about matters 
uppermost in the public mind 
but you will also be able to 
know what you are talking 
about. 

All sides of 
news without our views is 
the “‘Digest’s”’ unique policy. 
You see things as they are— 
not as we think they should 


the world’s 


be. Nothing of interest to 
mankind is foreign to its 
readers. 


SPECIAL—“Better Say,” Free of Charge 


is published weekly, 48 to 84 large 
sold at all newsstands, 10 cents weekly or $3.00 a year. 

Send $1.00 to the publishers on or before March 27, 1913, 
for a six months’ trial subscription, and you will also get free 
of charge the little cloth-bound book, 


‘Better Say,” brimful of 


suggestions for the correct use of the English Language. 


This offer is made to new subscribers only. 
is $3.00 per year, and this one-third reduction (or $1.00 for 


The yearly price 


six months instead of $1.50) is made to get you acquainted 


with The Literary Digest. 


All renewal subscriptions are for 


the full price, $3.00, and for the full period, one year. 


‘Funk & Wagnalls Company, Dept. 695, New York 








TRY THIS 
TOBACCO 
DELIGHT 


Edgeworth Tobacco Will Gratify 
Your Longing For a 
Good Smoke 
Thousands who snow — 
many thousands — swear by 
Edgeworth Tobacco. Try it 
and you will find it to be such 
a good pipe-smoke as you’ ve 
hunted and hunted for. 
We’re so sure of ‘*Edgeworth’* 
that we GUARANTEE it—and 
will refund the purchase price if 
you are dissatished. Edgeworth 
READY-RUBBED in 10c and 
50c tins, everywhere, and in hand- 
some $1.00 humidor packages. 
Edgeworth Sliced Plug, 15c, 25c, 
50c and $1.00. Mailed prepaid if 


your dealer has none. 


peor 


Ready - Rubbed or Sliced Plug 


Smoking Tobacco 


Sliced Plug or Ready Rubbed 
— Either way you want it it 
Edgeworth is the finest Burley-leaf 
the ground can yield. There’s never 
a bite for the tongue. The aroma 
is inviting—the flavor delicious. 


‘<The Pipe’s Own Story,’’ No. 1, Free 


Just published—a most fascinating story, 
told by a Pipe itself—the first of a series 
of “Pipe Tales.” It’s a booklet every 
smoker will enjoy. You will want the 
whole series. Write us today, for “The 
Pipe’s Own Story,” No. 1, and we'll 
mail it to you free of charge. 


LARUS & BROTHER CO. 


(Established 1877) 


Also manufacturers of Qboid Granulated 
lug Smoking Tobacco 


3 South 21st Street, Richmond, Va. 











Walking Made Healthy 


“Soft Spots: 


Pneumatic 
Heel Cushions 


make walking a healthy 
pleasure. Little, air- 
filled, hermetically sealed 
rubber globules, backed with soft, pliable 
leather, afford comfort and resiliency im- 
possible in outside rubber heels. 


**Soft Spots’’ Combined Heel and Arch 
Cushions relieve the jar of walking, take up 
your weight when 
standing, tend to 
prevent perspi 
ration, fallen 
insteps, flat 
feet, bun- 
ions, Cal- 

louses, etc., 
and relieve 

your whole 

nervous 
system. 
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Heels, 25c a 
pair — Com- 
bined Heel and 
Arch Cushions $1.00 


State size of shoe 


If not at your dealer’s, write 
Essex Rubber Company 
New York Office, 258 Broadway, N. Y. C. 


Dealers: Write for full information mow. 


XT ENT 


to pay must fully protect. FREE booklet. 
Mason, Fenwick & Lawrence, Fst. 52 years. 
608 F St., Washington, D.C., and New York 
Send for New Heipful Plan for Inventors 
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genius that the modern Orient has pro- 
duced !” 

“I don’t believe in disguises!” said Wey- 
mouth with a certain truculence. “It’s 
mostly played out, that game, and gen- 





erally leads to failure. Still, if you're 
determined, sir, there's an end of it! 
| Foster will make your face up. What 


disguise do you propose to adopt?” 

“A sort of Dago seaman, I think; 
something like poor Cadby. I! can rely 
on my knowledge of the brutes, if I am 
sure of my disguise.” 

“You are forgetting me, Smith!” I said. 


E turned to me quickly. 

“Petrie,” he replied, “it is my busi- 
| ness, unfortunately, but it is no sort of 
hobby !” 

“You mean that you can no longer rely 
upon me?” I said angrily. 

Smith grasped my hand and met my 
rather frigid stare with a look of real 
| concern on his gaunt, bronzed face. 
| “My dear old chap!” he answered, 
| “that was really unkind! You know 
| that I meant something totally different!” 
| “It's all right, Smith!” I said, immedi 
| ately ashamed of my choler, and wrung 
| his hand heartily. “Il can pretend to 
smoke opium as well as another. I shall 
be going, too, inspector!” 

As a result of this little 
words, some twenty minutes 
dangerous-looking seafaring 
tered a waiting cab, accompanied by 
Inspector Weymouth, and were driven 
off into the wilderness of London's night. 
In this theatrical business there was, to 
my mind, something ridiculous—almost 
childish; and I could have laughed 
heartily had it not been that grim tragedy 
lurked so near to farce. 

The mere recollection that somewhere 
at our journey’s end Fu-Manchu awaited 
us was sufficient to sober my reflections. 


passage of 
later two 
ruffians en- 





Fu-Manchu, who, with all the powers 
represented by Nayland Smith pitted 
against him, pursued his dark schemes 


| triumphantly and lurked in hiding within 
| this very area which was so sedulously 
patrolled! Fu-Manchu, whom I had never 
seen but whose name stood for horrors 
indefinable! Perhaps IT was destined to 
| meet the terrible Chinese doctor to-night! 


CEASED to pursue a train of thought 
which promised to lead to morbid 
depths, and directed my attention to what 
Smith was saying. 
“We will drop down from Wapping 
and reconnoiter, as you say the place is 
| close to the riverside. Then you can put 
| us ashore somewhere below. Ryman can 
| keep the launch close to the back of the 
premises and you fellows will be hanging 
| about near the front—near enough to hear 
the whistle.” 
“Yes,” assented Weymouth; “I've ar 
| ranged for that. If you are 
you shall give the alarm 
“IT don’t know,” said Smith, thoughtfully 
“Even in that event I might wait a while.” 


suspecte d, 


“Don't wait too long!” advised the in 
| spector. “We shouldn't be much wiser 
if your next appearance was on the end 
of a grapnel, somewhere down Green 










So hurriedly had the girl done her work that combustion had not been complete | 


The Clue of the Pigtail | 


Continued from page 19 


wich Reach!—with half 
missing !”’ 

Che cab pulled up outside the River | 
Police Depot, and Smith and I entered | 
without delay, four shabby-looking fel- | 
lows who had been seated in the office 
springing up to salute the inspector, who 
followed us in. He nodded. 

“Guthrie and Lisle,” he said briskly, 
“get along and find a dark corner which 
commands the door of Singapore Charlie’s 
off the old Highway. You look the 
dirtiest of the troupe, Guthrie; you might 
drop asleep on the pavement, and Lisle 
can argue with you about getting home. 
Don't move till you hear the whistle in- 
side or have my orders, and note every- 
body that goes in and comes out. You 
other two belong to this division?” 

The C. I. D. men having departed, the 
remaining pair saluted again. 

“Well, you’re on special duty to-night. 
You’ve been prompt, but don’t stick your 
chests out so much! Do you know of a 
back way to Shen-Yan’s?” 

The men looked at 
both shook their heads. 

“There’s an empty shop nearly opposite, 
sir!” replied one of them. “I know a | 
broken window at the back where we 
could climb in. Then we could get 
through to the front and watch from | 
there.” | 

“Good!” cried the inspector. “See you | 
are not spotted, though; and if you hear | 
the whistle don’t mind doing a bit of | 
damage, but be inside Shen-Yan’s like | 
lightning! Otherwise, wait for on 

| 
| 


your fingers 





one 





another and 


psrecs YR RYMAN came in, glanc- 
ing at the clock. 

“Launch is waiting,” he said. 

“Right!” replied Smith thoughtfully. | 
“T am half afraid, though, that the recent 
alarms may have scared our quarry— 
your man, Mason, and then Cadby. 
Against which we have this, that, so far as 
he is likely to know, there has been no clue 
pointing to this opium den. Remember, 
he thinks Cadby’s notes are destroyed.” 

“The whole business is an utter mystery | 
to me!” confessed Ryman. “I’m told | 
that there’s some dangerous Chinese devil | 
hiding somewhere in London, and that | 
you expect to find him at Shen-Yan’s. | 
Supposing he uses that place, which is | 
possible, how do you know he’s there 
to-night ?” 

“T don’t!” said Smith; “but it is the 
first clue we have had pointing to one of 
his haunts, and time means precious lives 
where Dr. Fu-Manchu is concerned!” 

“Who is he, sir, exactly, this Dr. Fu 
Manchu ?”’ 

“IT have only the vaguest idea, inspec 
tor; but he is no ordinary criminal. He 
is the greatest genius which the powers of 
evil have put on earth for centuries! He 
has the backing of a political group whose 


wealth is enormous—and his mission in 
Kurope is to pave the way! Do you fol 
low me? He is the advance agent of a 


movement so epoch making that not one 


Britisher, and not one American, in fifty 
thousand has ever dreamed of it!” 
Ryman stared, but made no reply; and 


(Continued on page 20) 


























GEORGE FROST CO., MAKERS, BOSTON — 
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Boston Garter 
VidtBups 


Holds Your Sock : 
Smooth as Your Skin 





OF PETE “ 







Lisle 25c 
Silk 50c 


Be Sold 
i) ~ Everywhere 


bd 

To say “Sold by all dealers” 
is justihed only if true. When 
we refer you for Boston 
Garter to all dealers in men’s 
wear, we know you will not be 
disappointed. We also know a 
trial will convince you that 
Boston Garter excels in 
comfort and reliability. 


Mt 

















A. L. Westgard 


Friction 
in the wrong place does two things 


well—wears out your automobile 
and uses up power. 


DIXON’S FLAKE GRAPHITE 
reduces friction and wear by 
forming a veneer-like coating of 
graphite on the bearing surfaces, 
reventing metal-to-metal contact. 
IXON’S FLAKE GRAPHITE 
is an ingredient of 


DIXON’S 


Graphite Grease No. 677 


(For Transmissions and Differentials) 


Hughie 
Hughes 





Roberts 








Well-known automobile men use 
and recommend Dixon’s Greases. 
Send name and model of car 
for free booklet, “‘ Lubricat- 

ing the Motor,” No. 245. 
Joseph Dixon Crucible Co. 
Established in 1827 D N 
JERSEY CITY NEW JERSEY /aeVuam 


We Ship onApproval 
Prepay Freight, and allow 


30 Days Free Trial 


IT ONLY COSTS ONE 
CENT tolearn our unheard | 
of prices and marvelous 
guarantee on “ Brictson” 
Detachable ‘Treads. 

Let us show you how to 
save from 300% to 400% on 
your tire expenses. Write 
to-day for full particulars. 


The Brictson Mfg.Co. 
3633 Main Street 
BROOKINGS, S. D. 
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BAND INSTRUMENTS 


282 Pages. 788 Illustrations. 67 Color Plates. 2561 

y Articles described. Every Musical Instrument. Free 
) Trial. Superb Quality. Lowest Prices. Easy Pay- 

ments. Mention instrument you are interested in. 


THE RUDOLPH WURLITZER CO. 
124 E. 4th Ave., Cincinnati © 332 S. Wabash Ave., Chicage 
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PEERLESS TRUCKS 


Are Our Best Salesmen 
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in [ Dealers in all prominent cities 





The Peerless Motor Car Company, Quincy Ave. and East 93d St., Cleveland 


Makers also of Peerless Passenger Cars 
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It is the product of 
the Western Elec- 
tric Company—for more 
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THE FIRST STEP TOWARD HEALTH 


A thorough-going diagnosis is always the first and most essential 












This same company 
offers, in every piece of 











































































x XN A , step in health-building. The patient’s entire organism must be studied 
fanan electrical equipment bear- with the same care and precision that a master watchmaker inspects the 
ne} . . eqe mechanism of a costly timepiece. The Battle Creek Sanitarium System 
al ing its familiar trade mark, comprises as one of its basic features, the most complete and exact 
s of examination known to modern medical science. Each case 

rov: ° methods o ce. Ea 
the perfect workmanship, is passed along from one expert to another and the investigation is made 
: . so thorough-going that every defect and disorder is recognized and the 

id allow ts ; ; , 

T “al the high efficiency and cause determined. Chemists and Bacteriologists examine kidney and 
ini H te BLOOD TEST bowel excretions; other specialists study the heart, lungs, stomach and 
NE the remarkable reliability other vital internal organs by the aid of delicate diagnostic devices .. . 
sO 6“ Be ” a complete and accurate “inventory” of the whole body is made. Many 
unheard of the ll telephone, business and professional men have adopted the plan of visiting the 
urvelous upon which you depend Sanitarium every year especially for this thorough physical examination. 
rictson” } In addition to the special medical advantages, the Sanitarium offers 
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many unique opportunities to health seekers. The new and attractive 
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A free 
MEASURE OF A MAN, 
The Reason Why,” and 
rated Sanitarium 
ospectus will be mailed 


If your dealer cannot 
supply you, we will. 










Box 140 B 
THE SANITARIUM 






















BACTERIOLOGICAL rng Cor ons nd t tnlny 
EXAMINATION Battle Creek, Mich. 
WESTERN ELECTRIC COMPANY J . booklet, 


end the free 
Manufacturers of the 7.000.000 “Bell” Telephones THE MEASURE OF A 
EQUIPMENT FOR EVERY ELECTRICAL NEED 


Main Office: New York ( ty Branch Houses: All Principal Cities 
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HERE are always a few to 

criticize any effort—to question 

any movement— and for this 
reason it seems worth while to 
repeat simple facts regarding the 
co-operative Westfield Pure Food 
Campaign which was carefully out- 
lined in Colliier’s Weekly for Novem- 
ber 23rd, 1912:— 





First: The Board of Health of Westfield, 
Mass., of which Prof. Lewis B. Allyn serves 
as chemist, published in classified book form 
the names of food products analyzed in the 
Board’s food laboratory and found high in 
purity and nutrition— products that are hon- 
estly branded and honestly packed. 


This work has been carried on at West- 
field for ten years but was not generally 
known until Collier’s told of it editorially 
in the Fall of 1911. 


This classified list of food products is 
known as The Westfield Book of Pure 
Foods and is open to any honest maker of 
any honest product. Foods that conform 
with the Westfield standards of purity and 
nutrition will be steadily added to new edi- 
tions of the book as issued. 


But money will not buy admittance for 
any unworthy product, nor will any fee of 
any nature be asked or accepted, and no fee 
ever has been accepted, for this listing. 





Second: The manufacturers whose 
Mames appear below have joined with 
Collier’s Weekly in contributing toward 
the expense of this series of educational 
food bulletins that began with Collier’s last 
November and will continue through to 
the issue of November 15th, 1913. 


The object of this campaign is the na- 
tional distribution of The Westfield Book 
of Pure Foods. Competitors of the manu- 
facturers whose money pays for this dis- 
tribution are listed on an equal footing and 
share equally in the benefits of this effort 
without sharing in its financial burden. 


The contributing manufacturers believe 
in purity as a business policy and are 
broad-minded enough to bear their propor- 
tion of the cost of this movement, because 
they believe that high food standards will 
benefit all honest makers of honest foods. 
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Again we explain— 


To correct possible misunderstanding and to 
answer the ever active critic - 





», Fo 
%, 
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If the ultimate aim is selfish the method 
is obviously unselfish. 





This is the whole truth about the 
Westfield movement. It is repeated be- 
cause no such movement is without its 
detractors—sincere and otherwise. 


Food frauds and food fakers naturally 
oppose it—above-board and below. 


Doubting pessimists sneer instinctively 
and’ one or two sincere but slightly envious 
people who really stand for the principles 
which govern this effort, have tried to pick 
minor flaws, apparently because they have 
not taken pains to learn the facts or will 
not understand them. 


The following firms are the only con- 
tributors to the expense of this campaign 
and are but a few of the manufacturers 
whose products are listed in The West- 
field Book of Pure Foods which this cam- 
paign seeks to distribute: 


American Sugar Refining Co., New York. 
Baker Extract Co., Springfield, Mass. 

Baker Importing Co., New York. 

Beechnut Packing Co., Canajoharie, N. Y. 
Belle Mead Sweets, Trenton, N. J. 

Dr. E. F. Brush’s Kumyss, Mount Vernon, N. Y. 
Clicquot Club Co., Millis, Mass. 

Corn Products Refining Co., New York. 

John Duncan’s Sons, New York. 

The N. K. Fairbank Co., Chicago, III. 

F. A. Ferris & Co., New York. 

H, J. Heinz Co., Pittsburgh, Pa. 

Jones Dairy Farm, Fort Atkinson, Wis. 
Kellogg Toasted Corn Flake Co., Battle Creek, Mich. 
Chas. B. Knox Co., Johnstown, N. Y. 

Francis H. Leggett & Co., New York. 
Loose-Wiles Biscuit Co., Boston, Mass. 
Minute Tapioca Co., Orange, Mass. 

The Moxie Co., Boston, Mass. 

National Onion Salt Co., Chicago, III. 
Procter & Gamble Co., Cincinnati, Ohio. 
Rumford Chemical Works, Providence, R. I. 
Southern Cotton Oil Co., New York. 

Welch Grape Juice Co., Westfield, N. Y. 
Worcester Salt Co., New York. 


And 
P. F. Collier & Son, Inc. 


10 cents in silver will bring you The 
Westfield Book of Pure Foo“s.—Use the 
coupon below. 
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| You Won’t Have This 
Trouble if You Wear the 
Anti-Run Top 


IPSWICH 
HEMNIT 


No. 2305 stops all garter 
tear runs at the “Knit- 

”Hem. A snug, neat, 
seamless foot and leg. 
Loose, comfortable, 
elastictop. Re-enforced 
at all wearing points. 
Get them from your dealer 
in black, tan and white at 


25c a pair. If he cannot 
supply you write us. 






















No. 223 gauze lisle, 15c a pair 
with regular top. 

Look for the ‘‘Witch”’ 
on the toe and box, 
catalog. 


IPSWICH MILLS 
1 Bay’St. IPSWICH, MASS. 
1822 — 1913 


Many styles for men, 
women and children 
at 15c, 25c and 
50c a pair. 


label 
Send for 
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Delicacy—Deliciousness 


are inseparable terms when you attempt to 
describe Maple Flavor. Thetrue Maple Flavor, 
to be delicious, must be delicate. If you haven’t 
realized this important fact, perhaps you 


haven’t realized all that you should in using 


MAPLEINE 


(The Flavor de Luxe) 


If you’ve tried to make it better by using just 
callS for, you 


a little more than the 
have missed the best 
part of the Mapleine 
the delicate, elusive tang 
of the Maple sap. Maple- 
ine makes it, if you use 
it right. If it isn’t deli- 
cate, it isn’t delicious. 

Ifyou haven’t produced 
that delicious delicacy 
with your trial of Maple- 
ine, write us. We will be 
glad to explain why and 
to send you a sample of 
Mapleine-made syrup to 
demonstrate. 

Grocers tell Mapleine. 

2-0z. bottle 35¢,\inCanada 0c 


If not write Dept. E9 


Crescent Mfg. Co. 
Seattle, Washington 


Send 2c. stamp for 
Mapleine Cook Book. 


STUDY LAW 


AT HOME 
Become an LL.B. 


Only Law School of Its Kind in America 


ONLY recognized resident law school in the United 
States conferring Degree of Bachelor of Laws—LL. B 
—by correspondence. ONLY law school in U. 8. con- 
ducting standard resident school and giving same in- 
struction, by mail, ONLY law school giving over 
450 class-room lectures to its extension students. 
ONLY law school giving a full 8-year, Untversity 
Law Course, by mail, having an aetual faeulty of 
over 30 prominent lawyers, (3 of whom are Assist- 
ant United States’ Attorneys) in aetive practice. 
ONLY law school in existence giving Complete Course in 
Oratory and Public Speaking, in conjunction with its law 
course, We guarantee to prepare our students to pass 
bar examinations. School highly endorsed and rec- 
ommended by Gov. Officials, Business Men, Noted 
Lawyers and Students. Send today for Large Mlus- 
trated Prospectus. Special courses for Business Men, 


HAMILTON COLLEGE OF LAW, 901 Elisworth Bldg. Chicago, Ill. 


Quiote Go-Pasket, — 


Fulfills all the requirement 


recipe 










































Speen thre ae |g ets r ree taxed 
instantly Permits you to take baby every- 
where—on cars, trains or sinvatovecerithe 
out lifting child out Endorsed by physi- 
cians. Get the Oriolemavoid imitations 
If not at ir dealer's, write us for 


catalogue end trial offer 


THE WITHROW MFG. CO. 
2801 Spring Grove Ave., Cincinnati, O. 





THE 


KEWANE 


SYSTEM OF 


WATER SUPPLY 


SEND FOR CATALOC Pp 
KEWANEE WATER SUPPLY CO. 





POWER 
NEW YORK CiTY KEWANEE . 110. CHICACO 
“WHY ” 

IAMA 
and other Unitarian Literature will be SENT FREE a 
Plication toc ASSOCIATE DEPT 25 Beacon Boston, Ma 
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The Pigtail 


(Continued from page 26) 


we went out, passing down to the break- 
water and boarding the waiting launch. 
With her crew of three, the party num- 
bered seven that swung out into the 
Pool, and clearing the pier, drew in 
again and hugged the murky shore. 

The night had been clear enough hith- 
erto, but now came scudding rain banks 
to curtain the crescent moon, and anon, 
to unveil her again and show the muddy 
swirls about us. The view was not ex- 
tensive from the launch. Sometimes a 
deepening of the near shadows would tell 
of a moored barge, or lights high above 
our heads mark the deck of a large 
vessel. In the floods of moonlight gaunt 
shapes towered above; in the ensuing 
darkness only the oily glitter of the tide 
occupied the foreground of the night 
piece. 


HE Surrey shore was a broken wall 

of blackness patched with lights about 
which moved hazy suggestions of human 
activity. The bank we were following 
offered a prospect even more gloomy: a 
dense, dark mass, amid which, sometimes, 
mysterious half tones told of a dock gate, 
or sudden high lights leaped flaring to 
the eye. 

Then, out of the mystery ahead, a green 
light grew and crept down upon us. A 
giant shape loomed up and frowned 
crushingly upon the little craft. A blaze 
of light, the jangle of a bell, and it was 
past. We were dancing in the wash of 
one of the Scotch steamers, and the murk 
had fallen again. 

Discords of remote activity rose above 
the more intimate throbbing of our 
screw, and we seemed a pygmy company 
floating past the workshops of Brobding- 
nagian toilers. The chill of the near 
water communicated itself to me, and I 
felt the protection of my shabby garments 
inadequate against it. 

Far over on the Surrey shore a blue 
light—vaporous, mysterious—flicked trans- 
lucent tongues against the night’s curtain. 
It was a weird, elusive flame, leaping, 
wavering, changing from blue to a yellow 
violet—rising—falling. 

“Only a gas works!” came Smith’s voice, 
and I knew that he too had been watch- 
ing those elfin fires; “but it always re- 
minds me of a Mexican teocalli, and the 
altar of sacrifice!” 

The simile was apt, but gruesome. I 
thought of Dr. Fu-Manchu and_ the 
severed fingers, and could not repress a 
shudder. 

“On your left, 
Not where the 
next to the dark, 
Yan's!” 

It was Inspector Ryman speaking. 
“Drop us somewhere handy, then,” re- 


past the wooden pier! 
lamp is—beyond that; 
square building—Shen- 


plied Smith, “and lie close in with your 
ears wide open. We may have to fun 
for it, so don’t go far away!” 


From the tone of his voice I knew that 


the night mystery of the Thames had 
claimed at least one other victim. 

“Dead slow!” came Ryman’s_ order. 
“We'll put into the stone stairs.” 

SEEMINGLY drunken voice was 


droning from a neighboring alley- 
way as Smith lurched in bulking fashion 
to the door of a little shop above which, 
crudely painted, were the words: 
SHEN-YAN BARBER 

I shuffled along behind him, 
time to note the box of studs, 
shaving tackle, and rolls of 


and had 
German 
twist which 


lay .untidily in the window ere Smith 
kicked the door open, clattered down 
three wooden steps, and pulled himself 


up with a_ jerk, arm for 


support. 


seizing my 


We stood in a bare and very dirty 
room, which could only claim kinship 
with a civilized shaving saloon by virtue 


of the grimy towel thrown across the back 


of the solitary chair. A Yiddish the 
atrical bill of some kind, illustrated, 
adorned one of the walls, and another 
bill, in what may have been Chinese, com- 
pleted the decorations. From behind a 


curtain heavily brocaded with filth a little 
Chinaman appeared, dressed in a loose 
smock, black trousers and_ thick-soled 
slippers, and advancing, shook his head 
vigorously 
“No shavee 
simial fashion, squinting 
other of us with his 
Too late! Shuttee 
“Don’t you come 
roared Smith in a voice of 
and shook an 


chattered, 
to the 
eyes. 


no shavee!” he 


from one 
twinkling 
shop !” 

none of it wi’ me!” 
amazing gruff- 
artificially 


dirtied fist 


ness, 






























Riverside Drive, Elkhart, Ind, 


Elkhart’s Experience with Tarvia 


Preserves Roads 








Prevents Dust 





HEN ordinary macadam is laid on a bou- 

levard where there is considerable automo- 

bile traffic, the macadam will last about a 
year; sometimes it will go to pieces in less time 
than that. At any rate, its life under such condi- 
tions is never long, because plain macadam lacks 
sufficient cohesiveness to enable it to resist the 
thrust of automobile driving wheels. 


Tarvia is a dense, tough, waterproof, viscid tar 
product which can be incorporated into the mac- 
adam during construction so as to form a matrix 
for the stone. In this construction the stone does 
not ravel or loosen; it is held to its work despite 
automobile traffic. The road remains smooth, firm 
and dustless for years. 


There are three kinds of Tarvia 


surface work and Tarvia B for dust suppression and road preservation. 
Tarvia B is applied cold, 


BARRETT MANUFACTURING COMPANY 


and viscid and require heat for application. 


Boston 
Pittsburgh 


New York Chicago Philadelphia 
Cincinnati Minneapolis 


THE PATERSON MFG. CO., Ltd.: — Montreal 


Toronto 





“NH 


Tarvia X for road and pavement construction, Tarvia A for 


St. Louis 

















A typical boulevard built in this fashion is 
Riverside Drive, Elkhart, Ind., which was con- 
structed in 1909 and 1910, using 24¢ gallons of 
Tarvia X per square yard. The foad complete 
cost $1.06 per square yard and proved a great 
success. 

Mr. Amandus M, Smith, City Engineer of Elk- 
hart, wrote on October 1, 1912: 

“To-day the road is as good as when 
constructed. We feel proud of this 
boulevard, as it proved most satisfac- 
tory, and have received the finest com- 
pliments on this splendid drive.” 

Our experts are ready to show any city or town 
how to get the same results. 


The first two are very dense 
Booklets free on request. 








Kansas City Cleveland 
Seattle Corey, Ala. 
Vancouver St. John, N. B. 


Winnipeg Halifax, N. 5. 
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ou cant loosen 
these handles 


Look for the name 
“YANKEE” 
—branded on the tool 
—when you buy a 
screw-driver for any 
purpose and whether 
a Ratchet, Spiral or 
Plain Screw - driver. 


YANKEE’ TOOLS 
nake Better Mechanics 


These newly-designed 
“YANKEE” Plain screw-drivers 
are of the same unsurpassable 
material and workmanship as the 
other famous “YANKEE” drill- 
ing and screw-driving tools. 
Perfectly balanced. Strong and 
durable—with blade and handle 
“Yankee” - fastened and un- 
looseable under any use or even 
abuse. 

No. 90 Standard Style, in 14 sizes: 

2" to 30° blades. 

No. 95 Cabinet Sri | in 11 sizes: 

234" to 1534" 

Your dealer can AOE you 

«¢ Yankee’ Tool Book’’ (free) for me- 
chanics and householders, Illnstrates and 
describes all of the many ingenious 
‘*Yankee’’ Tools. 

North Bros. Mfg. Co. 
Philadelphia 











GARTERS 


No metal 


can touch you 
"THERE isa big 
difference in 
men’s garters. 
They may look 
alike, but they 
don’t feel and 
wear alike. 





if ‘o\ 


PARIS GARTERS have introduced 
all the best things in men’s garters 


Wear Paris Garters 


A. Stein & Company, Makers 
Chicago and New York 








at 
Home 


No special room 
needed. For $l or 
more down (de- 
pending on size and 
style) ,aandasmallamount 
monthly, you can have 
your own Table. Balls, 
cues, etc., free. Sizes up 
to 44g x9 ft. (standard). 


BURROWES 


Billiard and Pool Table 


FREE TRIAL—NO RED TAPE.—0On receipt of 


first installment we will ship Table. Play on ‘it one 





week. If unsatisfactory return it, and on its receipt 
we will refund your deposit. This insures you a 
free trial. Write today for illustrated catalog giving 


prices, terms, etc. 


E. T. BURROWES CO., 421 Center St., Portland, Me. 














Remoh Gems 


. Marvelous 


Look and Wear 
Like Diamonds 

Not Imitation 
—the greatest triumph of the electric 
furnace, Will cnt glass—stands filing, fire and acid 
tests like a diamond—cuaranteed to contain no glass, 
Remoh Gems have no paste, foil or backing—their 
brilliancy is guaranteed forever. One-thirtieth the 
cost of a diamond. These remarkable gems are set 


only in 14 Karat Solid Gold Mountings 
Sent On Approval Anywhere in U.S. Your money 
cheerfully refunded if not perfectly satisfactory 
Write for our 4-color De Luxe Jewel 
Book—yo 
Remoh Jewelry Co. 
638 Washington Ave.. St. Louis, Mo. 





urs for the asking 








Are You 
jad Cctelelvercane 


Installa New 
Heating 
System? 


ET us mail you our 
book. It tells many interest- 
ing and money-saving facts 

about Hot Water heating that you 
ought to know. The 


ONEY WELL 
SYSTEM 


of hot water heating when used in 
connection with azy make of boiler 
or radiators, means 

—because the circula- 


Quicker Heat tion of water is greatly 


increased by an ingenious method of piping. 
The heat is quickly carried 


To All Rooms —no matter how far re- 


moved from the boiler, 

and regardless of outside weather conditions. 
The Honeywell System 

because the water is heated 


Saves Coal much qnicker—the rooms 
are all kept automatically at the desired tem 
perature. 

W because it relieves you of 
Saves or fussing with dz am pers and 


a + pny running upstairs and down, 
“take care of the fire. 


illustrated 





Let us send you all the facts 


Lee Cost so you can judge for yourself 
how desirable the Honeywell System will 
prove in your home. 


Tells, in plain language, all 


Book FREE the Honeywell advantages 


in work, time and money saved. Mail a 
postal request now. Address 


Honeywell Heating Specialty Co., 
131 Main St., Wabash, Indiana 

















® Honeywell Heating Specialty Co., 


; 131 Main St., Wabash, Indiana 

; Please send free illustrated catalog. 
ESSER Se ny ee De oere Se ee 
i SS cécecdeesosesecnseetéseeciccoes balteeewe 
8 

& 

. 

o 





ABSLAC 


Face Powper 
WINTER WINDS 


with their chilling, marring, roughening breat! 
leave no trace on the fair face guarded by 
ABLACHE. It preserves a 
fine complexion, restores one 
that has faded. Invisible, 
adherent, delicately fra- 
grant. Always a delight 
to women of refinement. 





Refuse Substitutes 
They may be dangerous. 
Flesh, White, PinkorCream 
c, a box of druggists or 
by mail. Over two million 
xes sold annually. Send 
10 cents for a sample box. 


BEN. LEVY CO.. 
French Perfumers, Dept. 24, 
125 Kingston 8t., Boston, Mass. 
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ood memory is absolutely essential to i 
success, for memory is power. Be success- 
ful— Stop Forgetting! ! 
The Dickson Method of Memory Training | 
makes you “Forget Proof,’’ develops will, } 
self-confidence, quick thought, ready speech, 
seen for free book *‘How to Remember’”’ 

aces, names, studies, also how to secure 
mt FREE,my$ >) DeLuxe book, **How to Speakin Public.’’ 


Fe} Dickson Memory School 77) Auditorium Bldg. Chicago 




























Orinte LANGUAGES 
Original 
Phono- CERMAN—FRENCH—ENGLISH 
graphic ITALIAN—SPANISH 
Method” P guage arned 
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I 
CORTINA AC (DENY 
ORL ANG UAGES: 
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Leading Law 
School in Cor- 
respondence 
Instruction 





The Greatest Correspondence Law School in the World 
Chieago Correspondence School of Law 


505 Reaper Block, Chicago 


ag 56 BREEDS $1500 Missi sug 























( Continued 


under the Chinaman’s nose. “Get inside 
and gimme an’ my mate a couple o’ pipes! 
Smokee ‘pipe, you yellow scum—savvy: 

My friend bent forward and glared in- 
to the other’s eyes with a vindictiveness 
that amazed me, unfamiliar as I was with 
this form of gentle persuasion. 

“Kop ‘old o’ that!” he said, and thrust 
a coin into the Chinaman’s yellow paw 
“Keep me waitin’ an’ I'll pull the dam’ 
mee. down, Charlie! You can lay to it!” 

No hab got pipee—” began the other 

Smith raised his fist, and Yan capitu- 
lated. 

“Allee lightee!’ 
loom. 


fie s aid. 
You come see see. 


“Full up—no 


H* dived behind the dirty curtain, 
Smith and I following, and ran up a 
dzrk stair. The next moment | found my 
self in an atmosphere which fairly got me 
by the throat. It was all but unbreathable, 
being loaded with opium fumes. Never 
before had I experienced anything like it. 
Every breath was an agony. A tin oil 
lamp on a box in the middle of the floor 
dimly illuminated the horrible place, about 
the walls of which ten or twelve bunks 
were ranged and all of them occupied 
Most of the occupants were lying motion- 
less, 


but one or two were squatting in 
their bunks noisily sucking at the little 
metal pipes. These had not yet attained 


to the opium smoker's Nirvana. 

“No loom—samee tella you,” said Shen 
Yan, complacently testing Smith's shilling 
with his yellow, decayed teeth. 

Smith walked to a corner and dropped, 
cross-legged, on the floor, pulling me 
down with him. 


“Two pipe quick!’ he said. “Plenty 
room! Two piecee pipe—or plenty heap 
trouble !” 

\ dreary voice from one of the bunks 
came 

“Give "im a pipe, Charlie, curse yer! an’ 


stop ‘is palaver!” 


Yan performed a curious little 
rather of the back than of the shoulders, 
and shuffled to the box which bore the 
smoky lamp. Holding a needle in the 
flame, he dipped it, when red hot, into 
an old cocoa tin and withdrew it with a 
bead of opium adhering to the end. Slowly 
roasting this over the lamp, he dropped 


shrug, 


it into the bowl of the metal pipe which 
he held ready, bie it burned with a 
spirituous, blue flame. 

“Pass it over!” said Smith huskily, and 
rose on his knees with the assumed eager- 
ness of a slave to the drug. 


Yan handed him the pipe, which he 





promptly put to his lips, and prepared 
another for me. 
| “Whatever you do, don't inhale any!” 


came Smith’s whispered injunction 


ie was with a sense of nausea greater 
even than that occasioned by the dis 


gusting atmosphere of the den that | took 


| the pipe and pretended to smoke it. Tak 
ing my cue from my friend, I allowed my 
head gradually to sink lower and lower, 
until, within a few minutes, [| sprawled 
sideways on the floor, Smith lying close 
beside me 
‘The ship’s sinkin’,” droned a_ voice 
from one of the bunks. “Look at the 
rats.” 
Yan had noiselessly withdrawn and | 
Mi | experienced a curious sense of isolation 
from my fellows—from the whole of the 
Western world. My throat was parched 
with the fumes; my head ached. The 
vicious atmosphere seemed contaminating 
I was as one dropped 





Smith began to 


“We have carried it through 


you have observed it. 


just behind you, half concealed by a 


fully so far.” he said “Tl don’t know if 
but there is a stair 


ragged curtain. We are near that and 
well in the dark. I have seen nothing 
suspicious so far rr nothing much But 
if there was anything going forward it 
would no doubt be delayed until we new 
arrivals were well doped sh! 

He pressed my arm to emphasize the 
warning. Through my half-closed eyes | 
perceived shadowy form near the cur 
tain to which he had referred. I lay 
like a log, but my muscles were tensed 
nervously 

The sl idow mater lized the f 1! 
moved forward into the m 
( lithe ement 


The Clue of the Pigtail 


Srom page 29 


Che smoky lamp in the middle of the 
place afforded scant illumination, serving 
ouly to indicate sprawling shapes—here 
an extended hand, brown or yellow—there 
a sketchy, corpselike face; while from 
all about rose obscene sighings and mur- 
murings in far-away voices—an uncanny, 
animal chorus. It was like a glimpse of 


the Inferno seen by some Chinese Dante. 
But so close to us stood the newcomer 
that I was able to make out a ghastly, 


parchment face, with small oblique eyes, 
and a misshapen head crowned with a 


coiled pigtail, surmounting a__ slight, 
hunched body. There was something un- 
natural, inhuman, about that masklike 


face, and something repulsive in the bent 
shape and the long, yellow hands clasped 
one upon the other. 

Fu-Manchu, from Smith’s account, in 
no way resembled this crouching appari- 


tion with the death’s head countenance 
and lithe movements; but an instinct of 
some kind told me that we were on the 
right scent—that this was one of the 
doctor’s servants. How I came to that 
conclusion I cannot explain; but with no 


doubt in my mind that this was a member 
of the formidable murder group, 
watched the yellow man creep nearer— 
nearer—silently—bent, and peering 

He was watching us 

Of another circumstance I became 
aware—and a disquieting circumstance. 
Chere were fewer murmurings and sigh- 
ings from the surrounding bunks. The 
presence of the crouching figure had 
created a sudden semisilence in the den, 
which could only mean that some of the 
supposed opium smokers had merely 
feigned coma and the approach of coma. 

Nayland Smith lay like a dead man, 
and, trusting to the darkness, I too lay 
prone and still, and watched the evil face 
bending lower and lower—until it came 
within a few inches of my own. I com- 
pletely closed my 


bo ‘ATE fingers touched my right 
soo Divining what was coming, I 
rolled my eyes up as the lid was adroitly 
lifted and lowered again. The man moved 
away. 
| had 

anew the 
| fancied 


cyes. 


\nd noting 
a hush in which 
ears listened—I 
moment I realized 
place watched back 


saved the situation! 
hush about me 
many pairs of 
was glad. For just a 
fully how, with the 
and front, we yet were cut off—were in 
the hands of Far Easterns, to some ex- 
tent in the power of members of that 
most inscrutably mysterious race, the 
Chinese 

“Good!” whispered Smith at my 
“T don’t think I could have done it! He 





took me on trust after that! My God! 
what an awful face Petrie, it’s the 
hunchback of Cadby’s notes! Ah! I 
thought so! Do you see that!” 

[ turned my eyes round as far as was 
possible \ man had scrambled down 
from one of the bunks and was following 
the bent figure across the room! 

They passed around us quietly, the little 
yellow man leading with his curious, 
lithe gait, and the other, an impassive 
Chinaman, following The curtain was 
raised, and | heard their footsteps reced- 
ing on the stairs. 

‘Don't stir!” whispered Petrie 

\n intense excitement was clearly upon 
him, and he communicated it to me. 
Who was the occupant of the room 

hove? 

Footsteps on the stair, and the China- 
man reappeared, recrossed the floor and 
passed out The little, bent man went 

ver to another bunk—this time leading 
up the stair one who looked Ik i lasear 

Did e his right whis 
pered Smit \ dacoit! 7 come | 
here to report and to take orders! Petrie! | 
Dr. Fu-Manchu is up there! 

Wh all we do?’ tl 

Wait hen we must try t ush the 
tairs! It would be futile to bring in the 
volice rst H s sure to have some 
ther exit I will give the word while 
the little yellow devil is down here You 
are nearer and will have to g rst, but 
f the hunchback follow I can then deal 
with hin | shall be directl t your 
elbe 

(ou \ pered coll ( ipted 
by the return of the « tw ecrossed 
the room he China n | ne and 
mmediately t k | dep. r \ third 
T I hom Smitl ent ( \lalay 

scended the n eT 1 t t | cended 

nd wet ut al | h 

li _ imy ] etermine 
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miles away. 


He points his instrument at 
any spot in the heavens, and his 
sight goes rushing through 
space to discover and inspect 
a star hitherto unknown 
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The Pigtail 


(Continued from page 30 


followed. 
usher crossed to 
the outer door 

“Up you go, Petrie!” cried Smith—for 
further delay was dangerous and further 
dissimulation useless. 

I leaped to my feet. Snatching my re- 
volver from the pocket of the 
jacket I wore, I bounded to the stair and 
wer* blundering up in complete darkness. 
A. chorus of brutish cries clamored from 
bclind, with a muffled scream rising 
adm ve them all; but Nayland Smith was 
“Icce behind as I raced along a covered 
gangway, in purer air, and at my heels 
when I crashed open a door at the end 
and almost fell into the room beyond. 


Then, as the softly 
a bunk on the 


moving 
right of 


HAT I saw was merely a dirty table, 


lamp swung by a brass chain above, and 
a man sitting behind the table. But from 
the moment that my gaze rested upon the 
one who sat there, I think if the place 
had been an. Aladdin’s palace I should 
have had no eyes for any of its wonders. 

He wore a plain yellow robe, of a hue 
almost identical with that of his smooth, 
hairless countenance. His hands were 
large, long, and bony, and he held them 
knuckles upward 
chin upon their thinness. 
high brow, 
colored hair. 

Of his face, as it looked out at me over 
the dirty table, | despair of writing con- 
vincingly. It was that of an archangel 
of evil; and it was wholly dominated by 
| the most uncanny eyes that ever reflected 
a human soul; for they were narrow and 
long, very slightly oblique—and of a 
brilliant green! But their unique horror 
lay in a certain filminess (it made me 
think of the membrana nictitans in a 
bird) which, obscuring them as I[ threw 
wide the door, seemed to lift as I actually 
passed the threshold, revealing the eyes 
in all their brilliant viridescence. 

I know that I stopped dead, one foot 
| within the room, for the malignant force 
} of the man was something surpassing my 
experience. He was surprised by this 
sudden intrusion—yes; but no trace of 
fear showed upon that wonderful face— 
only a sort of pitying contempt. And, as 
I paused, he rose slowly to his feet, never 
removing r his gaze from mine 

"ete Pe Manchu!” cried 
my shoulder, in a voice that 
a scream. “Jt’s Fu-Manchu! 
Shoot him dead if ‘ 

Che conclusion of that sentence I never 
| heard. 

Dr. Fu-Manchu reached 
the table—and the floor 
under me! 

One last 
green eyes, and with 
ible to repress I dropped—dropped— 
dropped ... and plunged into icy water, 
which closed over my head 

Vaguely, I had seen a spurt of flame— 
had heard another cry following upon my 
own—a booming sound (the trap)—the 
flat note of whistle. But when 
[ rose to the impenetrable dark- 
ness enveloped me, I was spitting filthy, 
oily liquid from my mouth, and fighting 
down the black terror that had me by 
the throat; terror of the darkness about 
me, of the unknown depths beneath me, 
of the pit into which I was cast amid 
| stifling stenches and the lapping of tidal 


He had a great, 
crowned with sparse, neutral- 





Smith, over 
almost was 
Cover him! 


beside 
from 


down 
slipped 


glimpse I had of the fixed, 
a scream | was un- 


a police 


surtace, 


when, mustering all my presence of mind 
ind all my failing courage, I recognized 
that I had better employment for my 
energies, and began to swim straight 
ihead, desperately determined to face all 
the horrors of this place 
die | must 

\ drop of liquid fire fell through the 
darkness and hissed into the water beside 
me ! 


to die hard if 


FELT that, despite my 
was going mad 
\nother hery drop—and another! 
[ touched a rotting wooden post and 
limy timbers. | had reached one bound 


resolution, | 





| lificulty in my heavy garments, I vee 
y head back and rz al sed my eyes 

} i, and no more drops 

uuld fall; but it was merely a question 


Rs SP SS 


» more drops fe 


rough | 


with some odds and ends upon it of | 
which I was too excited to take note, an oil | 


and rested his pointed | 


| water 

| “Smith!” I cried “Help! Help!” 
My voice seemed to beat back upon | 

me, yet I] was about to cry out again, 


of my watery prison. More fire fell 
from above, and the scream of hysteria | 
uivered, unuttered, in my throat 

Keeping myself afloat with increasing 
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Such requests come to every live man, 
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The Pigtail 


(Continued from page 32) 


For it 
was beginning to emit a dull, red glow. 
The room above me was in flames! 
It was drops of burning oil from the 
lamp, finding passage through the cracks 
in the crazy flooring, which had fallen 


of time for the floor to collapse. 


had 


about me—for the death trap 
closed, | suppose mechanically. 


M* saturated garments were dragging 
me down, and now I could hear the 
flames hungrily eating into the ancient 
rottenness overhead. Shortly that caldron 
would be loosed upon my head. The 
glow of the flames grew brighter .. . and 
showed me the half-rotten piles uphold- 
ing the building, showed me the tidal 
mark upon the = slime-coated walls— 
showed me that there was no escape! 

By some subterranean duct the foul 
place was fed from the Thames. By that 
duct, with the outgoing tide, my body 
would pass, in the wake of Mason, Cadby, 
and many another victim! 

Rusty iron rungs were affixed to one 
of the walls communicating with a trap— 
but the bottom three were missing! 

Brighter and brighter grew the awe- 
some light—the light of what should be 


re- 


my funeral pyre—reddening the oily 
water and adding a new dread to the 
whispering, clammy horror of the pit. 


But something it showed me... a pro- 
jecting beam a few feet above the water 


. and directly below the iron ladder! | 


“Merciful Heaven!” I breathed. “Have 
I the strength?” 

A desire for laughter claimed me with 
sudden, all but irresistible force. I knew 
what it portended and fought it down— 
grimly, sternly. 

My garments weighed upon me like a 
suit of mail; with my chest aching dully, 
my veins throbbing to bursting, I forced 
tired muscles to work, and, every stroke 
an agony, approached the beam. Nearer 
I swam...nearer. Its shadow fell 
black upon the water, which now had all 
the seeming of a pool of blood. Con- 
fused sounds—a remote uproar—came to 
my ears. I was nearly spent ...I1 was 
in the shadow of the beam! If I could 
throw up one arm.... 


\ shrill scream sounded far above me! | 
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ITH increasing emphasis we repeat — 
The Underfeed Cuts Coal Bills 14 to % 

The Underfeed Cuts Coal Bills 4 to 7% 
The Underfeed Cuts Coal Bills 1/4, to 2 


CUT Your 












Thousands of users so testify. 


THE 
PECK 


The Underfeed Book, sent free 
upon request, describes clearly and 
interestingly the Underfeed way of 
burning coal and the four big savings 
resulting therefrom. It explains 
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—how cheaper grades of hard or soft coal— 
slack, pea or buckwheat sizes—-are fed 
from below and, like a candle, burn per- 
fectly from the top down, leaving but few 
fine ashes ; 


wir 


—how smoke and gases, instead of going to 





waste up the chimney, pass up into the 
fire and are consumed, producing useful 
heat ; 


—how the heating surfaces of the Under- 
feed are automatically kept free from 
soot, the fire-glow playing upon clean 
metal—responsive to heat; whereas in 
other heaters, the “‘fire-shine”’ is upon 
heating surfaces deadened with an ever- 
present coat of soot; 





















—how live coals are continually kept in 
close contact with 
the heating surface of 
the Underfeed instead 
of being blanketed 
with fresh coal; and 
how this heating sur- 
face represents the 
greater part of the 
Underfeed’s fire pot 
and dome, whereas in 
top feeds livecoals are 
in direct contact 
with but a narrow 
belt around the 
heater’s fire pot. 


aia | or @ 








“Petrie! Petrie!” (That voice must | 
be Smith’s!) “Don’t touch the beam! 
or God's sake don’t touch the beam! 


Keep afloat another few seconds and | 
can get to you!” 

\nother few 
sible ? 

[I managed to turn, to raise my throb- 
bing head; and I saw the strangest sight 
which that night yet had offered. 

Nayland Smith stood upon the lowest 
iron rung... supported by the hideous, 
crook-backed Chinaman, who stood upon 
the rung above! 

“T can’t reach him!” 

It was as Smith hissed the words des- 
pairingly that I looked up—and saw the 
Chinaman snatch at his coiled pigtail and 
pull it off! With it came the wig to 
which it was attached; and the ghastly 
yellow mask, deprived of its fastenings, 
fell from position! 

“Here! Here! Be quick! Oh! be quick! 
You can lower this to him! Be quick! 
Be quick!’ 

A cloud of hair came falling about the 
slim shoulders as the speaker bent to 


seconds! Was that pos- 


| pass this strange life line to Smith; and 





I think it was my wonder at knowing her 
for the girl whom that day I had sur- 
prised in Cadby’s rooms which saved my 
life 


k' MR TI not only kept afloat, but kept 
my gaze upturned to that beautiful, 
flushed face, and my eyes fixed upon hers 


which were wild with fear... for 
me! 

Smith, by some contortion, got the 
false queue into my grasp, and I, with | 
the strength of desperation, by that | 


means seized hold upon the lowest rung 
With my friend’s arm around me, | 
realized that exhaustion was even nearer 


than I had supposed. My last distinct 


| memory is of the bursting of the floor 


ja 


bove and the big burning joist hissing 
into the pool beneath us Its fiery pas 
sage, striated with light, disclosed two 
sword blades, riveted, edges up, along the 
top of the beam which I had striven to 

r¢ ich 
Phe evered fingers—’ | said: and 

ne 
How Smith got me through the trap 
do not know—nor how we made our 


and flames of 
opened upon. My 


through the smoke 


Ww passage it 




















CUT %ur 


OUR FREE BOOK PROVES IT 


HE UNDERFEED has solved the great problem 

of efficiency, as well as economy, in heating. 
Ample, clean, even heat is pro- 
duced with least attention in feeding and regulating—true of both 
Warm Air Furnaces and Steam or Hot Water Boilers. 


Williamson 
Underfeed borers 
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All of these advantages, exclusively 
possessed by the Underfeed, are ex- 
plained clearly and truthfully in the 
Underfeed Book. ‘The fac-simile tes- 
timonials of many responsible users 
will remove all doubt as to the prac- 
ticability of the Underfeed as an 
always dependable producer of heat, 
as well as to its wonderful money- 
saving features. For example: 


FURNACE AND BOILER RECORDS 


M. K. Hefling, Mercer, Pa., writes:— 
“With my Underfeed FURNACE, 
my annualcoal bill the [mee six years 
averaged $17.48 for heating eight 
rooms and bath. No furnace built will 
beat that record.” 

D. C. Goodyear, Morenci, Mich., 
writes: —“My Underfeed BOILER 
has done all you claimed for it. My 
coal bill in 1911, for house of eight 
rooms, was $22; in 1912, $25.” 


Write for FREE Book—Warm Air Furnace 
or Steam or Hot Water Boiler; how to ob- 
tain free heating plans and estimate of cost. 


The Peck-Williamson Co. 


328 West Fifth Street, Cincinnati, O. 


Send UNDERFEED Furnace Book.. 


Boiler Book........... 
[Indicate by X Book you desire] 








Name 
Address 





Name of my dealet..............ceccssecesereses eccese 
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Ail the service of a common rubber with 
none of its disadvantages. Eversticks 
stay on when you need them but they’re 
easy to fake off and put on. 
Comfortable and dressy. 


1/ all good 
Shoe Stores 










United States 
Rubber Company 
New York 














greatly improved by its use. 


4 Always use HINDS 


Relieves at once, quickly heals, makes clear, velvety skin. 
Soothes infants’ skin troubles. 


HONEY AND A 
\Lmoxsp”” CREAM os 

‘ ‘ 

Complexions are ¥ | 
Men who shave [E9) 































(Fines ell 
hye prefer it.—Is not greasy; cannot grow hair; absolutely harmless. At all dealers. af 
ih In bottles 50c., Cold Cieam 25c. Write for Free Sample Bottle and Tube. ae 
LN neéll A. S. HINDS, 12 West Street. Portland, Maine. _ a, 
Wi 20 __A. S. HINDS, 12 West Street. Portland, M J 
F eal 
1, 2, 3 and 4 CYLINDER | _ « 2-CYCLE 5 to 55 H. P. 
Tr Pr With the Vim, motor boating Is an ex 
boat owner s fa ating, } sport 
Oxt 1 4 + always pick 
1 I Vim. I ands now in use, 8 or 
‘ i Read 7 4 s why in 


! Fact ‘ . 
1603 Water St., Sandusky, Ohio 
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Collier’s National Directory 


For MOTORISTS 


Paint Your Car Yourself. We Publish A Big 
35 page booklet, “The Car Beautiful,’ which tells how to 
paint your car yourself, enamel your brass lamps, turn brass 
to silver, refinish your leather or mohair tops at small ex- 
pense at home. This book is worth no small sum to every 
motorist, but we send it free. Write for it today. Dept. C. 
Arsenal Varnish Co., Rock Island, II}. 


1913 Cadi!lac Power Tire Pump. ~ Metal Piston 
with piston rings. Drop forged Crank. Aluminum Case, 
Built like a motor. Write for description. Troy Auto 
Specialty Co. . Troy, N. 


Instant Auto Clinch Patch Outfit. Instead Of 
putting in a new inner tube, instantly repair the puncture 
and go on your Way It's easy with the Instant Auto 
Clinch Patch Outfit. Costs only $2.50 and will repair ten 
punctures. Small patches perfectly seal punctures up to 
half inch; large patches up to an inch. Patches are made 
of specially prepared vulcanizing rubber. One on the in- 
side of the tube and one on the out are firmly clinched to- 
gether to make an absolutely air-tight repair. Done easily 
and quickly. The running heat of the tire does the vul- 
canizing. To show the outfit is to sell it. Good profit. 
Wrie for terms. Utility Home & Auto Supply Co., 
Western Springs, Ill. 


REAL ESTATE 


A Little Farm In A Co-Operative Community 
will get vou “back to the land” and assure a living. Norent 
and raisinga little more than you eat soon solve the problem. 
There are a number of such colonies along the Santa Fe. 
For information address, C. L. Seagraves, Gen.Colonization 
Agent, A., T. & S. F. Ry., 1831 Railway Exchange, Chicago. 


A One Time Opportunity. Will Sell At Once 
the famons ** Esmeralda ” Fruit Ranch in-the fertile Rio 
Grande Valley of New Mexico. Healthiest climate in the 
world. 170acres, producing finest grapes and a):ples. Fine 
grazing, alfa'fa, truck and gene ral farming land. Per- 
manent water rights. Good well water. Seven room mod- 
ern house, barns and complete orchard equipment. Name 
“Esmeralda” is copyrighted. Location best sh pping point 
in New Mexico. Write for full particulars. Charles S. 
Beardsley, AB S. Ww rabash Avenue, Chicago, Ilinois. 


Ceo $0 South “And Prosper—The Greatest Opportu- 
nities in America are offered by Southeastern ates. 
Fortunes are made from truck, fruit, poultry, ‘aan 
dairying and general farming. Land vaiues lowest in 
America. Climatic and living conditions ideal. Farm 
lists, the ‘“‘Southern Field’’ magazine and all facts free 
M. V. Richards,Land and Industrial Agent, Southern Rail- 
way, Room 16, Washington, D. C. 


CALIFORNIA 

Free Literature Will Be Sent To Any One In- 
terested in the wonderful Sacramento Valley, the richest 
valley in the world. Unlimited opportunities; thousands 
of acres available at right prices. The place for the man 
wanting a home in the finest climate on eaith. Write 
to a public organization that gives reliable information 
Sacramento Valley Development Association, 0) 2nd 
Street, Sacramento, California. 


VIRGINIA 

Choice Virginia Farms Along The C. & O. Ry. 
As low as $15.00 per acre. Abundant rainfall, rich soil, 
mild winters, nearby Eastern markets. Write today for 
illustrated booklet ‘“‘Country Life in Virginia,”’ and low 
excursion rates. Address K. T. Crawley, Indus. Axgt., 


























C. & O. Ry., Room 100%, Richmond, Va. 
Virgin Fertile Farm Lands $15.00 Per Acre 
and up. Easy payments. Our beautiful illustrated maga- 


zine, one year free, if you will send names of two friends who 
are interested in Virginia. F LaBaume, Agr'l Agent 
Norfolk & Western Ry. Bidg., Room 71, Roanoke, Va 


Die MAKING and METAL STAMPING 
We Are Equipped To Make Dies And Meal 


stampings of all kinds. If you have a new patent and 
want the dies and goods made we can make them. \<« 
job too small or large for us to handle. Send sample 
Edgren Mfg. Co., Mt. Pleasant, Iowa. 


HIGH-GRADE SALESMEN 
Wanted: Hustlers To Take Orders For Made- 


to-measure high grade men’s tailored suits from 88.00 to 








$22.00. You can make good money. Elegant large book 
outfit free. Experience unnecessary. No pocket fol _ r 
affair. Splendid opportunity to make money. Handy 


Dandv Line. Dent. A. Sangamon St. » Chic ago 


Salesmen—To Call On Wholesale And Retail 
hardware, druggists, harness and saddiery and mill supply 
houses, etc., to sell neatsfoot and lard oil as a side line 
on a commission basis; pocket samples. We help you sell 
our products. Anglo-American Pork Products Co., 63-64 
Wade Building, Cleveland, O.; 319 Continental Life Bldg., 
Toronto, Canada, 





Cash In Your Spare Time. Good, Active Men 
make big money—part or all time, taking orders for our 
High Grade Tailoring—best selling line on the market —no 
money or experience necessary—your own clothes at whole 
sa'e price. Write at once for Beautiful Outfit Free 
The Progress Tailoring Company, Dept. 10:3, Chicag 


Salesmen— Who Know They Can Sell Meritorious 
Florida land that will stand investigation. Splendid con 
tracts for men who can make good. Car-fe are allowed pur 
chasers. Palm Beach County Land Co., Box 373, Stuart, Fla 


Why Not Double Your Income? There's No 
reason why you can’t. It’s not a question of working 
harder but of working better. The Sheldon Schoo! will 
teach you how to multiply your efficiency and your income 
through the application of the simple, natural laws that 
govern every business relation. Write for splendid book, 

“The Service Idea.”” The Sheldon School, 1585 Republic 
Building, Chicago. 











Risk A Cent. Make Big Money. Send A Postal 
for new proposition. We want 150 new tailoring 
men. Every garment union made Express prepaid 
Your own sample suit at less than wholesale price —pay 
for it out of your commissions. We back you. No capita 
needed. Noe xperience necessary Free samples—free 
outfit—full and complete instructions to start at large 
salary at once. Regal Tailoring Co., 472 Regal Bldg 
Chicago, Ill 

Income Insurance; Something New. Liberal, 
low cost policy issues to men or women, ages 16 to i 
guarantees an income of $25 weekly for sickness or injur 
ies, $5000 Accidental Deaih. Annual cost $10. $2000 Acci 
dental Death, $15 wkly for sickness or injuries. Annual cost 
$5. Midland Casualty Co., 1345 Insurance Exch., Chicago. 


Make Big Money And Six Suits A Year At Cost. 











We want 20) new tailoring salesmen at « gree 
to furnish each man not to exceed six suits a year for his 
personal use at actual cost. Write at once Make big 
money every week in this clean, high-class position. We 
furnish everything free—samples, measu ~ m, full 
instructions, et« Also free advertising, printed ir rent’s 
own name. No experience necessary Send non ey 

only your name and address today We need men imme 


diately Reliable Tailoring ¢ 
Chicago, Ill 


How TO ENTERTAIN 
Plays, Vaudeville Sketches, 


ompany, 514 Reliabie Bidg., 





Monologue s, Dia- 
I 


logues. Speakers, Minstrel Material, . tecitations 
Tablcaux, Drills. Musical Pieces Mike U pG dis. Large 
Catalog Free. T.S. Denison & Co., Dept. 44. Chicag 


~ ‘Tricks— Tricks—Tricks. 


Largest Assortment Of 





tricks, jokes and novelties int w amp for 
illustrated catalogue. C.J. Felsman, ( ‘j icag 64.N.Clark 
St., (Main Store 15S. State St Palmer House I b 


WINDOW TRIMMING 
Let Us Send You Full Information On Window 


Trimming, Advertising and ¢ iW 
and Monthly Paper. Theo ery und most su coon Ye 
of its kind. The Koester School, 302 Jackson Blvd., Chicago 
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AGENTS 


WANTED 





Manager Wanted In Every City And County 
to handle best paying business known; legitimate, new, 
permanent demand; no insurance or book canvassing. 
Address Phoenix Co.. 45 West Mth St.. New York, 

The Wizard Lighting Systems and Table Lamps 
represent the acme of perfection in artificial lighting. As 
convenient as city gas. One-fourth the cost. For further 
particulars and agency, address Nagel-Chase Mfg. Co., 

170 W. Ohio St., Chic “AZO. 

Salesmen— Sell The Jewel Vacuum Sweeper— 
not electric. A Big winner—low price—splendid profit. 
We treat you as a merchant with credit rating, and adver- 
tise in your home newspaper over your own né ume. 
Send for booklet “‘How We Set You Up in Busines: 
General Appliance Factory, 1364 Main St., Marinette, Wis. 

Agents Wanted For Sale Of Well Known 
nationally advertised toilet articles. Liberal arrange- 
ments to individuals with references. Bell Chemical Co. 
D_pt. C, 402 E. tith Street, New York. 


Good Chance For One Man Or Woman In Each 
town to make big money distributing free circulars and tak- 
ing orders for concentrated flavoring in tubes. Permanent 
































position. J.S. Ziegler Co., 445-K Dearborn St., ¢ ‘hicage. 
Convex Portraits, Frames And Glass. You Can 


better your present salary by selling our new line of por 
traits. Catalog, samples and particularsfree. Established 
14 years. C. Culver Art & Frame Co., Westerville, Ohio. 


We Are The Largest Manufacturers Of Twisted 
Wire Brushes in America. Highest grade goods. best service. 
highest profit. Write for our new catalog. You are sure 
to win. Fuller Brush Co., 37 Hoadley Place, Hartford,Conn, 


Young Man, Would You Accept And WearA Fine 
tailor-made suit just for showing it to your -frienas? If 
you live in.a town smaller than 10,000, write at once and 
get beautiful samples, styles and this wonderful offer 
Banner Tailoring Company, Dept. 71, Chicago 


Wanted: A Man Or Woman All Or Spare Time 
to secure information for us. Work at home or travel. 
Experience not necessary. Nothing to sell. Good Pay. 
Send stamp for particulars, Addr. ss 
M. I. A., 500 L Bidg., Indis nap lis, Indix ina. 


Kanan Big Money Easy With Our Splendid 
line guaranteed flexible gold sign letters, trade emblems, 
make-up-yourself aluminum door plates. Catalogue, sam- 
ples free. Eastern Sign Co., 63 Barclay St., New York. 


Agents— Would You Take A Steady Job Starting 
right away on a most attractive proposition ? © experi- 
ence re quired. My goods are snappy, self-sellers that make 
and hold customers. If you want to make big money quick, 
write me today. E. M. Davis. B-9 Davis Block, Chicago. 





~ Agents— New Invention, Aluminum Cigar Lighter, 
used on cigar cases. Quick seller to Hotels, Drugstores, 
Restaurants, Poolhalls, Cafes. Big profits. Special offer. 
Drake Mfg. Co., 141 Reed St., milonains. Wis. 


We Furnish You Capital To Run Profitable 
business of your own Become our local representative 
and sell high grade custom made shirts, also guaranteed 
sweaters, underwear, hosiery, and neckties, direct to homes. 
Write, Steadfast Mills, De partment 24, ¢ ‘ohoes, N. Y 


Agents Make Big Money Selling Our Gold And 
silver letters for Stores and Office windows, easily applied. 
Big demand everywhere Postal brings free sample 
Metallic Sign Letter Co.. 4 N. Clark St.. Chicago 


Agents Wanted. Best Paying Agency Proposi- 
tionin U.S. If you are making less than $200 monthly, 
write and let us show you how to make more. Novelty 
( Cutle rv Co., 40 Bar St... anton, C Ohio. 





Agents! Portraits, 35c¢; Frames, | 18e:; Sheet 
Pictures, lc; Stereoscopes, 25« iews, Ic. 30> days 
credit, Sample s and = alog free «. Consolidated Portrait 
Co., Dept. 2366, 1027 Adams St., Chicago. 


Live Local Agents Wanted Everywhere, We Have 
a good paying exclusive territory proposition; References 
required. All goods guaranteed or money refunded, Par- 
ticulars Free. Mory & Thorn, Dept. Q, 260 W. B’way, N.Y 


INFORMATION FOR POLICY HOLDERS 


Life Insurance Policies Bought. We Pay Higher 
cash values than the issuing company for tontine or de 
ferred dividend policies | to 5 years before maturity 
Write for explanatory booklet. Charles E. Shepard & Co., 
Inc., established 1886, 58 Liberty St.. New York 


WHERE TO GO, HOTELS, TOURS 
Sydney Short Leo San Francisco to Australia, 
19 days, via Honolulu and Samoa, the attractive and pleas 
ant route, winter or summer. Splendid 10,000 ton steam 
ers (classed by British Lloyds 100 Al $110 Honolulu 

first-class round trip—Sydney $300. Round the World via 
Hawaii, Samoa, Australia, Ceylon “zypt, Italy, et 

S600 Ist; $380 2nd—Stop-overs Visiting five contine nts 
and great cities of the world Honolulu—Mar. ¥ 3 
Apl 8, etc. Sydney via Honolulu Mar , Ap] 8, ete. Se nd 
forfolder. Oceanic 8.8. Co., 673 Market St., San Francis 


BusINEss OPPORTUNITIES 
Have A Business Of Your Own. 

















No Investment, 


Guaranteed Rain Coats,— Hosiery, Dress Fabrics 
Mrs. Grace and hundreds of others make big carnings 
Queen Fabric Mfg. Co., Dept. G, Syracuse, N. ¥ 


Resident Manager Wanted Every City And 
town to open office; brand new proposition; Wonder Cloth 
finds a steady sale in every home, office, store, factory 
garage, etc.; three big sources of profit—local, mail sales 





aad jobbing business; cash sales; duplicate orders; sam 
ples, printed matter and new selling method furnished free 

no experience needed; can make large yearly earnings 
If you have a few dollars and good reference, write Dep. 15, 
Bethlehem U tilities C 0., 65 P ine Street, New York. 


Build A Business Of Your Own, And Escape 
salaried drudgery for life. Learn the Collection Business 
Limitless field; little competition Few opportunities so 

















profitable Send for **Pointers” today American ¢ 
lection Service, 51 State St., Detroit, Mich 

A Business For You. I Can Show You How To 
establish yourself in a paying business in your own City 


with a very small investment Others are making good 
You don’t need experi nce Write me today for free par 
ticulars. W. A. Dye, Dept. Cl, Wichita, Kansas 


Eaoal Manager In Each City Not Yet Allotted, 
to sell Cisco —a big money saver to local automobile owners 
supply houses and garages Wo competition Large immedi 
ate profits. Must be able to handle salesmen and have from 
$50 to $250 cash in proportion to awarded territory No 
proposition like this ever before offered. Don't write unless 
you can qualify with cash as well as references and we 
will submit you an unusué ally attractive opening. Address 
E. C. Routzahn, i Duane St., Suite 94, New York. 


Motion PICTURE PLAYS 


Picture Plots Wanted, Clean Comedies And Strong 
Dramas, prepared in proper form, adaptable to motion 
phot phy Address Kinemacolo f America 
isth Street & Broadway, New Y« 

















Motion Picture Plays Wanted. You Can Write 
ter 


th ach you by mail No experience needed 
Big den aad and good pa Details free Ass'd M. P 
Sel s, 102 Sheridan Road, Chicage 


Misce LLANEOUS 
Elgin Watches -$2 A Month. 





Why Not Buy 











your Elgin atch now while yo an get it at a special 
price ne on such easy seathie payments that you'll 
never miss the money! TI mith we will sell you a 820 
1s jewel gi Z ar gold case for $16.50 or 
$30 17 jewel Elgin in 25 year gold case for only 81‘ ) 
ey d I ri ir approval Write 
Free Cz largest Watch House in 
erica a le every where Har, is 
Goar Comps City, M 





Agents! Men And Women Make Big Money 
selling greatest household necessity of this age. A time, 
labor and money saver never equaled. Bigge st thing in 
sight. No experience necessary. Easy, pleasant work, 
All or spare time. Imperial Brass Manufacturing Com- 
pany, Dept. 293, Harrison St., Chicago, Il. 

Amazing Profits. Gliding Casters. New. No Rollers; 
homes buy 6 to 40 sets, hotels 50 to 500; any one can at- 
tach; noiseless; won't scratch floors; save carpets and fur- 
niture; costs 3c, sells 10e to % exclusive territory; sam- 
ple fc. Evergrip Caster Co., 20B Warren St.. New York. 


Agents: Easily Earn A Good Weekly Income By 
selling Nodarn Guaranteed Hosiery. Direct from the 
mill proposition. Costs less. M. Garwood sold 2000 pair 
in six weeks. Send for FreeSample. No money required. 
} Nodi arn Hosie ry Mills, Desk A, Dayton, Ohio. 


Agents. Either Sex. Wonderful Opportunity. 
Enormous profits being made. Will give exclusive rights 
selling our new cleaning, polishing, and dusting mop. 
Record breaker. Duncan Bros., 2909 N. Troy St., Chicago. 

























Agents,Male And Female. SuccessAssured Selling 
vnique line of Embroidered Novelties, Art Linens, Ladies 
Wearing Apparel, etc. Profitsabundant. Big free catalog 
tellsall. Raphael Imp. & Mfg. Co., Dept.C, 605 B’way,N.Y. 
_ Why Not Build Up A Business Of Your Own? 
. 8. Chemical Fire Extinguishers easily sell everywhere. 
Immense profits. Protected territory to local and State rep- 
resentatives. United Mfg. Co., 1011 Jefferson, Toledo, O. 

“Be Independent. Make Big Money ‘With A New 
invention, just patented. 8c profit on every dime. Small 
investments. Experience unnecessary. Circulars mailed 
free. International Metal & Ferrotype Co., B. 24, Chicago. 


A ~ A Specialty That Is Brand New, And Indispens- 
abie to offices having safes; makes fine money-making 
chance for agents. Reply to Duplex Electric Co., Desk C, 
514 West 5ith Street. New York. 


Agents: For “ Everbrite’”’ Gold Glass Letters 
for window signs and house numbers. These letters and 
numbers can be sold in every city in the country. Chicago 
Giass Novelty Co., Marion, Ind. 





“Photo Pillow Tops, Portraits, Frames, Sheet Pic- 
tures, Luminous Crucifixes, Medallions and Photo Plates at 
very lowest prices. Rejects credited. Samples and catalogue 
free. 30 days’ credit. Jas. C. Bailey Co., Desk W.-7, Chicago. 


Horse Insurance. Something New: Every Horse 
owner wants it; big field, quick money, permanent. Agents 
wanted. Atlantic Horse _ e Company, 70 Weybos- 
set Street, Providence, R. 





Agents— Quick Sales. Big Profits For You. Sell 
transparent handle pocket knives and razors with photo, 
name, or lodge emblem on handle. Fully guaranteed, 
Golden Rule Cutlery Co., 552 W.Lake St.,Chicago. Dept. M. 


Advertising Stickers! All Kinds! All Prices! 
Inexpensive and effective advertising. A universal busi- 
ness ee Send today for price list. a field for 
agents. . Louis Sticker Co., Dept. 4, St. Louis, Mo. 

As ents. We Teach You How To Make ‘Money. 
Gold Sign Letters put on with Roller. Cost 2c. Sell 25c. 
Mounted Samples free. Embossed Letter Co., 231 W. 
Illinois St., Chicago 














Morrow Electric Suction Cleaner. Efficient, Con- 
venient, Reliable *owerful machine. Makes housekeep- 
ing easy. Fully guaranteed. 5. Write for agents’ terms. 
The Morrow Co., 109 Madison. St., Waukegan, Illinois. 


You Can Make $$$$ As As Our General Or 











local agent. Non-alcoholic flavors, perfumes, etc.; save 
consumer 80%. Permanent business. Big profits. Free 
Sample. Pitkin & Co., 115 Redd St., Newark, N. Y. 


Soap Agents Make More Money Selling “140 
articles of Celebrated Linro Line. Coffee, Flavorings,Spices, 
Soaps, Perfumes and 135 other items. Handsome Premiums 
to your customers. Big Commissions to you. Exclusive 
careery: Free Sample-case. No deposit ~—— Free 
Catalogue. Linr« » Company, 10 Linro Bldg . Louis, Mo. 


Any One “Of Our “26’’ Best Sellers Paves ‘The 
way for 26 sales in every home. Agents make large 
profits. For terms and ‘particulars write D. L. Silver & 
Company, Department C, Clayton, N. J. 


STAMPS, COINS, CURIOS 





We Pay $100.00 For Dime 1894 S. Mint. $100 
for certain 1853 half Dol., Ve pay highest cash pre- 
miums on thousands of coins and bills dated to 1912. 
Send 4c for our Large [llustrated Coin Circular. The 


Numismatic Bank of Texas. Dept. C. Ft. Worth, Texas. 


COLLECTIONS 
“Red Streaks Of Honesty Exist In Everybody,” 


and thereby I collect over $200,000 yearly from honest debts 
all over the world. Write for my Red Streak Book, free. 
Francis G. Luke, 77 Com. Nat, Bank Bldg., Great Salt 
Lake City, Utah, U.S.A ‘Some People Don’t Like Us. 


BUSINESS BUILDERS 
A Burroughs At $250 — Full d, 9 Col 


vacity (totals to $9,999,999, 99)2 oe. -inch type writer car- 
visible adding dials, full! keyboard, totals, sub 
tots ls non-add, repeat and separate column correction 
keys. Regular $375 machine with $125 marked off for 
service rendere demonstrating model. Good as new 
in every way except polish. Guare anteed perfect. Backed 
by regular Burroughs Service Will last business life 
time Burroughs Adding Machine Company, 100 Bur- 
roughs Block, Detroit, Michigan 


TYPEWRITERS—OFFICE SUPPLIES 


$100 Typewriters, Smiths, Olivers, Underwoods, 
Remingtons. $10 Up. Every machine in perfect condition. 
Guaranteed 2yrs Send for cut-rate list and free trial offer 
All Makes Typewriter Exch., 160 N. Dearborn St., Chicago. 


Save 65% To 85% Of Manufacturers’ Prices On 
Typewriters, Underwoods, Olivers, Remingtons,—all other 
makes. Guaranteed 2yrs. 500 typewriters, $10 to $15. Send 
forcat. Dept.63, Dearborn Typewriter Exchange, Chicago 


























Largest Stock (Of Typewriters In America. All 
makes Underwoods, . Smiths, Remingtons, etc 
to 4g mfrs. prices, (many less)—rented anywhere 
applying rent on price First class machines—rent one 
and judge on these most liberal terms. Write for cata- 
log 121, Typewriter Emporium, (Estab. 1592), 34-36 W. 

Lake St., Chicago, IIl. 





LOosE LEAF DEVICES 
Everybody Should Carry a Loose Leaf Memo 








book. Why Because it is econ mic. Sample with Genu 
ine Leather covers and 50 sheets Name on cover in 
Gold 15c extra. Looseleaf Book Co., 8144 E. 125th St., N. Y. 


Music LESSONS AT HOME 


Thorough, Practical, 





Easy, Weekly Lessons, 





any instrument iers,—under masters, 
n your own home gardless of age, previ 
sus training or presen you can learn to play, 

isure, culture or social 


hecome a teacher 
tiwe essons | 


by the great Paderewski, 


und other great mt by Wm. H. Sherwood; 





Harr y, Counterpo mposition by Rosenbecker 
ind Prothero Pipe Organ by Clarence Eddy; Voice with 

Phonograph; Violin, Cornet, Reed Organ, Mandolin, 
Guitar, Banjo. Diploma, Teacher's Certificate and Bach 


Write today for valuable Art Cata 
s, Free. State age, previous study, 
urse in which interested. Siegel 

635 Monon Bldg., Chicago, Ill 














The Pigtail 


( Concluded from puye 33 


next recollection is of sitting up, wit} 
my friend’s arm supporting me and i 
spector Ryman holding a gl 

A bright 
crowd 


ass to my lips. 
glare dazzled my eyes. A 


surged about us, and a clangor 


and shouting drew momentarily nearer, 
It's the engines coming!” e xplained 
Smith, seeing my bewilderment. ‘Shen- 


Yan's is in flames! It was your shot as 
you fell through the trap, that broke ‘tha 
oil lamp—” : 
“Is everybody out?” 
“So far as we know.” 
“Fu-Manchu—” 
Smith shrugged his shoulders. 
“No one has seen him. 
some door at the back—” 
“Do you think he may—” 
“No,” he said tensely. “Not until I see 
him lying dead before me shall I believe it!” 


There was 


HEN memory resumed its sway. I 

struggled to my feet. : 

“Smith! where is she?” I cried. 
is she?” 

“I don't know!” he answered shortly, 

“She's given us the slip, doctor!” said 
Inspector Weymouth—as a fire engine 
came swinging round the corner into the 
narrow lane. “So has Mr. Singapore 
Charlie—and, I’m afraid, somebody else! 
We've got six or eight all sorts, some 
awake and some asleep; but I suppose we 
shall have to let ’em go again. Mr, 
Smith tells me that the girl was dis- 
guised as a Chinaman. I expect that’s 
why she managed to slip away.” 

[ recalled how I had been dragged 
from the pit by the false queue—how the 
strange discovery which had brought 
death to poor Cadby had brought life 
to me; and I seemed to remember, too, 
that Smith had dropped it as he threw 
his arm about me on the ladder. Her 
mask the girl might have retained, but 
her wig I felt certain had been dropped 
into the water. 

It was later that night, when the 
brigade still were playing upon the 
blackened shell of what had been Shen- 
Yan’s opium shop, and Smith and I were 
speeding away in a cab from the scene 
of God alone knows how many crimes, 
that I had an idea 

“Smith,” I said, “did you bring the pig- 
tail with you that was found on Cadby?” 

“Yes! I had hoped to meet the 
owner.’ 

“Have you got it now?” 

“No! I met the owner!” 

I thrust my hands deep into the 
pockets of the big pea-jacket lent to me 
by Inspector Ryman, leaning back in my 
corner. 

“We shall never really excel at this busi- 
ness,” continued Nayland Smith. “We are 
far too sentimental! IT knew what it meant 
to us, Petrie—what it meant to the world; 
but I hadn’t the heart! I owed her your 
life .. I had to square the account” 





“Where 

















COLLIER’S 
The National Weekly 
VoLuME Firty, MARCH Tf, I913 


ay 


NUMBER 24 
COLLIER & SON, 

Publishers 
Robert J. ome President 


E. C. Patterson, Vice President 
and Gene mal Manager 


Incorporated, 





J. G. wee Treasurer 
Charles E. Miner, Secretar) 
j16 West Thirteenth Strect, New York City 
Entered as second-class matter February 
16, 1905, at the Post Office at New York, 
New York, er: the Act of (¢ con ogress of 
March 3, 1879 Copyrighted 1913 by P. F, 
Collier & Son, Incorporated. Registered 
at Stationers’ Hall, London, England, and 
copyrighted in Great Britain and the Brit- 
ish Possessions, including Canada. LON- 
DON: 5 Henrietta Street, Covent Garden, 
W.C. TORONTO, ONTARIO: 6-8 Col- 
borne Street. Price: United States and 
Mexico, 10 cents a copy, $5.50 a year. Cal 
ada, 12 cents a copy, $6.00 a year. Foreign, 
15 cents a copy, $6.80 a year 
Notice to SwusscrrBers.—Change of 
Address—Subscribers ae ordering 
a change of address should give the 
old as well as the new address, and 
the ledger number on their wrapper 
‘rom two to three weeks must neces- 
sarily elapse before the change can be 





made, and before the first copy 0 


ollier’s bscriber. 


will reach any new su 




















intere 
perfor 

At: 
closec 
Electr 
succe: 
even « 

That 
day, 3¢ 

And 


on ord 


Six, 60 


Wha 
speed 
Disco t 


Inste: 
so notic 
ordinar 
fairly “ 

One 

, minute 
Six Cyli 
and Sti 

This 
crank ¢ 
spin as 
explain: 
tric Dis 

Your 


“The 
Winr 


ig 

















as 


y. 
aid 
ine 
the 
re 
se! 
me 
we 


Jis- 
at’s 


ged 
the 
ight 
life 
too, 
rew 
Her 
but 
yped 


the 
the 
hen- 
were 
scene 
imes, 


- pig- 
by ?” 
the 


| the 
o me 
n my 


 busi- 
Je are 
meant 
vorid; 


, your 
yunt "”” 





I, 1913 


orated, 


yrk City 
ebruary 
v York, 
yress of 
yy P. F. 
oistered 
nd, and 
he Brit- 
LON- 
Garden, 
6-8 Col- 
ites and 
i Can- 
Foreign, 
. 
ge of 
dering 
Ue the 
s, and 
rapper: 


neces- 


can be 
py of 
scriber. 





heEERGRRIG DISCOSy stem 


SHVARSIHIN GES IEG aeiING 





59,000 Starts 


—Not a Single Failure or Adjustment 


UST now, when motorists every 
place are discussing Electric Starters 
—when men won't be satisfied with 
anything short of perfection—it is 

interesting to note some recent public 
performances. 


At the leading Automobile Shows, just 
closed, the thousands of visitors saw the 
Electric Disco make a record of 59,000 
successive starts—not one failure—not 
even an adjustment! 


That's equal to starting your car 20 times a 
day, 365 days in the year, for eight years. 


And these demonstrations were made, not 
on ordinary 4-cylinder engines, but on the big 
Six, 60 H. P. type—under full compression! 


Electric Disco Makes 
Them Spin 


What amazed the onlookers most was the 
speed at which the small, compact Electric 
Disco turned this monster engine. 


Instead of the slow “c-h-u-r-n, c-h-u-r-n,” 
so noticeable when an engine is turned by the 
ordinary Electric Starter, the engine would 
fairly “ sing.” 


One Hundred and Twenty revolutions per 
minute was the minimum speed on those Big 
Six Cylinder Engines, under full compression 


and Stiff. 


This ability, not merely to turn over or 
crank the engine, but to make it instantly 
spin as it does under its own power, largely 
explains the unqualified success of the Elec- 
tric Disco. 


Your engine may be the largest. It may be 


“The Spinning, 4 / 


Winning Disco’’ ff 













LIGHT SWITCH 


VIOTOR SWITCH 





S70OTOR 
STORAGE BATTERY 


IGNITION SWITCH 


AYTOPVTATSC CUT OWT 


GENERATOR 


dead and cold. The oil may be stiff. The 
temperature may be far below zero, but if 
you've got an Electric Disco on your car, all 
you've got to do is press the button and you're 
off. No failures. No adjustments. No waits 
nor delays. 


Leading automobile engineers say the Elec- 
tric Disco is full two years ahead of its time. 
It's really a “1915 model.” 


Concerning Freak Tests 


We believe that Electric Starters should be 
judged by their success in producing a quick, 
positive start, not by “freak” tests. Yet the 
Electric Disco will drive a car on first speed 
for several miles, and do many “freak” stunts 
that other starters won't. 


Utter Simplicity 


The man of mechanical turn marvels at the 
absolute simplicity of the Electric Disco. 


No instructions are sent save these: 


“To Start Car, Press the Button.” 
“To Light Car, Turn the Switch.” 


We use the powerful Two-Unit, 
system. 


12-volt 


At ordinary speed the car is generating 
ample current to carry the lamp load and 
keep Battery Fully Charged. 


The Battery stores enough current to burn 
all lights 16 hours continuously when car is 
standing still. If moving, it will sustain lights 
perpetually. 


Or, the Battery under full charge furnishes 
power to spin the motor 45 minutes continu- 


THE DISCO COMPANY 


401 Dodge Bldg., 


Detroit, U.S.A. 


mn mith 
TTT 
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ously. Not merely turning it over, but spin- 
ning it at 120 to 150 R. P.M. Yet the start 


is so quick that there's little power consumed. 


A Priceless Experience 


From the beginning of Starters, the Disco 
hasalways led. We havesuccessfully equipped 
over 150,000 cars with Gas Starters. 


And, with the coming of the Electric 
Starter, it was only to be expected that the 
Electric Disco would lead. For experience 
always was, is, and ever will be the best 
teacher. 


First Cost Higher 


The initial cost of the Electric Disco is 
somewhat above other Electric Starters. But 
who could expect to buy the most durable 
and dependable product in any line at a 
ridiculously low price? 


And what reputable Automobile Maker, in 
order to save $50 to $100, would deny you 
your choice of Electric Starters? 


This Book of Surprises FREE! 


We have a handsome new Book that is 
proving a revelation to motorists who had the 
idea that Electric Starting and Lighting might 
be a complicated subject: On the contrary, it 
is quite simple and tremendously fascinating. 
With this Book before you, it is easy to under- 
stand the basic principle of Electric Systems. 
In six minutes you have it all. 


No motorist should even think of buying a 
car until he knows about Electric Starters. 
It's one of the most important matters that 
one has to decide, this choosing of an Electric 
System. Send for this terse, non-technical, 
instructive Book. Get posted. Use Coupon. 
Letter or Postal, whichever is most convenient, 
If you write today, the book will reach your 
home or office by return mail. 


Booklet Coupon 


The Disco Company 
401 Dodge Bldg., Detroit, U.S.A. 





Please send me your Booklet on Electric Starting and 
Lighting. 


Name 





Address 





What Make of Car do you favor? 
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THIS BRUSH iS 
‘Ff DEFECTIVE 
YOUR DEALER 


BEST MATEPIALS 
W/LL REPLACE /T 





NEVER 





THE LONG TUFT CLEANS THE BACK TEETH 
AND INNER SURFACES OF AL THE TEETH. 


MADE IN U.S.A. 


EG \N U.S. PAT. OF F. DRIES QUICKLY AND AWNAYS WAS TTS OWN PLACE 


FLORENCE MFG. CO. > 


MARKED WITH ONE OF THESE IDENTIFY( 
SYMBOLS YOUR BRUSH HUNG ON IIS HOOK 


pec 





BRISTLES FIT THE TEETH AND CLEAN 

















SERIES No. 170 
Send this Coupon 
and 10 cents (in stamps or coin), with 
your name and address, and | will send 
you my picture, 12x16 inches, suitable 
for framing, reproduced in full colors 
fror my onginal portrait in oil. 

“MISS FLORENCE” 


Florence Mfg. Co., North t 
(Florence Sta.), Mase, USA. 











Tooth 


“A Clean Tooth Never Decays” 


HE way to save your 

teeth is to keep them 
clean by the right use of 
the right drush. 


The Right Brush 


is acknowledged to be the 
Pro-phy-lac-tic. Its point- 
ed and separated tufts of 
bristles clean Jefween the 
teeth. Being curved to fit 
the shape of the mouth, 
they penetrate the crevices 
and angles that are almost 
entirely untouched by the 
ordinary flat-faced brush. 
Then, the extra-large end- 
tufts, aided by the curved 
handle, clean the backs of 
the teeth and other points 
that were starting-places of 
decay before the Pro-phy- 
lac-ticmadethemaccessible. 


The Right Use 


As its bristles are in sep- 
arated, pointed tufts, the 
Pro-phy-lac-tic is the brush 
that best permitsthesimple, 
scientific manner of brush- 
ing the teeth advocated by 
all dentists. This is to— 





Brush your 
Teeth this {| 
Way 





By this right use of an up and 
down motion from the gums 
brushing the lower teeth up and 
the upper teeth down —the right 
brush will really clean between the 
teeth, and not merely brush the sur- 
faces like ordinary flat-faced tooth 
brushes. (As you will see by com- 
paring the two pictures in the lower 
corner. ) 





Miss Florence —the 
Pro-phy-lac-tic Tooth 
Brush Girl—will send 


her portrait on request 


Send the Coupon Below 





Send for this Beautiful Picture 


This exquisite reproduction has the 
charm of the original portrait in oils. Its 
size, 12x16 inches, is just right for fram- 
ing, and its coloring is delightfully rich 
and artistic. We will send it to you on 
receipt of ten cents and coupon below. 


ECAUSE of its con- 

struction, the Pro- 
phy-lac-tic has all the ad- 
vantages of a tooth-pick 
without its defects. Exact- 
ly as you use the pointed end 
of a tooth-pick to dislodge 
some food particle un-get- 
at-able by ordinary brushes; 
just so the Pro-phy-lac-tic 
removes the annoyance, 
and, in addition, cleans, 
polishes and preserves the 
surrounding tooth struct- 
ure in the most scientific 
and hygienic manner. 


The Difference 


The difference between the Pro- 
phy-lac-tic and the ordinary flat- 
faced brush is the difference be- 
tween merely brushing your teeth 
and actually cleaning them. 


Your desire for mouth cleanliness should be your 
reason for writing for our Free book on the subject 
of correct cleaning of the teeth. Write for it Now 


FLORENCE MANUFACTURING CO. 


170 Pine St., Northampton (Florence Station), Mass., U. S. A. 


TS merit is shown by the 

fact that more Pro-phy- 
lac-tic Tooth Brushes are 
sold than any other known 
make, and by the almost 
universal endorsement it 
has received from dentists 
and physicians. 





Every Pro-phy-lac-tic 

is Fully Guaranteed. 

If Defective, we will 
Replace it. 











The end is tapered, bev- 
eled and rounded, leaving 
no edges nor corners to in- 
jure the gums. Each Pro- 
phy-lac-tic is sterilized, and 


| always sold in a yellow box, 
| which protects it against 
dust and handling. 


Three styles—rigid, flex- 
ible and de luxe. 
Three sizes—child’s, 


| youth’s and adult’s. 


Three bristle textures— 
soft, medium and hard. 
Sold everywhere by drug- 
gists and dealers in toilet 
goods. If not at your deal- 
er’s, we will supply direct. 
Send his name. 


Always sold in 
the Yellow Box 


To Dentists and Physicians: 
Much of the prestige of the Pro-phy- 
lac-tic is due to the endorsement and 
recommendation of the brush by the 
profession. On receipt of profes- 
sional card or letterhead, it would 
be a pleasure to send any dentist or 
physician a complimentary pack- 
age, the contents of which are so 
useful that he will be more than | 
repaid for writing us. 


_ i SS 
ERATE 
wie D 
The 
\ordinary tooth brush/ 


\ merely brushes — 
~ the surfaces 


Only ONE 
Cole taolalliama-t-lib ay 
cleans between 
the teeth 








